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Various Articles Made by Ex-Service Men Now Learning to Become Jewelers Under the 
Auspices of the Federal Board for Vocational Education. 


(From an exhibit at the local office at New York—See text on page 81) 
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“Good Taste” 


In what can your customers so reasonably 
demand it as in their table service, which 
must bespeak to all who accept their 
hospitality the personal preference of host 





and hostess. 








The hearty approval which has been 
accorded the new Lancaste” pattern ot 
Alvin by all classes of buyers during the 
very brief time it has been on the mar- 









ket has amply justified our opinion of the 





unusual merits of the design. 


ALVIN SILVER COMPANY 
Sag Harbor, New York 












Tomato Server 


Lancaster Pattern 


(Platinum Finish) 






The Leng-Life Silver Plate 
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Where Soldiers Make Art Jewelry 








By Winnifred Harper Cooley 








\ pe exquisite craftsmanship demanded by 
the high-class jewelry trade usually is 
possible only by a man who is artistic. One 
is apt to think that a true jeweler is born 
and not made. The public that buys mil- 
lions of dollars worth of jewelry, ranging 
from delicate filigree to precious stone-set- 
ting in rings and brooches, little realizes 
the minute labor necessary. Nor can the 
public believe that the workers who create 
this miniature art are “red-blooded” men 
who are interested in the big events of the 
man’s world—baseball, prize fights, and. the 
stock market! 

Yet the trade knows that thousands of 
robust men are excellent workers in’ the 
tiny crafts of engraving, diamond-cutting, 
and jewel-setting. In spite of the fact that 
it would seem that a good jeweler must be 
naturally artistic, many men who never 
before have had a leaning that way are be- 
coming proficient. 

Some hundreds of ex-soldiers and sailors 
throughout America are being trained by 
the Government in the manufacture of 
jewelry. They are among the thousands 
who, having been disabled in the late war, 
are receiving vocational education at the 
hands of Uncle Sam. The Federal Board 
for Vocational Education (now absorbed in 
the Veteran’s Bureau) is training the ex- 
service men and women in some three hun- 
dred trades and professions. These range 
from diamond-cutting to auto mechanics; 
from stone-setting to plumbing; photog- 
raphy to electrical engineering. Naturally 
the vast majority are men who take to the 
commercial lines, or the trades which do not 
require skilled fingers or an accurate hand. 
However, there is a small proportion which 
has taken up optics, horology, optometry, en- 
graving, etc. 

The vocational experts try to build on a 
man’s past, so that his pre-war experience 
will not be wasted. If he is physically and 
vocationally handicapped by amputations, 
tuberculosis, or any other disease, his physi- 
cal condition must be the first consideration. 
One who has been gassed cannot endure 
too close application, the bad air in factories, 
or many kinds of indoor labor. But after 
the physical has been taken into considera- 
tion, one’s tendencies and talents are studied 
—sometimes with surprising results. 

Thus we have men in training in optical 
trades who have previously been prize 
fighters, bar-tenders, and cooks in lumber 
camps. And in some of the jewelry lines 
there are trainers who previously were 
truck-drivers and unskilled laborers. One 
ex-soldier was for 32 years a bricklayer. 








Being disabled, he had to learn a sedentary 
occupation, and so is being trained as a 
platinum-worker and is doing excellent 
work. Another big, husky fellow had been 
a structural iron-worker before the War 
left him with a shrapnel-shattered knee. 
His 10 years at the heavy, physical job did 
not prevent his becoming an expert platinum 
artist. 

One soldier had been a hat-maker. and 
lampshade constructor, but now does beauti- 
ful work in jewelry. Still another was a 
plumber’s helper, and one was a bar-tender 
and poolroom employe. The latter was 


branches, as follows: 


aT 90 
Pv icckncaneseacna sea 189 
Jewelry-making ............. 242 
Jewelry and watch-repairing. 103 
Lagidery welt ...cccccccd se 13 
Optics and lens grinding .... 86 
RR. cebdnacccucavabal 24 


Added to these nearly 500 during the 
first year of the Federal Board’s existence, 
are some figures which bring the statistics 
almost up-to-date: 


Jewelry..and watch-repairing . 103 
SO neces tasnecccestee 189 
Jewelry-making ............. 249 


Somewhat analogous to these is fountain~ 
pen making. 

A recent exhibit in the New York local 
office, showing the vocational work of many 
trainees, had several show-cases filled with 
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gassed. He now is with the highest grade 
jewelry firm in the United States. 

The pre-war occupation of one trainee 
was barber and silk weaver. One was an 
Italian bricklayer and stone mason for five 
years. He now is doing very fine work at 
the miniature tasks. Still another was a 
baker for 15 years. War left him with 
chronic pharyngitis, so that he no longer 
could endure the heat and steam of a bakery. 
The delicate operations of jewelry-making 
are possible to his health. 

Figures are shifting, as ex-service men are 
daily being inducted into training, and 
others, after, periods varying from a few 
months to several years, are being re- 
habilitated into civil life. So, it is diffi- 
cult to compute the number of ex-service 
men in training at any given time. Stil!, a 
few statistics gathered after about one 
year’s efforts are interesting. We find 
disabled ex-service men “on the job,” (be- 
sides those in diamond-cutting factories) 
in watchmaking and repairing and allied 





the intricate designs that go to make up 
watches, of which the public knows so 
little. Also a case of handmade brooches 
patterned after the antique, which are very 
creditable indeed. The mechanism of clocks 
is shown and some excellent specimens of 
hand work, ring-setting, etc. 

Some of the firms in which trainees are 
working as apprentices, “on the job,” are: 
Wm. Scheer, Inc.; Donaldson Mfg. Co.; W. 
G. Knapp Watch Case Co.; New York 
Watchmaking Academy; L. J. Higham Co.; 
Reco ‘Mfg. Co.; J. R. Wood & Son, and 
Shire & Strauss. Also the boys are being 
instructed in art jewelry and watchmaking 
at Pratt Institute, Brooklyn, and Lincoln 
Institute, Manhattan, the latter being an 
entire Federal Board School. 

In other cities in the United States, other 
manufacturing jewelers are training the 
boys. Milford, Mass., and Worcester, are 
examples. “Horology engineers,” popularly 
called “watch doctors,” are being made out 
of the ex-soldiers. An interesting experi- 
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LARTER LINK BUTTONS 
Our line of Link Buttons embraces many styles and 
shapes. One of our recent patterns consists of a cushion 
shaped button with a neatly carved border and a domed 
center which is carefully engine-turned with lines 


and bars. 
This button, of 14K Green Gold, will prove an ac- 
ceptable article of merchandise. 


Ask our Representatives 


LARTER & SONS 
23 Maiden Lane : New York 
Pacific Coast Rep., 
At HALL S08 vee 
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e new institute at Milford, recent- 
by the jewelers. In this, the ex- 
form the mainstay of the stu- 
The Worcester jewelers are 
rs of this, in a purely disinter- 
ested way. They want future watchmakers 
trained, also wireless time experts, shop 
managers, etc. Adolph Johnson has been a 
capable Government supervisor there. The 
course aims to make the trainee into a 
skilled workman in from 12 to 18 months. 
One of the finest mansions in the city, with 
nine open fireplaces, and facing the park is 
utilized for the school. 

The Federal Board has 60 men in train- 
ing in the watchmaking and jewelery de- 
partment’ of Bradley Polytechnic School, 
Peoria, Ill. Their products were gathered 
into an unique and extensive exhibit at a 
Chicago Exposition. | Display-cases con- 
tained work in process of completion such 
as chronometers, escapement models in 
case, and under construction, mahogany 
mantel clock manufactured from an 18-size 
watch, balance staffs, jewel plates, hair 
springs, barred heads, case springs, jewel 
settings, Swiss bridges, brass centers, en- 
graved: plates and subjects, and samples of 
jewelry work. 

The Federal Board for Vocational Educa- 
tion not only is' éducating the disabled ex- 
service man, paying his tuition, but also 
grants him for maintenance, from $80 to 
$170 per month, according to the number of 
his dependents. The aim is not only to put 
him on a firm economic basis, but to make 
his earning capacity a little more than be- 
fore the war, despite his physical handicap. 
One man recently was rehabilitated in a 
jewelry concern and is making $3,000 a 
year. Many will find it possible to earn 
good salaries. Employers in all cities 
are urged to co-operate with the Govern- 
ment, and train the boys who fought and 
bled for us, to carry on. 


ment is th 
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Art’s Vagaries 





6¢~ AWS make excellent servants, but 

bad masters. They are invaluable 
as guides, and do good yeoman service in 
clearing away the brushwood from the in- 
tricate paths of art; but after all, when one’s 
neat little theoretic structure is raised, some 
strong-lunged son of Boreas will come 
round, and at a breath, blow it away. This 
is a constantly repeated experience in art. 
... Painters, at the present time, seeing 
an art so different to, and so much at 
variance with Western ideas, as in the 
Japanese, and yet at the same time so ex- 
quisitely fresh and piquant, are beginning to 
doubt whether, at any rate, their own 
methods are the only ones possible. The 
old story of the ‘man born to be king’ is 
constantly repeating itself, and students, 
whilst fully taking advantage of the light 
of past experience, should always remem- 
ber that before them lies the great undis- 
‘covered land, which is ready for, and await- 
ing the occupation of the strong. 

“If we are to build up a modern school 
of ornament having any vitality, it will be 
by a single-hearted return to the great 
source of all styles, nature, seen, however, 
by the light of the old work. By a search- 
ing study of natural forms, a seizing hold 
of the ornamental suggestion which the in- 
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finite variety of natural forms give; these 
still contain suggestions infinitely more 
varied and beautiful than ever was con- 
ceived by Greek or Both.”—Rhead. 





About the Bracelet 
A RECENT issue of the Deutsche Gold- 
schmiede-Zeitung contains the following 
interesting article: 

“The fashion of bare arms carries with 
it the necessary fashion of bracelets. He 
who takes notice of the fashion will always 
find that exposure and jewelry stand to- 
gether in the closest relation. For this we 
do not need to go back to the childhood 
of mankind, to the primitives and the tribes 
of Nature, with whom, as is well known, 
the smallest proportion of clothing is so 
frequently combined with the excess of 
jewelry, but everywhere we find in the his- 
tory of fashion that a ‘decollete’ invariably 
is scored especially with decoration by trin- 
kets. The jewelry rage begins thus in 


- modern times with the bare neck that comes 


up in the gothic. Periods of the highest 
veneration and adoption of trinkets are, 
then, those epochs in which very much is 
‘cut out’: the. Renaissance, the Rococo, the 
Empire. 

“The bracelet is one of the earliest ob- 
jects in jewelry that we meet with among 
mankind. The son of the. bronze period 
who for the first time enjoyed the use of 
a metal sought to decorate himself most 
colorfully and gorgeously, and thus he came 
to the endeavor to add to his person as 
much as possible of the shining new metal, 
also, thereto to have recourse to rings for 
the upper and lower arms. These ‘arm 
concealers’ of the ancient bronze period are 
wonderful works which encircle the arm 
and then cover large surfaces of the skin 
with powerful spirals. The younger bronze 
period knew also narrower hoops already 
with geometric ornament. The paintings in 
Egyptian graves show men and women 
whose arms are clothed with rings of stone 
and small glass beads, and they have found 
among the Egyptian discoveries also a large 
number of bracelets that display figure dec- 
orations of jackals and other animals or 
an ornament of lotus flowers. In the As- 
syrian bas-reliefs the kings and warriors 
wear rings on the upper and lower arm, 
sometimes even over the sleeve, that are 
strictly symmetric and arranged in pairs 
and that give the impression of a stiff, over- 
loaded decoration. The rings of the war- 
riors are mostly round strips that terminate 
in rams’ heads or in heads of fantastic ani- 
mals. The Old Testament mentions just 
such bangles for men and arm-chains for 
women and amulet bands on the arm-joint 
among the children of Israel. 

“Again, in the discoveries of historical 
times we are undecided at times in our 
gropings as to whether the arm-band was 
used for decoration or as defense, and es- 
pecially as the warriors among the men 
have worn them. The Trojan and Myke- 
nian bracelets brought to light are of the 
finest goldsmithing. The Etruscans were 
special lovers of bracelets, covering the up- 
per and lower arm with rigid rings that 
were after Egyptian pattern made out of 
‘sheet metal and open on one side er not at 
all. Many of these Etruscan brace'ets that 
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are united by hinges and that fit flexibly 
round the arm have in their finely mem- 
bered elegance a very close resemblance to 
the most modern bracelets. The Greeks 
have not only performed the highest in artis- 
tic decoration of bracelets, but they have 
at the same time, in their unfailing assur- 
ance of good taste found the most graceful 
form of wearing them The men did not 
wear bracelets in the classical period of the 
ancient Greeks. But the-ladies avoided like- 
wise the overloaded usage and were satis- - 
fied with just a few fine bangles that .were 
worn unobtrusively on the under-arm. The 
Roman goldsmiths imitated the work of the 
Greek bracelets; but in the empire period 
the Romans lost their fine. taste in wearing 
this jewelry. They overloaded their arms 
again with bands and rings. ’ The “Romans. 
also were the first to be dissatisfied «with: 
artistic decoration of the: arm 4ewels but 
to adorn them with costly ‘gemi-stones, gold: 
coins and cut stones, and all kiads*et-things~. 
hanging to the bands, making -6f--them- 
tinkling collections of trinkets quite-foreign - 
to the Greek style: Here ‘cropped"-iip-first— 
the ‘Bettelarmband’ so much. favored::by-us-- 
formerly. scosteeertors 

“The Middle Ages knew no _ bracelet” 
fashion and not till the newly. arisen delight 
in jewelry in the Renaissance was it brought 
up again into favor in the middle of the . 
16th century. With the ‘beauties of the Re- 
naissance it is mentioned as something ex- 
ceptional if they wound chains of. pearls 
around their arms, and it is first in the 
baroque period that.there arose a passion 
for arm-bands, when small buckles set with 
gold and diamonds were used on satin bands 
and little gold chains. - ‘Bracelets the tender 
little hands fast wound, corals of all kinds 
that are to be found,’ so wanders a song 
of the day of the 17th century on this new 
fashion. In the 18th century the bracelet 
is represented with apparel on official oc- 
casions and with festival costume. The la- 
dies of the Revolution wore three different 
bracelets, one for the upper arm, one for 
the lower, and one for the wrist. The an- 
tique forms are now copied which in the 
Romanesque were detached from the Gothic 
ornament. In the sentimental Biedermeier 
they. wore bracelets made from the hair of 
the beloved and wide, gay velvet bands with 
embroidered mottoes. Since that time brace- 
lets in all forms have ever remained 
modern. 

“In closing, we must mention the present 
especially favored form—the watch bracelet. 
In the early days of the watchmaking art, 
beginning of the 16th century, the watch 
appears in a richly decorated small casket 
as appendage to the necklace. The neck 
watch was then turned into a belt watch 
that was worn as a waist decoration. Then 
came the reign of the pocket watch, and it 
was first in connection with the modern 
sports that, with the gentry, came the de- 
velopment of wearing the watch on the arm, 
till in the last decade the ladies took pos- 
session of this jewel as practical as charm- 


ing.” C WeG 





An attempt to rob the safe in the jewelry 
store of Eugene Baxter, Minneapolis, Minn., 
was recently thwarted by the sudden ap- 
pearance of a university student. At the 
sight of the student, the thieves abandoned 
their attempt and made their escape. 
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STERN Bros. & Co. 
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OFFICES 


LONDON AMSTERDAM 
68 NASSAU ST.NEW YORK 131 No. STATE ST.,CHICAGO 


CUTTING WORKS 
136-146 W.52ndSt.NEW YORK. & LONGISLAND CITY. NEWYORK 
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What..Kind of Warranties.Do You Get When You 
Buy Merchandise?* 





By Elton J. Buckley 














ERE is a letter which raises an espe- 
cially important subject to those buying 


and selling merchandise :— 
CLEVELAND, Ohio. 

About a month ago we purchased from 
& —— of Chicago, a store accounting machine. 
The salesman had been here a number of times 
and we were interested in the machine, but felt 
doubtful whether it would do our work. The 
salesman said he believed it would, so we bought 
it. Our accounts are kept in a peculiar way and 
we did not wish to change the system, so were 
particular to know whether the machine would do 
our work, 

The machine was delivered, and we made sev- 
eral efforts to make it do our work, but it has 
completely failed to do it, and we notified the 
manufacturer to that effect and requested him to 
take the machine back. He refuses to do so and 
sends us a letter in which he says the machine 
was not warranted to do any particular work, but 
points us to Paragraph 11 of the order blank 
which we signed, which reads as follows: 





Warranted made of best materials and 
free from defects of materials and work- 
manship. 

We fail to see what this has to do with it, as the 
salesman told us he thought it would do our 
work. Have we not a right to stand on that and 
refuse to pay the bill. He is threatening to sue 
us for same. E..%. D.. Co. 

This correspondent, like many another 
buyer, has run afoul of a well known prin- 
ciple of the law of warranty, which is that 
when an article is expressly waranted to be 
such and such a thing, that is, warranted in 
words to be of certain weight, grade, effi- 
ciency, etc., all other warranties not men- 
tioned are excluded. 

When you buy a thing you get either an 
express or implied warranty with it. An 
example of an express warranty is the kind 
that came with this accounting machine, 
viz: that it was free from defects, etc. An 
implied warranty is one not expressed in 
words at the time, but read into the trans- 
action by the needs of it. For instance if 
you go to a manufacturer and say, “I want 
a scale to measure oil with, and he sells you 
one without saying anything, there is an im- 
plied warranty that the scale will measure 
oil. 

But where you get an express warranty 
of certain qualities, the law will not permit 
you to then imply an additional warranty of 
something else. As stated in a leading case: 


The weight of authority is to the ef- 
fect that where a contract for the sale 
of goods contains a warranty as to cer- 
tain qualities there can be no implied 
warranty that they also possess other 
qualities. It has therefore been held 
that where the contract of sale contains 
express warranties as to any quality of 
the article sold, there can be no implied 
warranty that such article is fit for the 
purpose for which it is sold or that it is 
merchantable. 


Where you buy a thing for some specific 
purpose, the only safe protection is to make 
the warranty that it will fulfill the purpose 
express—write it in the contract or the 
order. Don’t let anybody give it to you 





*Copyright September, 1921, by Elton J. Buckley. 


merely by word of mouth, for if there is 
another express warranty written in the 
order or contract, a conflict at once arises 
between the two. And don’t take it for 
granted. 

I remember a case in which some people 
placed an order for wire cloth. They wanted 
it for a particular purpose and the seller 
knew it. The order blank contained the fol- 
lowing guarantee: 

These goods to be exactly the same 
quality as we make for the D. W. W. 
C. Co. of New York and as per sample 
delivered. 

The goods delivered were precisely as 
promised in the above warranty, but they 
weren’t fit for the buyer’s purpose. The 
buyer thereupon rejected them on_ the 
ground that where goods are bought fcr 
a certain purpose there is an implied war- 
ranty that they shall be fit for it. The court 
said no, there wasn’t any implied warranty 
at all; it was excluded by the fact that there 
was an express warranty of quality and kind. 
The buyer therefore had on hand a lot of 
unsalable stuff; he could have avoided this 
entirely if he had had a clause inserted in 
the order blank that the seller warrants the 
article to be fit for such and such a purpose. 

In the case submitted to me the salesman’s 
statement that he “thought” the machine 
would do the work, wasn’t a warranty of 
any kind, either express or implied; it was 
merely the expression of an opinion for 
which nobody was bound. 

Isn’t it astonishing what little protection a 
live, alert business man will be satisfied with 
when he buys something a little outside of 
his routine? 





Scottish Silver 


AYDEN, in his “Chats on Old 
Silver,” gives some useful pointers 
concerning the old Scottish pieces and 
the history of the ware. He says in part: 
“The study of Scottish silver is a spe- 
cial one. Its manufacture and the statutes 
governing the goldsmiths and _ silver. 
smiths extend back to the XV. century. 
The chief centers of marking and assay- 
ing were primarily Edinburgh and 
latterly Glasgow in addition. But it is 
remarkable how many towns and burghs 
assayed silver. In comparison with Eng: 
land the manufacture of silver plate 
seems to have covered a wider area in 
Scotland. Examples are extant showing 
the Dundee assayed silver as early as the 
XVII. century, with the town mark with 
the two-handled pot with lilies, and the 
same mark was used in the late XIX. 
century. Perth had its lamb and the 
flag, emblem of St. John. Aberdeen had 
the letters ABD; Elgin had ELN; Banff 
had BA; and Inverness had INS, or its 
mark of acamel. This is enough, meagre 
though it be, to indicate that the identifi- 
cation of Scottish silver requires no little 
close study into the records covering an 
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intricate field, and many marks unat- 
tributed to any special place are believed 
to be Scottish in origin.” 








Mogul Arts 





66 AMONG the most. characteristic 

of the Mughal [Mogul] crafts are 
those connected with the hard and semi- 
precious stones. Perhaps most exquisite 
of all are the cups and bowls of carved 
crystal. These cups, with those of green 
and white jade, some Persian glass and 
enamels, and some blue china, formed the 
table service of the Mughal aristocracy. 
The art of inlaying jade with precious 
stones, held fast by a gold bezel, was 
applied to huka [pipe] bowls, sword 
handles, and jewelry. Such personal 
possessions as archers’ thumb rings, huka 
mouthpieces, and rosaries are often made 
of jade, carved or inlaid. . . . Seal en- 
graving (also an old Hindu art) was 
extensively practiced under the Mughals; 
jewels, particularly emerald, but also 
ruby, were delicately carved and en- 
graved. 

“Enameling in the Mughal period had 
‘its centers at Jaipur, Delhi, and after- 
wards at Lucknow. The distinction be- 
tween Rajput and Maghal enameled 
jewelry is slight as there was much 
Mughal influence at Jaipur. The Luck- 
now enameling is mostly of the XVIII. 
century, and easily distinguished from 
that of Jaipur by its different range of 
color, green, brown, and blue on a silver 
ground, in place of the deep red, green, 
and ivory-white of Jaipur, with but little 
metal visible. There are also ele- 
gant silver boxes decorated with pea- 
cocks or doves; sword furniture, pandans 
[caskets], and jewelry. Silver and niello 
boxes of excellent design were also made 
at Lucknow in the XVIII. century. 
There are some painted enamels in the 
Persian style. Some fair enamel in blue 
and white is made at Multan. 

“Among the most important types of 
metal-work are the various kinds of 
bidri damascening, applied td pitchers, 
basins, betel-boxes (pandans), and huka 
bowls. Bidri is an old Hindu art, so called 
from Bidar, in the Deccan; it was ex- 
tensively patronized by the Mughals, so that 
it is now best known as a Musulman art, 
practised in Lucknow, though bidri con- 
tinued to be made by Hindus in Bengal 
(Purniah) and in Bidar. Some of 
the best Mughal metal work is found in 
the tinned copper ‘ware of Kashmir; here 
the designs are engraved and filled in 
with a black composition before the ves- 
sel is tinned; so that the design finally 
stands out in black on a silver ground. 
Many of the Kashmir vessels are of ad- 
mirable form and design, and hand- 
somely engraved with inscriptions.”— 
Ananda K. Coomaraswamy. 








Thorlief Jonason, formerly engaged in 
the jewelry business in Alaska, commit- 
ted suicide in a cabin on his farm three 
miles northwest of Prosser, Wash. Mr. 
Jonason was 25 years of age and had 
just recently located at Prosser. 
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South Africa’s 1920 Diamond Production 














N article by G. Borchert, in the Pforz- 
heimer Bijouterie-Zeitung of a recent 
date, contains the following statistics from 
ial urces : 
ate emontionl diamond market, in 
consequence of the peculiar circumstances 
surrounding it, does not permit being 
followed like markets of other goods. 
Statistics about production, sale, and prices 
are published only rarely, as the Diamond 
Syndicate, that rules over the market, has 
no interest in affording a frequent, exact 
insight into the position of affairs for the 
outsiders. Outside of the business report 
of the diamond mine companies, therefore, 
the chief source is the usual annual statis- 
tics of the South-African Union Mine De- 
rtment on the products and prices of raw 
South-African diamonds, based on which 
we can gain a decipherable insight into the 
conditions of the market. These statistics, 
whose results for the year 1920 were re- 
cently made known, are therefore of con- 
siderable importance to all those business 
circles interested in the diamond market. 
Below is given light on the most important 
figures in the statistics for the past year; 
the production and price policy of the 
diamond producers of South Africa in the 
sales crisis since the Summer of 1920. The 
entire conduct of British South Africa in 
raw (rough) diamonds in recent years com- 
pared with the past year reached the fol- 
lowing quantity and value: 


Year. Carats. Valuein £. 
ny icatbawekaeanswas 5,160,000 11,390,000 
BE Ge civbdewswwe swan 2,800,000 5,490,000 
oe iGwieew aie ies 100,000 399,000 
SUED) iove's0 eine Ais rere ee 2,350,000 5,728,000 
| OS erie Orr 2,902,000 7,714,000 
> ree rr 2,537,000 7,115,000 
ECS etry Carer nes 2,588,000 11,734,000 
UM saise's5 oi 4 Shs Wiewains 2,545,000 14,762,000 


According to which the product in the 
year 1920 was slightly behind (about 43,000 
carats); but the value of the production 
has been the highest that has ever been 
gained in any single year. It is noteworthy 
that the retrogression has fallen solely on 
the mine companies which exploit the so- 
called blue ground, while the extraction of 
river diamonds, which are found in the 
alluvial sandy soils of South Africa, 
showed an increase. There were gained 
through the last three years: 


Mine Diamonds 1918 1919 1920 
Quantity in carats.2,385,361 2,366,745 2,312,437 
Se ee 6,137,000 8,960,000 12,289,000 

River Diamonds 
Quantity in carats. 143,438 209,590 221,460 
Value in £..... s+. 964,574 2,740,548 2,441,440 


The division of the production of the 
mine diamonds among the South African 
Provinces yields for the two last years the 
following summary : 


1919 1920 Increase-Decr. 
__ Districts (carats) (carats) (carats) 
Transvaal . 772,920 782,500 + 9,580 
Cape Colony 1,377,405 1,377,405 —119,276 
Orange River 
Colony ... 216,419 269,178 + 52,759 


The production curve of the diamond 
Mines ran, therefore, in the past years by 
no means equably. A shrinkage in the 


product is only found, in 1920, with the 
great De Beers Mine, that leads in the 
diamond syndicate; the small quarry com- 
panies, like the Premier Diamond Company, 
Jagersfontein, etc., had their product some- 
what increased, but these advances were, 
in the total production, without importance. 
Consequently the production figures of the 
Cape Colony, in which the De Beers Com- 
pany has its mines, alone shows a falling 
off. In the value total the product of the 
diamond mines was divided, for 1920, among 
the Provinces in the following figures: 
Cape Colony, £8,267,000; Transvaal, £2,391,- 
000; Orange River Colony, £1,611,000. The 
gain from river diamonds, which takes 
place chiefly in the Transvaal and Cape 
Colony, divided itself in the last two years 
among the Provinces as follows: 


1919 1920 
Districts (carats) (carats) Inc.-Dec. 
Transvaal ....101,041 122,700 +21,659 
Cape Colony. .105,767 106,577 + 810 
Orange River 
Colony:'..<.« 2782 5,800 + 3,018 
The value in the last year of river 


diamonds extracted amounted, in the Trans- 
vaal, to £1,209,500; in Cape Colony, £1,150,- 
000; and for the Orange River Colony, 
£87,700. 

The great revolution that occurred, in 
the Summer of 1920, in the sales conditions 
comes clearly to view in the statistics of 
sales of South African raw diamonds. It 
amounted to: 


1919 1920 
Prceduction (carats) (carats) Inc.-Dec. 
Quantity ..... 2,588,017 2,545,017 — 43,000 
Value in £....11,734,495 14,762,899 -+3,028,404 
Sales 
Quantity ..... 2,648,931 1,765,555 — 883,376 
Value in £....13,379,662 10,163,941 —3,215,721 


“While, then, the production compared 
with the former year fell off only 43,000 
carats, the sales of raw diamonds sank in 
1920 no less than 883,000 carats below the 
amount of sales of 1919. The disproportion 
between production and sales, that since 
the Summer of 1920 was suspended, was, 
in the last months of the past year, ever 
larger, as the sales as good as stopped. In 
the year 1919 these had exceeded (by about 
60,000 carats) the then year’s production; 
in the last year the condition entirely re- 
versed itself and the sales stayed not less 
than 779,000 carats below the year’s yield 
for 1920, so that of these only 69 per cent 
was sold. According to the value the sales 
in last year remained about £4,600,000 be- 
low the year’s yield, while they had ex- 
ceeded the yield by about £1,600,000 in 1919. 

“That the falling off in the market and 
the disproportion between yield and sales 
reached such an extent is, without doubt, 
due, in considerable part, to the price policy 
of the diamond producers and their sales 
syndicate. The consuming countries, that, 
since the middle of the foregoing year were 
more or less in the grip of the then universal 
business crisis, were simply not in the posi- 
tion to activate large sales at the highly 
screwed up prices for South African raw 
diamonds. A_ well-timed, noticeable drop 
in these prices that the pressing needs of 





89 


the international markets would to some 
extent have borne the cost, would certainly 
not have failed to have worked as stimulant 
to sales. Such a lowering in price has, 
though, not come about; the diamond pro- 
ducers feel themselves strong enough to 
hold out during the period of the crisis with- 
out departing from the principles of the 
policy. Thus, the prices for South African 
raw diamonds, as the statistics show, far 
from showing a fall, reached a new record 
in the year 1920, at least so far as mine 
diamonds are taken into account, which 
have the chief importance in the market. 

The average value of the mine diamonds 
of the 1920 yield compares with the earlier 
years as follows: 


NOUS eon etede cosesceeubeas £1.17 shillings per carat 
Oe (db etetreasesacenneee 2.1 ” nih 
RGM 6sbuketoceadeevewes 2.15 ba 
SONS eccicasis cence eeeees 3.15 o ss amy 
TRON Cec ixuncduswue eeeeeee 5.6 * 3 





Note—This of course « ites to all kinds of 
material mined, the gem stones being but a small 
part of the total quantity. 


The average worth of the carat, then, in 
1920 was nearly three times that of 1912. 
On the other hand to the mine diamonds, 
the river diamonds, which have an open 
market, suffered a drop in price last year. 
For river diamonds, which have a con- 
siderably higher worth than mine diamonds, 
the following average for last year has been 


determined : 
Pounds Shillings Pence 
6 14 


SON axcicdiniwodeces 6 per carat 
SRE bexwdcewacennwe 13 1 er = 
EGG fabs ccsicvcs vewen ES 60S" 


The quality, and therewith the value, of 
mine and river diamonds is quite different 
in the separate Provinces. The most beauti- 
ful and valuable alluvial diamonds are found 
in the Rouxville District of the Orange 
River Colony, but the output, which is ex- 
ploited chiefly by the Rouxville Diamonds 
Co., Ltd., belonging to the Consolidated 
Gold Fields Co., Ltd., is only small. The 
river diamonds of the Cape Colony, which 
are produced chiefly in Barkly West-Dis- 
trict, are distinguished by their beauty, 
even if they are not equal to the alluvial 
stones of the Orange River Colony. The 
most valuable mine diamonds are pro- 
duced in the neighborhood of Kimberley 
(Cape Colony) by the De Beers mine. In 
the separate provinces or districts of the 
Seuth African Union the average value in 
the year 1920 per carat for raw diamonds 
was as follows: 


Mine River 
District Diamonds Diamonds 
gf ee - £3—s. £10 —s. 
Cape COME Sccciccdccvcceus 6.11s. 12 —s. 
Orange River Colony...... - 6—s. 15 —s. 








Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 
Week Ended Sept. 10, 1921 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coins. ..$739,982.59 
Gold bars paid depositors..... jeevesen 251.11 
TRORNED (2 kascniwerwnweteeatueiee $740,233.70 
Of this the gold bars exchanged for gold 
coin are reported as follows: 


Date. Exchange. 
MY lls aaldid weenie desis Ree emanaces $161,249.81 
ROME | Liv cinceisidelg we side ens S¥icicleieeeee da 2,387.53 
PEE ie Sided beled ciewneweaeenkeci 109,526.01 
SMES «De wr bine die naisace sc ctoseaductaewaadn 219,386.82 
Sie wridieisinctcotacend uameawa 57,432.42 

RGR wu eddie cudindeadn dnd ewndeeas * $739,982.59 
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This One Strand Quality 30 Neck. 
lace consists of a 24” string of deli. 
cate Roman pearls (with either 
creme or oriental tints) mounted 
with a 10 kt. gold barrel clasp and 
encased in No 161 grey velvet, 
white satin lined cabinet. 


Price complete ...... $11.25 


Made in all lengths from 15” to 54", 
uniform or graduated. 


* * Prices Subject to Standard Catalogue Discount 
Profit Selling— 


N Quality 30 we are giving the woman of moderate 
purse, a pearl necklace of exceptional value with the 
La Tausca Trademark and Guarantee. The irrides- 
cent Oriental Tints of the Natural pearl are skillfully 
and perfectly reproduced in these Roman pearls. 


Make sure and order your requirements now as 
the supply on this, as on all other qualities, is limited. 
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K ARPELES Maker of the World’s Fine Pearls 


Paris PROVIDENCE 


New York 
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The News from England 





New Advertising Scheme Used by Jewelers—Diamond Trade Improving— 
Gold Fields in Western Australia—X-Ray Used to Locate Stolen 
Jewelry—Earrings Again Becoming Popular 
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Lonpon, Sept. 1—A new advertising 
scheme that is finding favor among retail- 
ers, particularly small jewelers, in suburban 
and provincial towns here, is that in which 
an ad, catch line is inserted in newspaper 
headlines. For example, one runs across 
the following in the local newspapers : 


FATAL ACCIDENT 
Two Killed in Motor Collision. 
Carson’s for Jewelry. 
Police Arrest Chauffeur. 


Or again— 
GARDEN FETE SUCCESS 
Big Crowds at River Carnival. 
Diamond Rings at Carson’s. 


There is one small jeweler who appar- 
ently has contracted with a local newspaper 
to run an ad. catch line in five out of every 
six headlines on two or three pages. The 
result is that his name and business keeps 
cropping up in the least expected places. 
It is featured among funeral announce- 
ments, wedding, fires, murders and sporting 
announcements. And since this form of ad- 
vertising for suburbanites seems to be on 
the increase its must be proving its worth. 

* * x 


One factor responsible for the restoration 
of confidence to the European diamond mar- 
kets is the presence this side of representa- 
tives of many of the big American houses, 
according to gem brokers here, who are 
pretty unanimous in believing the corner 
has been turned in the diamond slump. 
Hatton Garden reports an increase in the 
volume of gem orders now coming in, al- 
though this volume is still below normal. 
Paris operators are said to be nibbling 
more at shares, and prices are rallying 
well from the low level reached earlier in 
the year. There undoubtedly is a widening 
speculative interest in gold-mining shares. 
Inquiries are on the increase here and the 
higher-priced shares are being purchased 
by French speculators. Cabled reports in- 
dicate that Rand shares are on the mend 
and an active interest in Transvaal under- 
takings is now being manifested. 

x * * 

Apropos of goldfields and mining shares 
the Hampton Gold Mining Azeas in Western 
Australia reports that it is working “rich 
alluvial containing reef gold.” Many nug- 
gets of over an ounce have been found, it is 
declared. An interesting feature of the 
latest gold discoveries on Hampton Plains 
is that the government mining inspectors 
are said to have renamed the district 
“Transfind Goldfields.” This, it is said, is 
because the workings are within five miles 
of the Transcontinental railroad. 

* * * 

For the first time in the history of the 
British police X-rays are being used to lo- 
cate jewelry stolen from retail jewelers and 
believed to have been swallowed by the 
thieves. The first authentic case in which 
stolen jewelry was actually found in a hu- 


man stomach and restored to a victimized 
jeweler occurred the other day. As a re- 
sult an interesting point has been raised as 
to the legality of the procedure. The police, 
according to a leading barrister, have no 
power to compel an unconvicted prisoner 
to submit to X-rays examination. In this 
particular case the offender (a woman) 
submitted to be X-rayed. Two diamonds 
rings were located in the stomach. The 
examination was made at the Rochester 
Hospital and photographs of the stolen rings 
were made. Neither the action of swallow- 
ing jewelry or the method of recovery has 
had any detrimental effect on the woman’s 
health, it is said. She examined some rings 
at a local jeweler’s and then left saying she 
was going to get her purse. Two rings 
were missed and the woman was arrested 
before she got far from the shop. Since 
no signs of the missing gems were found on 
her person the police concluded she had 
swallowed them, The X-ray is used con- 
sistently in investigating diamond thefts by 
the natives in South Africa and has proved 
its worth in this connection. 
* * x 

Feminine ears are coming into fashion 
again in London after having been hidden 
for so long and the jeweler is being ac- 
cused of having brought this about. Such 
adorable pearl earrings have been displayed 
in the big jewelry establishments that rather 
than miss the chance of displaying them the 
fashionable woman is preparing to unshut- 
ter her ears once more. For many moons 
they have been eclipsed by artistically ar- 
ranged hair waves but at last the hair- 
dresser has got to back down for the 
jeweler. The new type earrings are both 
attractive and costly and they will match 
hair ornaments in design and choice of gem. 

*x* * * 


During structural alterations at an inn in 
an ancient abbey village near Wigan a gold 
coin was found in the rubbish from an old 
fireplace the other day. A search revealed 
a hoard of golden coins that, it is believed, 
was secreted by George Lyon, highwayman, 
who made his home near Wigan centuries 
ago and robbed the rich to feed the poor. 

x *k * 

Miss A. C. Fountaine, C. B. E., the 
heiress who married Sir W. Sutherland, 
member of parliament and former private 
secretary to Lloyd George, featured the 
pearl at last week’s nuptials. Her dress 
was caught here and there by fan-shaped 
pearl ornaments, a tulle veil was edged 
with pearls, and her Russian hairdress was 
of pearls and silver. This, probably, will 
set the fashion for “pearl” weddings. 

* * * 

A jeweler who has been featuring rhine- 
stones tells his customers that by frequent 
bathing these imitation diamonds may be 
prevented from dulling. Their brilliance 


cannot be restored once they turn black, 
he tells them, and they must not use water 
containing sediment. 
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FIFTY YEARS IN BUSINESS 





W. J. Frank, Akron, O., Celebrates Half 
Century of His Connection with the 
Jewelry Trade 


Akron, O., Sept. 7—W. J. Frank, presi- 
dent of the W. J. Frank Co., has been re- 
ceiving congratulations from his friends 
throughout the trade on the fact that he has 
recently passed the 50th anniversary of his 
entry into the jewelry business in Akron. 
In celebration of the event Mr. Frank’s con- 





WILLIAM J. FRANK, WHO HAS BEEN IN THE 
JEWELRY BUSINESS FOR 50 YEARS 


cern is conducting what they call a golden 
anniversary sale. 

Mr, Frank became identified with the 
jewelry trade of Akron Sept. 2, 1871, at 
which time he began a five-year apprentice- 
ship as jeweler and watchmaker with H. S. 
Abbey, then the leading jeweler of the 
town. He has been continuously engaged 
in the jewelry business here ever since that 
time. He started in business with a partner 
in 1875, and has always been interested in 
upbuilding the trade. 

Mr. Frank has had an opportunity of see- 
ing Akron grow from a town of 10,000 
people to a great industrial city and in a 
small way has played his part as a public 
spirited citizen in the upbuilding. He has 
always had great faith in the future of 
Akron and been an optimist and enthusiast 
on all matters relating to its development 
and this has played no small part in con- 
nection with his ability as a jeweler in the 
upbuilding of the business which he con- 
trols today, 





In connection with his jewelry business, 
Max Reiter, proprietor of the Max Reiter 
& Co. store at 18 N. 4th St., Harrisburg, 
Pa., announces that he will open a credit 
optical department. Dr. F. M. Sears, a 
graduate of the Rochester School of Op- 
tometry, and who has been practicing for the 
past five years at Middletown, N. Y., will 
be in charge of this department. A modern 
and up-to-date optical parlor has been added 
to the storeroom. 
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Adolphe Schwob, Inc., Files Answer 





Watch Concern Denies Allegations to the Complaint of Unfair Trade Prac- 
tices Made by Federal Trade Commission and Raises Question as to the 
Proper Factors That Determine the Quality of Watch Movements 














WasHincTon, Sept. 9.—A general denial 
of the allegations contained in the complaint 
issued by the Federal Trade Commission 
against Adolphe Schwob, Inc., of _New 
York, is made by the respondent, in an 
answer filed with the commission. At the 
offices of the commission it was stated that 
while Sept. 14 had been tentatively set for 
q hearing in the case, it was unlikely that 
q hearing would be held for some weeks. 

At the outset the respondent denies that 
any of the watch movements referred to in 
the complaint are “cased by the respondent. 
It further denies the allegations and 
charges of the complaint in so far as they 
relate to a standardization of the grade of 
the watch movements by sole reference to 
number of jewels they may contain, and as 
to the methods and practices among manu- 
facturers of watches, refers more specific- 
ally to its separate and distinct answer in 
which actual trade methods and practices 
are fully set forth. 

Respondent denies that the American 
purchasing public had knowledge of the fact 
that the quality of the American made 
watches increases in proportion to the num- 
ber of jewels in such watches. In making 
such denial it states the American. purchas- 
ing public has been led to believe that the 
grade or quality of a watch movement was 
based upon the number of its jewels, but 
this belief has been created through ex- 
ploitation and advertisements inserted by 
watch movement manufacturers. 

It admits having imported Swiss watch 
movements into the United States but de- 
nies other allegations or charges contained 
in the complaint; ane for further informa- 
tion refers to its further separate and dis- 
tinct answer to the complaint. 

Respondent claims it has no information 
sufficient to form a belief as to the truth 
of. the allegations or charges in the com- 
plaint relating to alleged practices of retail 
dealers, in deceiving the public respecting 
the watch movements sold to them by the 
respondent, and denies the same upon in- 
formation and belief. 

It denies that the importation of Swiss 
watch movements by it is designed to meet 
the demand of dealers for watches to be 
sold at excessive prices to the American 
purchasing public relying upon alleged 
American practices of indicating the grade 
of watches by reference to the number of 
jewels; and further denies it has well known 
the practice, as alleged, of grading watches 
or watch movements solely by the number 
of jewels they contain—and it denies it 
has any knowledge of the alleged fact that 
retail dealers to whom it sells alleged in- 
ferior Swiss watch movements advertise or 
sell them at excessive prices and at prices 
approximating those generally obtained for 
high grade Swiss and American’ made 
watches, 

As a further, separate and distinct an- 
Swer, the respondent says: 

“It has been engaged in the business of 


importing foreign watch movements and 
of selling both foreign and American made 
watch movements for seven years in the 
city of New York, succeeding to the busi- 
ness formerly conducted by Adolphe Schwob 
in the same manner. That Adolphe Schwob 
is the president of the respondent, and be- 
fore the incorporation of the respondent was 
engaged in the same business for upwards 
of forty years in the city of New. York. 
That his long engagement in the manufac- 
ture, importaticn and sale of watch move- 
ments to the trade qualifies him as an ex- 
pert on the quality and grade of: watch 
movements, and by reason of such knowl- 
edge and experience has established a repu- 
tation in the trade, upon which it has had 
reason to rely, for the sale of watch move- 
ments true to the quality represented; and 
that this reputation is enjoyed by the re- 
spondent which sells its merchandise with- 
out deception and only for what it is repre- 
sented and known to be. That the re- 
spondent does not fit all of its watch move- 
ments into watch cases as alleged, and none 
of those generally referred to in the com- 
plaint. 

“The practices and methods of grading 
watches is incorrectly stated in the com- 
plaint; the fact being that watch movements, 
like other merchandise, are dependent for 
quality and grading, not solely upon the 
number of jewels they may contain, - but 
upon the quality of the movement itself; 
that a seven jeweled movement of one 
American manufacturer is not necessarily 
of the same value or graded the same as a 
seven jeweled movement of another. Some 
American manufacturers make movements 


containing the same number of jewels 
(for illustration say, 15) of entirely 
different grade, quality and price, il- 


lustrating that the quality grade or value 
of a watch movement does not necessarily 
depend on the number of jewels therein 
contained. That the reputation of the man- 
ufacturer or maker and the quality of the 
workmanship and material used are the real 
governing factors to determine quality or 
grade. It is alleged that very low grade 
American made watches do not contain any 
jewels, These timepieces are popularly 
known and sold as ‘watches’ but they contain 
clock movements reduced to watch size, and 
are in reality clocks. 

“The respondent does import Swiss watch 
movements in large quantities and in deny- 
ing they are. ‘deceptive low grade Swiss 
lever watch movements,’ as alleged in the 
complaint, states they are sold exactly for 
what they are stated to be without the prac- 
tice of any deception; that they contain the 
jewels represented; that it does import a 
movement which sells for a low price and 
which contains jewels, but there is a de- 
mand for this class of movement, which is a 
reliable timekeeper and gives satisfaction; 
that the prices charged by the respondent are 
not disproportionate to nor in excess of the 
value of the merchandise; that the said 
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watch movements in the process of importa- 
tion and transportation undergo examina- 
tions both in Switzerland and in the United 
States, for quality and value, according to 
invoice representation, and have been passed 
and admitted into the United States with- 
out hindrance or question. 

“The respondent is not responsible for 
the alleged practices and methods of retail 
dealers as charged in the complaint, nor has 
it any means of controlling the same if they 
exist, and states it labels all watch move- 
ments sold by it plainly for what they are 
and that its customers are thoroughly ac- 
quainted with the exact character, work- 
manship and quality of watch movements 
purchased and that all invoices and bills 
given or rendered to its customers describe 
all watch movements sold without misrepre- 
sentation or deception; and that the re- 
spondent effects no sales to the public di- 
rectly nor at retail, and sells all of its mer- 
chandise including the watch movements 
referred to in the complaint (which it is 
assumed are the Swiss movements imported 
by the respondent and selling at a low 
price) to wholesalers, dealers and jobbers 
who in turn sell them to retail stores for 
sale to the purchasing public; that any 
trade competition with other and American 
made movements is fair, honest trade com- 
petition, free from misrepresentation or de- 
ception; that purchasers from the re- 
spondent of the watch movements referred 
to in the complaint understand their nature, 
quality and origin, and are not misguided 
or deceived by the number of jewels in- 
corporated therein, but rely principally upon 
quality of the workmanship and materials.” 








Creditors of Leo Turney, Chicago, Accept 
Offer of Settlement at Fifty Per Cent 


Cuicaco, Sept. 7—At a meeting of credi- 
tors, of Leo Turney, Columbus building, 
which was held yesterday, Sept. 6, at the 
offices of Goldman & Allshouse, the above 
debtor submitted an extension settlement 
offer of 50 per cent, payable as follows: 
Twenty per cent Jan. 15, 1922; five per cent 
March 15, 1922; five per cent May 15, 1922; 
five per cent July 15, 1922; five per cent 
Sept. 15, 1922; five per cent Nov. 15, 1922, 
and five per cent Dec. 15, 1922. The above 
payments are all to be evidenced by prom- 
issory notes made by the debtor, and with 
the exception of the first note, are all to 
bear interest at the rate of six per cent 
per annum, payable from Jan. 1, 1922. 

Creditors whose claims aggregated $14,- 
473 out of a total of $18,914 were present 
or represented at the meeting and unani- 
mously agreed to accept the above settle- 
ment offer. 

Provision has been made whereby the 
debtor’s business will be transferred to 
Walter F. Weigand, one of the largest 
creditors, and Louis Goldman as trustees. 
This trust transfer is for the purpose of 
securing the creditors until the settlement 
has been fully effected and for the further 
purpose of protecting the creditors’ interests 
until the event occurs. 

The receipts of the business will be de- 
posited in a trust fund, and all disburse- 
ments will be made by the counter signa- 
ture of one of the trustees. 

The liabilities are estimated at about 
$18,914.61, and the assets at $12,120.66. 
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Everytime there is a wedding a wedding 
ring is needed—and today the Bride must 
have an engraved Wedding Ring. 


Why not show Wheeler Engraved Wed- 
H ding Rings—the finest rings made, every- 
one strictly hand-carved. 


ESTABLISHED 1852 


TRADE MARK 


‘a ll Many patterns—the one illustrated is a 
pone wonderful seller—made in 18K Gold or 


in Platinum. 


A fine assortment of diamond Wedding 
Rings always in stock. 


HAYDEN ‘W:-WHEELER & CO-Ync- 
1 Maiden Lane - Factory 72 Spring Street: NewYork, 
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ADDRESSES ROTARY CLUB 


Jean R. Tack, First Vice President of A. N. 
R. J. A. Says Confidence and 
Integrity Are Keystones 
of Jewelry Trade 


Newark, N. J., Sept. 6—Jean R. Tack, 
jewelry member of the Newark Rotary 
Club, was one of the 11 speakers at a meet- 
ing of the club, to discuss from their in- 
dividual trade viewpoints as well as from 
the viewpoint of business success in gen- 
eral, the underlying. principles of the Ro- 
tary movement. . ; 

In the Rotary Code of Ethics for busi- 
ness men of all lines, adopted at the sixth 
annual convention of the International As- 
sociation of Rotary Clubs at San Francisco, 
July 19-23, 1915, 11 fundamental Rotary 
principles are set forth. Each of the 
speakers referred to above, spoke on one 
of these principles. Mr. Tack, who is one 
of the leading retail jewelers of Newark, 
for several successive terms has been presi- 
dent of the New Jersey Retail Jewelers’ 
Association, and who is first vice-president 
of the American National Retail Jewelers’ 
Association, spoke on Principle 5, of the 
Rotary Code. This reads as follows: 

“To use my best endeavors to elevate 
the standards of the vocation in which I am 
engaged, and so to conduct my affairs that 
others in my vocation may find it wise, 
profitable and conducive to happiness to 
emulate my example.” 

Mr. Tack’s address, in outline, was as 
follows : 

“The keystone of business success is in- 
tegrity. Remove integrity from the arch 
of business and the whole structure must 
collapse. Integrity is the mother of con- 
fidence and without confidence there can be 
no success in any human undertaking, be 
that business or social life, or the inter- 
course between nations, 

“In any particular business the confi- 
dence of the public is the greatest single 





essential. Without that confidence no 
jeweler can long remain in business. 
In the classification which I _ repre- 


sent, it has been our aim to impress upon 
every member the duty of service, uncon- 
sciously putting into actual practice the 
Rotary slogan, ‘He profits most who serves 
best.’ We have endeavored to show to our 
brother jewelers that they are masters of 
their own destiny in a business way—that 
each will prosper according to his deserts. 
We have tried to show members that the 
more they put into their work, the more 
they can take out. Like casting bread on 
the waters, the tide of good-will and ap- 
preciation will repay any man many fold 
for labor he gives to any worthy cause: 
To be alert and ever watchful of every 
opportunity to do some good deed in busi- 
ness, to be good-natured, and to smile at 
folks. 

“Be optimistic. We meet obstacles in 
life’s path. Climb over them and smile. 
I heard a preacher say recently, ‘Use the 
obstacles in your patch to build a ladder 
to success.’ 

“The people of any community take the 
word of their jeweler for the quality of 
the jewelry he offers them, they believe in 
him and their trust is not misplaced. They 
trust him with their jewelry for repairs, 
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single pieces of which are often worth 
thousands of dollars, and it is rare, indeed, 
that a receipt is’ requested. 

“There is good reason for this confidence. 
The custom of doing business on the prin- 
ciple of ‘Caveat Emptor’ (let the buyer 
beware), has never prevailed in the jewel- 
ry business, and it is the jeweler who takes 
the whole responsibility of assuring the 
customer a square deal and satisfaction. 

“This is equally true of any line of busi- 
ness—hew to the line and stick to the prin- 
ciple to treat others as you would have 
others treat you, and other men of your 
classification will find it wise, profitable 
and conducive to happiness to emulate your 
example.” 


DEATH OF MATTHEW J. DUNN 











Prominent Providence Jewelry Manufac- 
turer Passes Away as a Result of 
Heart Trouble 


ProvipENCE, R. I., Sept. 10.—Matthew J. 
Dunn, one of the best known manufacturing 
jewelers in this city previous to his retire- 
ment from active business about a year 
ago, died at his home here on Sept. 3 in the 
62nd year of his age. He had been troubled 
for more than a year from heart trouble 
which resulted in his death. For nearly half 
a century he was associated with the manu- 
facturing jewelry industry of Providence 
and the Attleboros, either as journeyman 
or manufacturer, and during his later years 
as owner of buildings occupied by jewelry 
and kindred concerns. He is survived by 
his widow and two sons. 

Mr. Dunn was born in New York city, 
June 4, 1860, where he remained until he 
was 14 years of age, when he went to North 
Attleboro, Mass., where he entered the em- 
ploy of H. F. Barrows & Co., remaining 
there several years learning the trade. He 
then accepted a position as foreman in the 
factory of Oscar Draper & Co., which he 
retained for 13 years, resigning it in 1899 
to enter business for himself. 

Coming to Providence he formed a part- 
nership with Milton S. Rodenberg and as 
Rodenberg & Dunn began the manufacture 
of a general line of rolled plate chains in 
the Fitzgerald building, on Eddy St., and 
were very successful. At the end of a 
couple of years Mr. Dunn withdrew and 
went into business alone, as M. J. Dunn & 
Co., on Blount St., where he built up a 
large business. He was also a member of 
the firm that conducted the A2tna Optical 
Co. in the same building, but later dis- 
posed of the latter interests. 

After a few years he again became asso- 
ciated in partnership with his old partner, 
Mr. Rodenberg, and remained with him 
until he found it necessary early in 1920 
to withdraw from active business participa- 
tion, when he disposed of his interests to 
Mr. Rodenberg. In the meanwhile, the 
business had increased to such an extent 
that it outgrew the quarters in the Blount 
St. building and the firm erected a factory 
building on Baker St. to which the business 
was removed, the Blount St. shop being 
taken over by Mr. Dunn’s two sons, 
Matthew T. and Frank T. Dunn, who be- 
gan a manufacturing jewelry business as 
Dunn Bros. Later Mr. Dunn erected a 
building adjoining. 
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FINAL TOURNAMENT 


Members of Chicago Jewelers’ Association 
to Hold Last Golf Contest (Today) 


Sept. 14 

Cuicaco, Sept. 8.—The final golf tourna- 
ment of the Chicago Jewelers’ Association 
will be held at the Idlewild Country Club, 
at Floosmoor, IIl., on Wednesday, Sept. 14. 
There will be all day play for those that 
care to go out in the morning. 

Lunch will be served at 1 Pp. m., and the 
afternoon play commences at 2 Pp. M. Din- 
ner will be served at the club house at 7 
Pp. M. Presentation of the President Cup 
and all other prizes will be made at the 
dinner table. 

The events to take place are as follows: 

Event No. 1—Low gross score for sea- 
son; record so far, M. J. Kelly, 79. 

Event No. 2—President Cup, morning, 
H. J. Rosenberg vs. R. A. Mead. After- 
noon, L. G. Buss vs. winner of morning 
round. 

Event No. 3—Aggregate low net for the 
season. Leading records so far are: R. A. 
Mead, 253; L. G. Buss, 258; S. L. Scott, 
258; M. J. Kelly, 259; Chas. Ross, 262; 
E, A. Kelley, 263. 

Event No. 4—Long drive for the season; 
record so far, M. J. Kelly, 255 1/6 yards, 
and J. T. Montgomery, 249% yards. 

Event No. 5—Low net score for the day. 

Event No. 6—Blind bogy. 

Event No. 7—Low gross on holes Nos. 7- 
9-10 and 13. 

Event No. 8—Least number of putts. 

Event No. 9—Jonah hole. 

Event No. 10—Short drive. 

Event No. 11—Team match with excep- 
tion of No. 2, all events will be decided by 
the afternoon play. 


IN AN AUTO ACCIDENT 


Providence Jewelry Manufacturer Sustains 

Injuries When Car He Was Driving 

Runs Into a Truck 

PROVIDENCE, R. I., Sept. 10.—Randolph A. 
Green, a manufacturing jeweler of this city, 
had a narrow escape from serious injury 
in an automobile accident near Taunton, 
Mass., late this afternoon as a result of 
which Mr. Green and a friend, Robert P. 
Graham, were taken to the Morgan Memo- 
rial Hospital in Taunton, where it was found 
that their injuries were not serious. 

The accident occurred at Myricks St. 
and County road, in the outskirts of Taun- 
ton, while the two men were on their way 
to Mr. Green’s Summer home at Lakeville. 
Mr. Green, who was driving close behind 
another machine on Myricks St., ran into a 
large auto truck which had stopped on the 
side of the road for repairs. 

Mr. Green evidently did not see the truck, 
and crashed into the rear. The touring car 
was demolished, and Mr. Green was pinned 
under the wreckage, while Mr. Graham was 
thrown a distance of more than 20 feet and 
suffered a bad cut on the back of his head. 
After being extricated from the wreckage, 
Mr. Green was found to have suffered num- 
erous cuts and abrasions, and an artery in 
his right arm was severed. Both men were 
given temporary attention by Dr. Mac- 
Donald, of Taunton, after which they were 
taken to the hospital. 
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Jewelers from Various Sections Visit Annual 
Display of Artistic Jewelry Made by 
Powers & Mayer, Inc., New York 


Jewelers from all parts of the country 
viewed last week, an unusually beautiful 
and costly collection of diamond jewelry 
displayed at the 19th annual exhibition, 
held by Powers & Mayer, Inc., manufac- 
turing jewelers, 58 W. 40th St; New 
York. These exhibits are always enjoyed 
by those who visit them, but this year 
the event was made more pleasant by 
virtue of the fact that the concern now 
occupies more handsome and spacious 
quarters than heretofore. Every piece of 
jewelry was displayed in cases and was 
shown to wonderful advantage, owing to 
the unusual amount of northern light, which 
the concern now enjoys in its new quarters. 
The exhibit opened on Tuesday, Sept. 6, 
and continued until last Saturday. The 
greatest part of the display consisted of 
diamond and platinum jewelry, although 
many other original and beautiful combina- 
tions were shown. As usual the display 
was made in glass cases, placed in two well 
fitted show rooms, and in the outer office. 

The first case to attract the visitor’s atten- 
tion, was placed in the outer office at the 
entrance to the first show room. This case 
displayed a handsome assortment of velvet 
collars with diamond set platinum orna- 
mentations. A number of glove lorgnettes, 
an original idea of this concern, were 
placed on the market several years ago 
and were also shown in this case. These 
lorgnettes were all made of platinum and 
set with tiny diamonds. The same case 
also contained a small assortment of dia- 
mond set platinum bar pins of various 
shapes and designs. 

A number of cases, displaying a great 
variety of jewelry were placed in show 
room number one. One of these cases 
was devoted entirely to the exhibiting of 
an assortment of jewelry set with dia- 
monds and sapphires. The bar pins 
shown in this case were of various shapes 
and designs and were made in unusually 
attractive combinations. One bar pin in 
particular which attracted considerable 
attention was set with nine emerald cut 
diamonds and six emerald cut sapphires. 
Another contained four perfectly matched 
oval shaped sapphires and five emerald 
cut diamonds. An assortment of flexible 
bracelets, set with round and calibre cut 
diamonds and sapphires were also ad- 
mired. One of these bracelets was 
mounted with numerous emerald cut 
diamonds, weighing over 13 carats and 
almost as many sapphires. The com- 
bination diamond and sapphire La Val- 
lieres, which were an innovation with the 
concern last year, were also shown in 
great numbers. Designs imported from 
Paris were embodied in two bar pins 
which were also shown in this case. 
’ These pins were set with diamonds and 
calibre cut sapphires. 

Another case in the same room also 
contained a large and beautiful variety 
of jewelry set with diamonds and other 
Precious stones. There were combina- 
tion brooches, set with a combination of 
stones, some unusually unique in design. 
One of these brooches was of an imported 
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design. There were also three unusual 
La Valliers, all having pear-shaped dia- 
mond drops attd diamond studded chains. 
The diamonds in the chains were all 
emerald cut and perfectly matched. A 
beautiful lorgnette chain, set with a com- 


bination of diamonds and __ perfectly 
matched pearls was also shown, as 
well a number. of _ sautoir chains 
mounted with fine pearls. Some plain 
and fancy designed expansion link 
bracelets, set with calibre cut dia- 


monds were among the other articles ex- 
hibited in this case. The most unusual 
bracelet displayed was a fancy flexible 
one with a diamond ‘weighing almost four 
carats, set in the center, banked on 
each side by two other large diamonds 
and surrounded by numerous small dia- 
monds. There was also an assortment 
of marquise diamond rings, all perfect in 
color and ranging in size from one carat 
up to over 10 carats. Other rings set 
with diamonds in various sizes and 
shapes, as well as rings mounted with 
pearls, emeralds and rubbies were like- 
wise shown. 

In show room number two, there were 
a number of other cases, containing many 
more artistic pieces of jewelry. One of 
these cases was devoted entirely to the 
exhibiting of bow knot brooches in va- 
rious combinations. Some of these were 
entirely set with diamonds, while others 
were set with sapphires and diamonds 
and onyx and diamonds. These bow 
knots are being featured by the Powers 
& Mayer concern and at the exhibit at- 
tracted considerable attention. 

Another case displayed an assortment 
of pearl collars, having fancy diamond 
ornamentations as well as a few pearl 
sautoirs, bearing diamond plaques. There 
was an unusually fine platinum chain 
shown, from which hung a_-large pear- 
shaped diamond drop, weighing over 10 
carats and worth $15,000. In the same 
case were shown several pearl and dia- 
mond tassels designed, to be worn 
around the neck as well as a fancy dia- 
mond flexible tassel. There was an as- 
sortment of rings set in combinations 
with diamonds and pearls, as well as one 
mounted only with a rare black pearl. 

A large case in one corner of this room 
attracted considerable attention by its 
unusual display of: scarf pins in various 
shapes and combinations. Some of them 
were set merely with diamonds, while 
others were mounted with pearls, sap- 
phires, diamonds, rubies and emeralds. 

Set along the tables on the north side 
of the outer office were three large cases 
containing a great variety of fancy dinner 
rings, set in many beautiful combina- 
tions, as well as diamond wedding rings, 
of which the concern is making a spe- 
cialty. One case displayed a number of 
gents’ rings, all plain in design and mounted 
with cat’s eye, rubies, emeralds, sap- 
phires, emerald cut diamonds, calibre cut 
diamonds and round cut diamonds. Some 
of these rings were also mounted with 
special imported sapphires, having three 
surfaces. 

In the last case of the group there was 
displayed some very handsome pearl and 
diamond mesh bracelets. All of these 
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pearls were perfectly matched and in the 
center of each bracelet was a fancy 
ornamentation. A number of diamond 
La Vallieres, bar pins, diamond box brace- 
lets and brooches of various designs and 
shapes were also shown. 








Chicago Jewelers May Suffer from Crime 
Wave During Winter Unless Employ- 
ment Situation Improves 

Cuicaco, Sept. 9—While the crime wave . 
in Chicago recently has been rather slow, 
it is anticipated by high officials here that 
with the coming of colder weather and 
no relief for the number of unemployed, 
the percentage of crimes will increase. 

States Attorney Robert E. Crowe recent- 
ly held a meeting with Judge Kickham 
Scanlan, who became chief justice of the 
Criminal Court last Monday, and after the 
meeting predicted an increase in crime 
during the Winter months unless the un- 
employment situation is relieved. 

Some of the Chicago jewelers have taken 
this prediction as a warning and have in- 
structed their employes to be more care- 
ful so as to avoid thievery and hold-ups 
if possible. 

The Winter months in Chicago, especially 
during the eight or 10 weeks preceding 
Christmas, are always fruitful for the 
bandits who make a specialty of jewelry 
shops and wholesale houses. Last year, 
just previous to the Christmas rush, the 
crime assault on jewelry houses became 
very acute resulting in the loss of thou- 
sands of dollars, not to mention the attend- 
ing bodily assaults and murder. 

One Chicago jeweler said this week 
that if the entire trade would be more on 
the alert to detect thieves and would not 
give them so many opportunities there would 
be less jewelry thefts. It was pointed 
out that some members of the trade are 
a little careless in their dealings with abso- 
lute strangers and it is this carelessness 
which gives the thief the opportunity he is 
looking for. 

When two or three local jewelers were 
asked if there was anything they could 
think of which the jewelers could do to 
discourage the pilfering of their stores, 


they said that there was not except that 


some of the shops persisted in displaying 
large quantities of valuable gems which al- 
ways were attractive to professional thieves. 
This member of the trade said that he 
would not think of putting all his money 
in the show case or the window and he 
considered his stock the same as_ his 
money. 

The Chicago jewelers are warned to be 
particularly cautious this Winter as the 
unemployment situation is expected to 
stimulate crime. While the warmer 
weather continues little trouble is expected, 
but with the first touch of cold weather 
and snow, unless there is a change in busi- 
ness which will offer thousands of men 
employment, the police officials look for- 
ward to a heavier crime percentage which 
they are making preparations to cope 
with. 

About 1,200 cases, both old and new, 
are awaiting trial in the criminal courts 
here now, it is said. Seven judges have 
been assigned to the Criminal Court for 
the Fall and Winter term. 
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INSPECTORS SEIZE GEMS 


Clerk on Trans Atlantic Liner Arrested as 
He Left His Ship and Diamonds Valued 
at Over $35,000 Found in His 

Possession 
It is believed that the existence of a 
diamond smuggling ring was discovered 
last week, according: to Government of- 
ficials, when customs inspectors at the Port 
of New York arrested a purser’s clerk as 
he walked off the Red Star liner Zeeland 
on Sunday night, Sept. 4, with a packet 
containing 4,546 diamonds valued at more 
than $35,000. The prisoner, who is a Bel- 
gian, gave his name as Ernest Potvin, 
23 years old, and on Wednesday was ar- 

‘oned before United States Commissioner 
Hitchcock and was held in $2,000 bail for 
examination. As no bail was forthcoming, 
the young man was sent to the Tombs 
prison. , 

Potvin tells a plausible story and is be- 
lieved to be the innocent “tool” of a gigan- 
tic smuggling scheme. When he was ques- 
tioned by customs officers and United 
States Assistant District Attorney Ryan, 
he told of how he was approached in Eu- 
rope by a stranger, just before his boat 
made a previous trip, who requested him 
to deliver a packet to a concern in New 
York. The stranger, it was said, told the 
purser’s clerk that the packet contained 
bonds so they would not have to be de- 
cared, The packet was brought here by 
Potvin, it is claimed, and delivered to a 
concern and for his trouble, the clerk was 
given $50. Potvin asserts he did not know 
what the packet contained, but supposed it 
was composed of bonds as the stranger 
had told him. 

Just before the Zeeland left for this port 
on her last trip, Potvin asserts, he was 
again approached by the same man, who 
again asked him to deliver another packet 
to the same concern. The man, it is 
claimed, stated that this packet, like the 
one before also contained bonds, but not as 
many as the clerk had delivered on his last 
trip, so for this reason he was given only 
$25. The clerk claimed he was still labor- 
ing under the impression that the packet 
contained bonds and was leaving the boat 
to deliver them to the New York diamond 
concern when he was approached by a cus- 
toms inspector. This inspector noticed a 
bulge in one of the clerk’s pockets and 
asked him what he was carrying. The in- 
spector asked to see the packet and when it 
was opened, it was found to consist of two 
envelopes containing oil-skin bags. The 
first bag had 11 containers in which were 

F 1595 small diamonds, The second bag had 
‘tine containers which held 2,951 diamonds. 

e name of the concern to which the 
packet was to be delivered would not be 
divulged by the government authorities. 

Several days after the seizure was made, 

government announced that the stones 

been weighed and appraised and ex- 
dlusive of six large stones, upon which no 
valuation has as yet been placed, it was 
found that the weight of the smuggled gems 
amounted to 246.86 carats and that they 
were worth about $35,000. The govern- 
ment authorities have no doubt whatever 
thatthe former packet which Potvin claimed 

brought into this port contained dia- 
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monds. Working on the basis upon which 
the clerk was paid for his work, it was 
figured that the first packet was valued at 
$70,000. Just how many other packets have 
been smuggled in will probably never be 
known. 


STEALS VALUABLE GEMS 


Sneak Thief Visits St. Louis Jewelry Store 
and Escapes with Two Unset Diamonds 


Sr. Louts, Mo., Sept. 9—A youth, who 
entered the jewelry store of Walter Dob- 
schultz, 4958 Delmar boulevard, Wednes- 
day, and asked to see some unset dia- 
monds, seized three of the gems valued 
at $2,100, when a tray was placed on the 
counter and escaped through the front 
door. Pursuit of the robber was aban- 
doned in Forest Park. 

The robbery had been carefully plan- 
ned as the youth had called the previous 
day, purporting to be the son of wealthy 
parents who wished to purchase some 
uncut gems. Accordingly, when he en- 
tered the store Wednesday, Dobschultz 
without hesitation, showed him a tray 
of uncut stones. The robber let the glit- 
tering gems trickle through his fingers 
and then selected three to examine more 
closely. He walked toward the door 
ostensibly for better light and then dart- 
ed to the street. 

J. B. Dobschultz, brother of the proprie- 
tor jumped over the counter and pursued 
the fleeing youth, who ran west to Kings 
Highway, south to Waterman Avenue 
and then west to Forest Park. Walter 
Dobschultz obtained an automobile and 
joined the chase, but neither of the men 
were able to find the robber. 

Dobschultz described the jewels as be- 
ing of 1.38 carats and 2.50 carats, with 
inset cuttings. He first reported his loss 
as being $5,000, but a later check reduced 
the amount to $2,100. The police have 
been furnished with a description of the 
robber. 














SENT TO PRISON 


Milwaukee Police Arrest Man Who Robbed 
Manitowoc, Wis., Jewelry Store and He 
Must Serve a Five-Year Term 

Manitowoc, Wis., Sept. 8—Watchful- 
ness on the part of detectives of the Mil- 
waukee police force resulted in the arrest 
of Sam Schoenfeldt, alias “William Slade,” 
aged 24 years, on the charge of having par- 
ticipated in the burglary of the jewelry 
store of J. J. Koehler on N. 8th St., a week 
ago. Schoenfeldt was dickering with a 
Wells St. pawnbroker in Milwaukee over 
the value of some rings. Detectives entered 
and immediately took him in charge on sus- 
picion of having participated in the Mani- 
towoc jewelry store burglary. Local au- 
thorities were notified and Mr. Koehler, ac- 
companied by the local chief of police went 
to Milwaukee to identify the jewelry found 
on Schoenfeldt. 

Confessing robbery of the Koehler store, 
Schoenfeldt, who claims New York city as 
his home, appeared in Municipal Court here 
before Judge Schmidt and pleaded guilty to 
the counts against him. He was sentenced 
to spend five years at the State penitentiary 
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at Waupun. The man said he did not know 
who his companion in crime was. Three 
ladies’ wrist watches and four rings were 
discovered on his person after search. 

According to Schoenfeldt’s story he met 
the other man at Green Bay, Wis. Both 
were without funds and decided to take a 
chance of robbing a store and disposing of 
the loot. Arriving at Manitowoc they de- 
cided upon burglarizing the Koehler jewelry 
store. Early in the morning, while a car 
ferry was passing through a nearby bridge, 
they threw a paving block wrapped in news- 
papers through the window of the jewelry 
store and took all jewelry within reach. 
They secured six La Vallieres, 11 rings and 
three watches, valued at $400. After mak- 
ing their escape they got onto a train for 
Milwaukee, where they separated. Schoen- 
feldt was arrested while trying to dispose 
of some of his share of the loot. 








STAMPING LAW CAMPAIGN 





Another New York Jeweler Convicted and 
Fined $100 for Violating State Statute 


Another New York jeweler was given 
the alternative last Friday of either serving 
a term in jail or paying a fine for violating 
the New York Stamping Law. The de- 
fendant in this case was Daniel Cooper, of 
Cooper Bros., 54 Forsyth St., who on Aug. 
9, was found guilty under the jewelry 
stamping statute. In view of the as- 
sistance which the defendant gave the 
Mayor’s Bureau of Weights and Meas- 
ures, the court was lenient and granted 
a sentence whereby the jeweler had 
the opportunity of either serving 10 
days in jail or paying the $100 fine. The 
— chose the latter and paid the 

ne. 

The arrest of Mr. Cooper was brought 
about as the result of the campaign which 
is being conducted by the Good and Wel- 
fare Committee of the National Jewelers 
Board of Trade and other organizations in 
the industry, for the purpose of eliminating 
violations of the stamping law. 

Mr. Cooper was charged with selling a 
ring marked “14-k” which, it is .claimed, 
assayed below the karat fineness allowed by 
law. On Aug, 9 the case was tried in the 
Court of Special Sessions before Magis- 
trates Moss, Freschi and Healey and after 
testimony had been submitted the defendant 
was found guilty and remanded for sen- 
tence. 

According to Morris L. Ernst, of Green- 
baum, Wolff & Ernst, attorneys for the 
Good and Welfare Committee and other 
trade organizations, which are conducting 
this campaign, there are at present between 
15 and 18 cases which are either awaiting 
trials in the Court of Special Sessions or 
hearings before magistrates. Upon the re- 
turn of George R. Commings, assayer at the - 
United States Assay Office, the campaign 
will again be started with renewed vigor. 
Mr. Commings, who will return in a few 
days, makes all the assays in these. cases 
and testifies at the hearings. 








About $200 worth of jewelry was stolen 
from the Adams Jewelry Co., Boston, 
Mass., by window smashers, who succeeded 
in making their escape. 
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ALLEGED CROOK CAUGHT 


Chase from Atlantic to Pacific Coast Re- 
sults in Arrest of Salesman Indicted 
on Larceny Charge 


A chase leading from the Atlantic 
across to the Pacific Coast, which lasted 
more than a year, ended recently when 
Jacob Brown was arrested in Seattle, 
Wash., and brought back to Brooklyn 
last week to answer to an indictment 
charging him with the larceny of dia- 
monds from Lipshitz & Goldman, whole- 
sale and retail jewelers, 20 Graham Ave., 
Brooklyn. When Brown was arraigned 
before Judge Bayes of the County Court 
on Saturday, Sept. 3, he pleaded not 
guilty to the indictment charging grand 
larceny in the first degree, but last Thurs- 
day the prisoner changed his plea and 
entered one of guilty of grand larceny 
in the second degree. On Monday, 
Brown was scheduled to be sentenced, 
but the passing of judgment was post- 
poned for one week. 

The indictment which was returged 
against the prisoner on Aug. 11 last, 
charges that Brown disappeared on Feb. 
16, 1920, with six diamonds worth $1,340 
belonging to Lipshitz & Goldman. Al- 
though this is the only indictment that 
has been found against Brown, it is al- 
leged that he has stolen merchandise 
from a number of concerns. 

For two years, he was employed as an 
outside salesman for Lipshitz & Gold- 
man, and during that time, it is alleged, 
he stole upwards of $15,000 worth of dia- 
monds and jewelry. Another jeweler 
from whom Brown is accused of stealing 
jewelry is J. Epstein, 66 Nassau St., New 
York city. From Mr. Epstein, it is al- 
leged, Brown stole between $5,000 and 
$6,000 worth of gold mounted jewelry 
and several hundred dollars which he col- 
lected on account. 

It was over a year ago that the search 
for Brown was started and during that 
time, he has led detectives across the con- 
tinent. But for the fact that Brown fell 
into the hands of the police in Seattle, it 
is likely that he would still be enjoying 
his freedom. In that city, it is alleged, 
Brown applied for a position in a dry 
goods store which incidentally is operat- 
ed by a Brooklyn concern. When Brown 
applied for the position, the dry goods 
concern at Seattle telegraphed to the 
Brooklyn headquarters of the firm and 
requested that they look up the man’s 

references, one of them being Mr. Epstein. 
It was in this manner that the police 
were able to locate Brown. Immediately 
after establishing Brown’s identity, 
Detective Carroll left for Seattle and re- 
turned with his prisoner on Sept. 2. 

According to information gathered by 
a JEWELERS’ CrrcuLar reporter, Brown 
was employed by J. Epstein for about 
three years and six months and up to the 
time of his disappearance, early in 1920, 
he appeared to be honest and _ trust- 
worthy. He acted in the capacity of a 
salesman and always had considerable 
merchandise with him. It was not until 
after his disappearance, Mr. Epstein 
Claims, he discovered that Brown had 
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collected several hundred dollars in ac- 
counts from his customers and had also 
taken away with him a grip containing 
gold mounted jewelry worth between 
$5,000 and $6,000. 

At the time Brown was employed by 
the Lipshitz & Goldman concern, this 
house conducted only a wholesale busi- 
ness. During his connection with this 
concern, Mr. Goldman alleges Brown 
stole jewelry and money totalling more 
than $15,000. Just before Brown’s dis- 
appearance, it is claimed by Mr. Gold- 
man that he had obtained six diamonds 
worth $1,340 from the concern which he 
stated he wanted to show to a customer. 
Shortly afterwards, Brown, it is alleged, 
told Mr. Goldman that he had sold the 
stones but had only received part pay- 
ment for them and until he was paid in 
full, he would keep the diamonds in the 
safe. He thereupon placed a package mn 
the safe and instructed the firm that if 
this man came with the balance of the 
money, he should be given the diamonds. 
A few days after his disappearance, Mr. 
Goldman claims he became suspicious 
and looked in the safe and upon open- 
ing the package, found six worthless 
stones. The ones which had been given 
to Brown, so Mr. Goldman claims, could 
not be found. It was then that the 
search started. 








Imports and Exports of Platinum During 
July 


Wasuincton, D. C., Sept. 10.—Figures 
just compiled by the ‘Department of Com- 
merce, showing the imports and exports 
of platinum and allied metals during the 
month of July indicate that the total value 
of the unmanufactured platinum brought 
in during the month was $208,854, and the 
total value of the platinum ingots in bars, 
plates, etc., was 83,875. The value of the 
imports of iridium, osmium, etc., in com- 
bination with platinum, amounted to $130,- 
375. During the month we exported un- 
manufactured platinum to the amount of 
$5,985, and manufactures of platinum worth 
$2,746. There was imported $600 worth 
of platinum vases, retorts, etc., for chemical 
use for July. The figures are as follows: 

















IMPORTS. 
Iridium, 

Osmium, Etc., B 
and Native Com- : Vases 
binations Thereof Platinum Platinum, Ingots, Retorts, Etc., 

with Platinum. Unmanufactured Bars, Plate, Etc. for Chemical Use. 
SV er OO ON Oe Ax ae 
Ounces. Ounces. Ounces, Ounces. ‘ 
Countries. Troy. Value. Troy, Value. Troy. Value. Trey. Value. 
i ee * 108 $7,706 4 $242 16 $1,032 eae ore 
Netherlands .......... acaieas aaniohs sieved aie «wa Ries 4 $600 
Switzerland ....ccsees 100 12,600 tugs isles alle ore wee S eaas 
po OS eee foe 906 48,200 200 13,615 1,201 78,975 
CEs Satiseesanen bee er nveee 184 12,309 3 + 209 
POG GARE:. 66602608000 — imme 1 57 Pee 
1 ee ee ee nasa ae $1 2,000 awa 
COME, ich ccctcté cues 4 266 2.985 179,631 49 3,659 
Sr ee 32 2,991 ween Sure dena 
po, 557 58,612 “5678 iat quiet rae 
DOW oivcéaceseascs 1,707 $130,375 3,405 $202,854 1,269 $83,875 4 $600 
EXPORTS, 
P Platinwm. _ the concern restraining anyone from col- 
Unmanufactured. lecting debts of the defendant corporation 
r x ~ Manufac- 4 é - 
Cwnres. tures of, Or doing anything that would jeopardize 
Countries. Troy. Value. Pye the rights of creditors. After the defendant 
ee tress: — $2,306 concern admitted afl the allegations con- 
ee re 248 ~—‘ tained in the bill of complaint, Judge Mayer 
Total 92 $5,985 $2,746 appointed Mr. Eisner as receiver. 
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Receiver Appointed for Business of the Late 
Maurice Brower, New York 


The business of the late Maurice Brower, 
which for many years has been conducted 
at 12 John St., New York, under the style 
of Maurice Brower & €o., was placed in 
the hands of a receiver last Wédnesday as 
a result of an equity action instituted in 
the United States District Court. Ferdinand 
J. Romanet is the complainant who insti- 
tuted the suit on behalf of other creditors.. 
On the same day the action was started,. 
Judge Mayer appointed Mark Eisner as: 
receiver under a bond of $5,000. 

The complaint sets up a number of alle- 
gations, all of which were acknowledged as: 
true by the defendant corporation in an 
answer filed on the same day the action was 
started. According to the complaint, the 
defendant concern is a one man corporation 
and claims that Mr. Brower was the only - 
person who was transacting business under 
the corporate name. It is further stated in 
the complaint that the concern has assets 
amounting to about $300,000 consisting of 
inventories, accounts receivable and other 
property which is in New York and Paris,- 
France. The liabilities are placed at $75,-- 
000. Although the assets are reported to’ 
be far above the alleged liabilities, it is 
claimed that the defendant corporation is 
unable to pay obligations as they fall due. 


The complaint sets forth that on July 14, 
last, when Mr. Brower died suddenly in 
Paris, he had in his possession about $300,- 
000 worth of jewelry, pearls and other 
precious stones. Of this amount, it is 
claimed, $100,000 in merchandise belonged 
to the Brower concern, while the remainder 
was on consignment, These effects of Mr. 
Brower’s, the complainant asserts, have all 
been taken over by the United States con- 
sular officials at Paris and are being held 
until the legal representative of the late 
pearl dealer demands possession of them. 

In view of the fact that Mr. Brower was 
the only member of the defendant corpora- 
tion who was able to transact business for 
the concern, the complaint sets forth that 
no one is now able to take care of the assets 
which are in the safe. For this reason, the 
complainant asked for an injunction against 
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Empire State Jewelers Hold Annual Convention 





Members of New York State Retail Jewelers’ Association Meet at Buffalo on 
Day Preceding Opening of A. N. R. J. A. Conclave—Reports 
Received and Officers Re-elected 














Morning Session 


Burrato, N. Y., Sept. 13.—The 12th an- 
nual convention of the New York State 
Retail Jewelers’ Association opened Mon- 
day morning at the Hotel Lafayette with 
a good-sized attendance. 

President Frederick P. D. Jennings, of 
Albany, was on hand bright and early, 
greeting old friends and making new ones. 
A number of members of the American 
National Retail Jewelers’ Association, in- 
cluding President Evarts, attended the 
morning session of the convention. 

President Jennings called the meeting to 
order. The first matter to be taken up 
was the receiving of reports from various 
local associations. Associations making re- 
ports were those of Albany, Bronx, Buf- 
falo, Elmira, New York, Rochester, Rome 


and Syracuse. 

Among the more interesting was that of 
the Bronx Association. This association 
reported a great growth in membership. 
This organization also reported great suc- 
cess in the tax fight. It has succeeded in 
interesting the local congressman in the 
sales tax. The report of the Albany As- 
sociation was also an interesting one. It 
told of the successful work of reorganiza- 
tion being carried on there. 

Next on the program came the address 
of President Jennings. 


ADDRESS .OF PRESIDENT JENNINGS 


Fellow Jewelers: 

Again we are assembled to take account, not 
only of what has gone before, but of that which 
is to come, both in certainty and in prospect. To 
sum up the doings of the year just passed, that 
we may use the result as a basis for future actions, 
is not an easy task, for the conditions are mate- 
tially changed from a year ago. Many of the old 
problems still confront us, with their solutions as 
yet a matter for conjecture. 

It is for us, therefore, to put our best minds 
to the tasks that are before us, remembering that 
we are not only jewelers and merchants, but loyal, 
sterling American citizens as well, and in the 
deliberations to come before this convention our 
desire is to do not only that which is best for 
ourselves, but best for all. 

This is a great country, I say, the greatest in 
the world, and I am optimistic enough to believe 
that, in the epoch that is now in the making, our 
American statesmen, with minds untrammeled by 
the. intriguing selfishness shown by many of the 
old world diplomats, will furnish the answer to 
many of mankind’s most serious problems. 

Now to get to the matters which directly affect 
us: We have much for which to be thankful. In 
spite of the many business depressions reported 
from various parts of the country, some real and 
some imaginary, the average jeweler has enjoyed 
good business—in many cases as good, and’’even 
better, than the preceding year. Let us not, there- 
fore, be like the pessimist, who has the choice of 
two evils, and takes both, but, to quote from our 
beloved national president, Mr. Everts, “For the 
jeweler who works and prays, and sells worthy 
merchandise, and gives service, the answer is: 
Better business always.” 

As your chief executive officer many matters have 
come before me during my term of office for con- 
sideration or action. One of the most vital has 
been that of taxation. I wonder how many of 
oa realize what a great debt we owe to the 
ewelers’ War Revenue Tax Committee? It has 
een my privilege, acting as your representative, 
to associate with, and co-operate with this band of 
faithful workers on several occasions, chief of 


which have been at the Chamber of Commerce 
convention at Atlantic City, and at hearings on 
this question before the legislators at Washing- 
tcn. It seemed to me that all was done that was 
possible to do. Mr. Rothschild’s arguments before 
the Senate Finance Committee were presented. in 
a wonderful manner, and must have made a favor- 
able impression upon that august body. That the 
results in our fight for the repeal of the excise 
tax, and the substitution of a more equitable form 
have as yet been disappointing is not the fault of 
this brave band of workers. They gave their best, 
and I am prone to believe that had many of the 
rank and file shown less indifference and given 
more earnest support and co-operation, there might 
have been a different story to tell. 

Let us not forget that equitable taxation has 
been, and is, one of the most vexatious problems 
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of civilization, and let us have faith in the belief 
that our representatives at Washington are striv- 
ing to do what is best for all, and that it is our 
duty to be loyal to our Government, accepting their 
decrees in a true American spirit, with the hope 
that the day is not far distant when the burden 
of this discriminative measure will be lifted from 
our shoulders. 

It was my privilege to be present at the organi- 
zation at Washington, D. C., on May 19-20, of the 
Horological Institute of America, the chief object 
of which is to advance the science of watchmaking. 
This is a much needed movement, and I earnestly 
recommend it for your support. 

The question of profit or Icss, on the sale of 
sterling silver flatwares- is still with us. Much 
ground has been gained through the efforts of 
organization work, but it is still a question with 
many as to whether or not the sterling silver 
department is a properly paying one. Perhaps if 
there were not so many new patterns produced, 
it might help the situation. 

In an endeavor to have a fair stock of the lead- 
ing sellers, the dealer frequently finds that many 
of them soon cease to be “leading sellers,” and 
he is left with a slowly moving balance that 
causes his profits to vanish. Often, after a brief 
season or two, a pattern is ‘‘discontinued” and he 
is put to great difficulty to match up or finish out 
a pattern that has been selected by one of his 
most important customers, 

A number of grievances have come up during 
the year, embodying differénces between retailer 
and manufacturer or jobber. 

I am pleased to say that, without exception, 
these differences have been amicably settled, either 
by showing the retailer the unreasonableness of 
an unjust demand, or, when it has been just, by 
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insisting that the manufacturer make good. Our 
secretary will, doubtless, in his report give you 
some specific instances. In the settlement of such 
matters the real value and power of organization 
is shown. i 

It is our good fortune this year to connect our 
convention with that of our national organization. 
This is not likely to happen again soon, so let us 
take full advantage of the circumstance. , 

We, of New York State, are noted for the suc- 
cessful conduct of our conventions, but the wider 
scope and broader field afforded by a convention 
of our mother organization cannot fail to yield us 
greater benefits, and a larger measure of informa- 
tion. I urge upon you all to give prompt and 
close attention to all the sessions, and to lend 
hearty support to all the various movements. It 
will be time well invested, and the profit will be 
yours. 

Our State association is in splendid condition, 
both financially and in quality of membership. I 
regret that we have not shown a more material 
growth in numbers, but I am optimistic enough to 
believe that even that will come. The good things 
that we have brought to pass, for the benefit of 
all in our trade, must bear fruit. Everyone in 
this broad land legitimately engaged in the jewelry 
business, no matter how large or how small his 
establishment, has profited by the good work that 
we have done, and he must be selfish indeed who 
will continually stand aloof, and not assume his 
share of the burden. 

I desire to thank the trade papers for the loyal 
support they have given us during the past year. 
Their help has been very material. 

I also wish to express my thanks to the officers 
and members of our association for their valued 
assistance and support. My term of office has been 
a very pleasant one indeed, and I bespeak for my 
successor this same loyal co-operation. 


Next came the reports of the secretary, 
Alfred O. Bald, of Buffalo, and the treas- 
urer, James B. Given, of Rochester. 


REPORT OF SECRETARY BALD 


In view of the fact that our convention this 
year is to be a one day session and that we are 
to enjoy the privilege of having the national asso- 
ciation meet in this city the following four days, 
all reports naturally will have to be short, and 
your secretary therefore will endeavor to make 
this year’s report as brief as possible. vi 

While the past year may not have been one as 


“ prosperous as the preceding two years, still great 


credit is due our members for the interest th 
have taken in their association’s great — 
which confronted us as retail jewelers. Your 
cers have constantly been on the alert to offet 
their assistance or protest as was necessary. ; 

The tax matter has been’ one of our great 
problems and our association was ably representeé 
by President Jennings’ arid :Past: President Huf 
nagel at a hearing of the finance committee jat 
Washington. Numerous letters and telegrams have 
been sent by our officers to our Congressmen and 
Senators urging their support to the suggested 
turnover or sales tax instead of the present 5 per 
cent. tax. The outcome of our efforts is still in 
doubt. 

During the past year there have been many 
price reductions in the lines we carry and your 
secretary was instructed to write each member 
encouraging honest advertising and to’serve the 
best interests of the country to help bring about 
normal conditions, we récommended that all mem- 
bers of the association reduce the sale price bn 
all merchandise on the basis of 1921 replacement 
cost and follow the suggestion of the Harvard Re- 
search Bureau as to the percentage of minimum 
markup. ; 

For over two years past, your secretary Has 
been in communication with the various silver- 
ware manufacturers in an endeavor to have thém 
print for ‘us uniformly arranged price-lists, ‘not 
only a trade price list, but a resale price list 
based on a minimum mark-up as suggested by the 
Harvard Research Bureau. ? : 

At first, the reports from these manufacturers 
were very discouraging, but after persistent letter 
writing, the Sterling Silverware Manufacturers’ 
Associaticn adopted a uniformly arranged price 
list. For your information, I might advise that the 
Sterling Silverware Manufacturers’ Association 
embodies practically all the sterling silverware 
manufacturers. I am pleased to advise further 
that at the present time five manufacturers -have 
printed for us the resale price lists, uniform in 
size, and which will fit a regular. stock binder. 
These price-lists together with binder will be ready 
for distribution to our members very soon. 
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mbers of the sterling silverware manu- 
who make flatware, have this matter 
deration and it is my personal opinion 
very short —- will pe — . 
, ractically complete set of lists o 
feral avant, now members of the Ster- 
all silverware Manufacturers’ Association. 
-—* in invited to our State the convention 
of ll national associaticn, and the next four 
lays promises to be cne of the greatest gather- 
on of retail jewelers ever held. Our associa- 
a at its last convention voted in order to bring 
“4 n to our State, that we would pay 


is conventic ‘ a 
wl cur treasury at least $1,000 to assist in 
the defraying of expenses, should Buffalo be 
chcsen. We sent to the national convention at 


Louisville last August, four delegates, Fresident 
F. P, D. Jennings, Vice-President Harry N. Clark, 
Past President Charles gi Evans and Lk. MM. 
Campbell to represent our ass¢ ation and to extend 
the invitaticn. Our invitation was accepted. Many 
jewelers from all over the country are here al- 
ready, and as previously stated, all indications 
point to one of the greatest national conventions 
yet held. This is not a Buffalo convention, but it 


other me 
facturers 
under const 
that within a 
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is a New York State convention and we are the 
hosts. 

Our association, in fact, all jewelers, suffered a 
great loss during the past year in the death of 
Col. John L. Shepard and a committee appointed 
by President Jennings, consisting of Past Presi- 
dent Charles T. Evans, Gustav A. Frisch and 
your secretary drafted the following resolutions 
which were sent to Mrs. Shepherd and to the 
trade papers: 


Wuereas, God, in His Infinite Wisdom, has 
seen fit to remove from our midst, our 
friend and fellow worker, Col. John L. 


Shepherd, who for 15 years past has labored 
so zealously to advance the cause of the 
retail jeweler and association movement; 
and 

Wuereas, We recognize the great debt which, 
we as a craft, owe to him for his unselfish 
and untiring efforts in cur behalf; for his 
enthusiastic espousal of any movement to 
elevate the standards of the jewelry trade, 
or to educate our members along the lines 
of efficiency, to the end that their services 
to the public might be productive of returns 
commensurate with the time, labor and ex- 
perience involved; and 

Wuereas, We recognize the great benefits re- 
sulting from the inspiration of his presence 
at various state association meetings, and 
the fact that some of these associations owe 
their very existence to the personal calls 
and earnest solicitation of jewelers attend- 
ance at these meetings; and 

Wuereas, We realize that we shall never see 
his like again, and that the jewelery trade, 
as a whole, has suffered an irreparable loss, 
because cf our desire to express in defi- 
hite form our feeling cf respect and re- 
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gret for him who has gone on before, and 
our sympathy for those he has left behind; 
be it 

REsOLVED, That we express to the widow of 
our deceased brother ou? heartfelt sympathy 
in the affliction she has sustained, and our 
hope that He, who doeth all things well, 
will support her in the hours of sorrow 
which are hers, 


In addition to the death of our hcnorary mem- 
ber, Co. Shepherd, it is my duty to report the 
death of the following members: 

O. B. Rudd, of Rudd & Rix, Ilion; Lerenzo 
Dorn, Gloversville; T. C. Tanke, Buffalo; Carl 
R. Hoffman, Albany; Jacob Dreiser, father, and 
Michael Dreicer, his son, of Drecier & Co., New 
York city. Letters of condolence have been sent 
by your secretary to the families of the bereaved. 

During the past year two meetings of our ex- 
ecutive committee were held. One in February 
at the Statler Hotel, this city. A report of this 
meeting you have received. The other was held 
at this hotel last evening. 

During the past year our association con- 
tributed $100 to the New England Watch Makers’ 
Institute, $100 to the National Business Men’s 
Committee and $50 to the Jewelers who were 
Flood Sufferers at Pueblo. 


At our last convention our membership num- 
bered 400. During the year we lost 23 members, 
seized by death, although five of the deceased 
members’ businesses are being continued and their 
membership to our associaticn as well. Ten resig- 
naticns have been received. Seven businesses dis- 
continued. During the year we have added 14 
new members. 

During the national convention the question of 
doubling the membership of the national associa- 
tion will receive serious consideration. When you 
stop to think that we have in this State about 400 
members and more than this number outside New 
York city who are not yet members, it is up to 
New York State to do her part, and I sincerely 
hope that when this membership campaign is 
launched, that we will enroll members in such 
numbers that at cur next convention instead. of 
having 390 we will be able to report at least 800 
members, 

I cannot close my report without calling to your 
attention the very fine report of the increase in 
insurance of the National Jewelers’ Mutual Fire 
Insurance Co., of which A. W. Anderson, Neenah, 
Wis., is secretary and manager. New York State 
is third amcng the States in amount of insurance 
carried in this company and I would recommend 
very. highly to all our members that they avail 
themselves of this opportunity of saving by placing 
their insurance with this company. Dividends are 
returned to policy holders in a form of a rebate 
when renewing insurance. This year about 33% 
per cent. This saving will pay your dues many 
times over and will assist materially for paying 
your expenses to conventions. 

There are still many great problems that will 
present themselves frcm time to time to be solved, 
and for whieh we as a trade must be ready and 
solidly organized. I therefcre appeal to you men 


to get back of your officers and help. Bring in 
these jewelers who are not yet members and 
make the New York State Retail Jewelers’ 


Association the biggest and best trade organiza- 
tion record. 


Mr. Given’s report was received with 
approval. 

Charles T. Evans, past president of the 
State organization, and chairman of the 
local committee on arrangements for the 
convention, was called upon for an ad- 
dress. He welcomed the delegates to Buf- 
falo, and told of some of the fine arrange- 
ments that have been made for the con- 
vention. Buffalo, he said, is proud to 
welcome such a notable assembly of men as 
are here to attend the convention. 

President Evarts, of the A. N. R. J. A, 
was next called upon for a talk. “He had 
some interesting words of advice for jewel- 
ers, to help them in increasing their busi- 
ness. 

There are many people, he said, whosc 
jewelry does not tell the truth about their 
real financial standing—men of wealth and 
taste who possess no fine pieces of jewelry. 
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They present a field of prospects for the 
jeweler, he said. He told of a doctor of 
substantial means who, while he could af- 
ford expensive presents for his sons, felt 
that he could not afford fine jewelry for 
himself. Mr. Evarts loaned him a fine pin, 
to wear for a while. The doctor ended by 
purchasing it. 

The following committee appointments 
were announced by President Jennings: 

Resolutions—Gustav A. Frisch, Buffalo. 
past president of the State association; F. 
Ehrenfried, Buffalo; Henry G. Menapace, 
of Syracuse, and L. H. Barth, of Geneva. 

Auditing—H. Falkenstein, of New York; 
P. W. Hallenbeck, of Caskill, and E. M. 
De la Pore, of Catskill. 

Nominating—Past President Charles T. 
Evans, of Buffalo, chairman. 

Trophy—E. J. Scheer, of Syracuse; A. 





GUSTAV A, FRISCH, MEMBER OF THE 
RESOLUTIONS COMMITTEE 
Zilliox, of Buffalo; 
Oneonta. 

A resolution that a letter of regret be 
sent to Benjamin T. Ash, Binghamton 
jeweler, who was injured recently in an 
auto accident, and could not attend the con- 
vention, was passed. 


R. E. Brigham, of 


Afternoon Session 


At the opening of the afternoon session, 
the attendance was not a large one, some 
of the members being late in returning 
from lunch. As the afternoon drew on, 
however, the room filled. 

The start of the session was rather a 
quiet one. Reports of the various com- 
mittees were heard. Harry N. Clark, of 
Syracuse, chairman of the legislation com- 
mittee, said that there was nothing for 
that body to report, no State legislation of 
interest to jewelers having been brought 
up during the last year. 

C. E. Sunderlin, of Rochester, chairman 
of the membership committee, reported that 
during the last year, 16 new members had 
been added to the State association. The 
association has appointed a retail jeweler 
as chairman in each of 54 counties of the 
State to see that every retail jeweler in 
his county not already a member is called 
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M.S.Page & Co. sis Boston 


“THE pen is mightier than 
The great event | the sword” argued the school | The new home needs 
in the lives of | boy because the pig-pen drove | overlaid silwer flat- 


+. | all the folks out of the neigh- * 
John and Mary is | }o:hood. Don’t let the dead | Ware, Start them with 


scheduled for | stock in your store drive all ne ere a 
next month. Be | your customers out into the | ’™°" specia 


rm - street. Buy advisedly and | Sift pieces to their 
oO anded—Let buy often. We carry the | friends; also electrical 


all know that you stock from which you can | utility devices, as per- 
can supply the | draw to keep your goods | colators, chafers, urns, 
“Gifts that Last.” | fresh and are “At your serv- | ete. 

ice for success.” 








































Sell the groom a diamond lavalliere or a diamond bracelet watch. 


Call on us for our general line of Card Jewelry, Rings, 
Pearls, Diamonds, Watches. 























This is the “Crucial Moment” to Decide— 


whether YOU are going to remain passive and be overcome by the widely 
e advertised “business depression,” or overcome it YOURSELF as far as & 
YOUR OWN circle of trade is concerned. 
We know a gratifying number of live manufacturers who are speeding 
up production, preparing new lines and laying a sure foundation NOW for 
a good Fall, Holiday and Winter trade. 


e THEY are the ones who will win and win strong ! & 


H. NORDLINGER’S SONS, Inc., 


Importers and Dealers in Precious and Imitation Stones. 


New York Office, 15 Maiden Lane 
Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington Street 
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upon and given the opportunity to join 
association. 

ot J. Scheer, Rochester, chairman of the 

committee awarding the trophy, reported 

that the winner was F. J. Dorn, of Buf- 

falo. Mr. Dorn purchased from 26 ad- 


yertisers in the 1920 convention program. 


Others who came close to Mr. Dorn will 
be written letters congratulating them for 
what they have done, and urging them to 
still greater efforts. 

Gustav A. Frisch, of Buffalo, chairman 
of the committee on trade marks and quali- 
ties, stated that his committee had nothing 
new to report. 

The use of the word “Sheffield” on 
plated ware came in for some general dis- 
cussion, which was started by Henry G. 
Menapace, of Syracuse. It was pointed 
out that the use of this word, which once 
stood for only the highest grade of ware 





FREDERICK J. DORN, WHO WAS AWARDED A 


STATE TROPHY 


had become so general that cheap ware on 
the market as well as good was now be- 
ing sold under the name. Those present 
thought something should be done about 
xt. 

E. H. Hufnagel submitted his report as 
chairman of the trade interests committee 
which was as follows. 


REPORT OF TRADE INTERESTS COMMITTEE 
N. Y. S. R. J. A. BY E. H. HUFNAGEL 


Many matters of great importance have come 
up during the past year, but the one which was 
most perplexing and is still unsolved is that of 
taxation, 

I presume all of our members have kept in 
touch with the various phases of the question 
through the trade journals which have given full 
account of meetings and discussions covering the 
subject, 

In April a special committee was appointed by 
our national president, Arthur A. Everts, to at- 
tend the ninth annual meeting of the Chamber of 
Commerce of the. United States. Ten delegates 
attended this convention and as a result a second 
and more intelligently worded questionnaire was 
sent out by the United States Chamber. The out- 
come of this referendum proved conclusively that 
the business men of the country are unqualifiedly 
in favor of the general turnover tax. I might say 
in passing that New York State was very well 
Tepresented and did its share toward bringing 
about this result, 

At the present time Senator Smoot, who has 
been the strongest advocate of the turnover tax, 
has come forward with a new proposition, namely, 
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the manufacturers’ tax of 3 per cent., which he 
thinks is a step forward in the right direction, 
The committee recommends that our association 
stand pat on the repeal of the luxury tax, and 
advocacy of the general turnover tax, these being 
the only measures which will relieve us of our 
present onerous stigma taxes. 

Terms and discounts have been the subject of 
some attention, but the manufacturers and whole- 
salers have not taken us into their confidence 
sufficiently to have these matters cleared up to 
our satisfaction. With the ever increasing cost 
of doing business we are not profiting sufficiently 
by the various sales transactions taking place, as 
discounts have been removed and taxes added, the 
result being that the retailers have had to be the 
losers. 


The silverware situation continues unsatisfac- 
tory. Sales have been poor during the past year 
and profits inadequate. A very comprehensive and 
intelligent report has just been given publicity by 
the silverware manufacturers’ association, through 
a questionnaire issued by George Batten Co., Inc., 
and it is recognized by both wholesalers and re- 
tailers that something must be done to improve 
conditions, as neither the manufacturers nor dis- 
tributors are being sufficiently compensated for 
their handling of these wares. 

One thought is brought out very clearly which 
I think it will pay our craft to study. The re- 
port finds that ‘the business end of silverware 
manufacturing has been submerged and the art 
factor more highly developed, with the result that 
many new patterns are constantly flooding the 
market so that the retailers are compelled to 
increase their stocks beyond a profitable turnover 
basis, and with the result that almost every re- 
tailer is overstocked with too many designs, More 
attention should be given to the business side of 
the question and it is for us distributors to help 
bring about these results, 

During the year numerous firms were criticised 
for publishing untruthful advertising statements 
and we have had the co-operation of the Asso- 
ciated Advertising Clubs of the World in stopping 
this pernicious practice. 

The tariff on imported watches is receiving the 
serious consideration of a special committee of 
watch importers and your committee believes is 
in good hands. It may be necessary at a later 
period for us to express our views on this subject 
and do what we can to keep the duty upon these 
goods down to such a point as will insure their 
sale. While we strongly advocate the policy of 
giving preference to American made goods, we 
must not lose sight of the fact that nearly 50 per 
cent. of the watches sold in this country are im- 
ported from Switzerland and that we cannot at 
the present time get along without these imports. 
Due diligence must be given to the proper pricing 
so that our general volume of watches will not be 
decreased. a] 


The one very bright spot in the year’s work is 
the establishment of a horological institute which 
has for its purpose the certification of watch- 
makers, and it is hoped that through this institute 
many young people will be induced to enter the 
horological profession. The chairman of this or- 
ganization, George W. Spier, will address the 
national convention during the sessions, and I 
hespeak for him your closest attention and co- 
cperation, Suggestions will be needed by the 
committee for the proper course to pursue in 
grading watchmakers and holding examinations 
to qualify candidates with the least inconvenience. 
It is believed by your committee that if proper 
support is given to the organizers of the Horo- 
logical Institute of America by our organization, 
that a standard will be raised in this country 
comparable with that of Switzerland, and greater 
dignity will be attached to the profession of watch- 
making than has obtained in the past. 

The Jewelers’ Publicity Bureau, the Research 
Bureau, establishment of Horological Schcols and 
cur Fire Insurance Company, are all making sat- 
isfactory progress. Such matters as free loaning 
of watches, free engraving, etc., have been dis- 
posed of at previous meetings, but your committee 
feels that further discussion of the subjects in 
the light of changing conditions would be ad- 
visable, and it is hoped that resolutions will be 
adopted which will insure the greatest good to the 
greatest number. : 


Following Mr. Hufnagel’s report for the 
trade interest committee, President Jen- 
nings spoke of the work of the Jewelers’ 
Vigilance Committee and the Jewelers’ 
War Revenue Tax Committee asking Mr. 
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Hufnagel to go into this subject a little 
more fully. Mr. Hufnagel then explained 
the work of these two committees telling 
how the War Revenue Tax Committee 
kept in close touch with every development 
of the tax situation at Washington, kept 
the trade informed and were ready at any 
time to take action in the interest of the 
industry. He told of the great expense 
this committee was under and explained 
that the bills were paid and the committee 
entirely financed by the Jewelers’ Vigilance 
Committee. In view of the great work 
that was being done he said the executive 
committee of the New York State Retailers 
Jewelers’ Association felt that a good con- 
tribution should be made toward the fund 
for these expenses. 


On motion it was decided to appropriate 
$500 and contribute this to the fund of the 
Vigilance Committee. 





HUGO FALKENSTEIN, MEMBER OF THE AUDIT- 
ING COM MITTEE 


President Jennings then introduced Geo, 
W. Spier, of Washington, as the Father 
of the Horological Institute of America, 
=— him to say a few words to the mem- 
ers. 


Mr. Spier explained that the War had 
brought about a condition that showed the 
government that we did not have enough 
high grade mechanics and he told how the 
Natural Research Council started in to find 
the reason and remedy for this condition. 
He explained how he had been called be- 
fore the Council to show why there were 
so few good watchmakers in the country 
today, and went on to say that up to this 
time the question of remedying the watch- 
making situation had been dodged by every- 
one because there seemed to be no remedy. 


He told how the Council had started to 
find out what should be done and the 
proper basis to work upon to remedy the 
scarcity and he was convinced from the 
way that they had gone about it that this 
was the right way. Mr. Spier told of the 
first meeting at Washington and of the 
various interests connected directly and in- 
directly with the watch industry that were 
represented there, and briefly outlined the 
plan that had been decided upon, saying 
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Concerning 


Syuamarines 


It is impossible to cut an Aquamarine thin and 
retain its BRILLIANCY. 

Lacking BRILLIANCY an Aquamarine has 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- 
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tically unsalable, and therefore expensive at any | 
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UNQUESTIONABLY — the 
finest scientifically producea 
pearls in the world. 


FRANK C. OSMERS 


2 West 47th St., New York, N. Y. 
Telephone Bryant 5523 


VENUS 
PEARL 
NECKLACES 








Prisms: Their Use and Equivalents 


A book containing a more extended knowledge on this 
branch of refraction than is contained in works on 
ophthalmology. Price, 


THE OPTICAL PUBLISHING CO. 
11 John St., New York 





Automatic Holder 


for all sizes of scarf- 
pin wire, 






{ Opal Necklaces 


THE WASHBURN 


SECURITY MAGIC NUT 


for ear studs, scarf-p; 
~_ 


Guaranteed. 
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for unpierced ears. 


SAFETY CATCH 


For Brooches, etc, 
Can be applied to any 


work where pin tongues 
Closed. Open. 


are used. 
x 
Descriptive Circular on Application, 


Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


Open. 


C. IRVING WASHBURN, 108 Fulton Street, N.Y, 
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Exceptional Quality 
F. W. HOWELL 


Pearls and Precious Stones 
3 Maiden Lane, New York City 
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Can You String Perles 
in Ten Minutes? 


Write for free sample of “Hercules 
Bead Cord” and instruction sheet. 


GEORGE PHILLIPS & CO., Scranton, Pa. 











ODD SHAPE 


Watch Classes 


Perfect Fitting—Dust Proof 





New York City 








Ruger & Keihe ‘Norv. au 


Attention—Manufacturers 


Onyx Ring Stones 
Furnished For Any Size 


Diamond 
ONYX AND AMBER BEADS 
THE DOUBRAVA CO. 
61 Maiden Lane New York 








TELEPHONE 7410 Cortland 
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Precious and Semi-Precious Stones 
15 John Street NEW YORK 














A. & $. ESPOSITER 


27 MAIDEN LANE 


CORNER NASSAU STREET 


EXPERT 
LAPIDARIES 


We cut, polish, buy and sell all kinds of precious, 
semi-precious stones and odd gems. 
in the market for rough gem material, and have 
a large lot of assorted stones for jobbing pur- 
poses always on hand. 


Are always 
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they had started to correct the situation in 
a scientific way. 

In this work he explained that we must 
follow other countries, particularly Switz- 
erland, which has given aid to its watch- 
making industry for years, and he said that 
the plan now being followed to give watch- 
makers certificates of proficiency in their 
profession was one that will make them 


proud of their calling and will bring new | 


men into the work. 

He touched briefly on the question of 
how to keep a good man when you had him 
and summed it up in the phrase “treat him 
properly.” He showed that the foundation 
of the jewelry business lay in good watch 
repairing and said that those who wished to 
get rid of the watch repairing end of the 
business were really striking at the heart 
of the indusry. “Stick to the repair de- 
partment as it is the solid foundation of the 
jewelry business. We must produce in 
this country American watchmakers to 
carry on.” He pointed to the fact that a 
harder problem had been. solved with the 
optometrist and that we could do the same 
with the watchmaker. He concluded by 
saying that the retail jeweler must charge 
higher prices, at least double those of the 
present, if the watchmaker is to be prop- 
erly compensated and induced to stick to 
his work. He explained that he would go 
into the question fully later at the National 
Convention. 

Mr. Ehrenfield followed Mr. Spier and 
after saying that the production of watch- 
makers was the most vital factor in sus- 
taining the watch industry and the jewelry 
trade, said that it was-equally important in 
the industrial life of the nation. He told 
of the importance of the industry to 
Switzerland and how that nation recog- 
nized it and sustained it with subsidies. He 
urged the jewelers to give this question 
careful attention, to give the Horological 
Institute unstinted support and to work to 
help get the State and nation to subsidize 
the industry here; otherwise we will never 
get proper watchmakers. 

It was decided to leave the matter of the 
next convention to the executive committee, 
and among other business transactions was 
a resolution to increase the dues to $10 a 
year. 

Pending the report of the Committee on 
Nominations there was a general discus- 
sion on various subjects including an all 
around address by the only Joe. Mazer, 
who spoke, as only he can, on such an oc- 
casion. 

Following a talk by Jos. Mazer, Chas. T. 
Evans, of Buffalo, past president of the 
State association, gave a short talk. He 
spoke of the good fortune of fathers whose 
sons followed them in business. Mr. 
Mazer in his previous speech had compli- 
mented Mr. Evans on his live wire son 
Boyd. Following Mr. Evans’ talk there 
was also a brief talk by President Evarts 
of the National association. 

The final matter to be taken up at the 
afternoon session was the election of 
officers. All of the officers last year to- 
gether with the executive committee in en- 
tirety were unanimously re-elected. 

During the nominations and elections Mr. 
Evans occupied the chair. 

The officers re-elected are as follows: 
President—Frederick P. D. Jennings, 
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Albany; Vice-Pres. Harry N. Clark, Syra- 
cuse; Alfred O. Bald, Secretary, Buffalo; 
James B. Given, Treasurer, Rochester; 
Executive Committee: Charles C. Ward, 
Yonkers; Walter C. Rix, Ilion; Thomas J. 
Routledge, Elmira; L. H. Barth, Geneva; 
Willis C. Heggie, Ithaca, and Hugo Fal- 
kenstein, New York. 

Mr. Bald announced that he had received 
a letter from Walter C. Rix, of: Ilion, 
stating that owing to the fact that he was 
moving his store it would be impossible for 
him to attend the State convention. 








HOLD GOLF TOURNAMENT 





Members of New York Jewelers’ Golf 
Association Enjoy Pleasant Outing at 
Hackensack Golf Club 


HaAckKENSACK, N. J., Sept. 13—The all- 
day golf tournament, held by the New York 
Jewelers Golf Association, on the links of 
the Hackensack Golf Club, on Monday, was 
well attended by members and guests who 
enjoyed the sports and entertainmént to the 
utmost. ‘ 

After the morning matches had been 
completed, a luncheon was served at the 
club house, after which the semi-final and 
final contests were played during the after- 
noon. 

A sumptuous dinner was served in the 
club house dining room in the evening after 
the matches had beén. completed, at ‘which 
F, J. Skinner, “Pep” Young and Ray Yard 
entertained the membefs and guests with 
sketches and songs, the entire assemblage 
joining in on the choruses and also the 
more popular airs. 

The event was a most enjoyable one, and 
the prize winners of the day were: 

Low gross score, 36 holes, all classes, 
Ist prize—M. P. Watson, amber pipe; 2nd 
prize—H. M. Coxe—humidor. 

Low net score, 36 holes, all classes, Ist 
prize—A. Osterwald—cup and shaker; 2nd 
prize—C. W. Dingee—cigarette box. 


Low net score, 36 holes, Class A—F. 
Lapham—pipe. 
Low net score, 36 holes, Class B—C. 


Coryell—fancy chain. 

Low net score, 36 holes, Class C—W. 
Rattey—curb chain. 

Low net score, 18 holes, Class A—Lester 
Russell—flask. 

Low net score, 18 holes, Class B—Lou 
Lawton—belt. 

Low net score, 18 holes, Class C—W. O. 
Harrison—ring. 

Best selected 
balls. 

Low net score, 18 holes, Class A—A. E. 
Allsopp—cane. 

Low net score, 18 holes, Class B—H. 
McMahon—check book. 

Low net score, 18 holes, Class C—A. J. 
Goode—cigarette holder. 

Booby prize—Robert Neely—cigarholder. 

Guests prize—Wilson Foss—ivory ciga- 
rette holder. 


score—A. Morrell—golf 





J. T. Roberts, a jeweler, 35 years’ experi- 
ence, has gone to San Diego, Cal. and 
opened for business at 1165 Fourth St., 
succeeding the Swiss Jewelers. He has 


been connected with different concerns at 
various times. 
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SAN ANTONIO FLOOD 


Jewelers Suffer from Worst Calamity in the 
History of the City 


San AnrTonio, Tex., Sept. 12—The 
worst flood in the history of San Antonio 
struek this city Friday night and a vast 
amount of damage was done. Many 
jewelers are among the sufferers, as the 
business section was hit. 

The Bell Jewelry Co, E. Hertzberg 
Jewelry Co., the Levylansky Jewelry Co., 
Nierman and the Metropolitan Jewelry Co. 
had fixtures completely wrecked and much 
stock washed away. The water was six 
feet deep in the Hertzberg store and four 
feet in the Bell Jewelry Co.’s store. The 
P. J. McNeel Jewelry Co. and the J. R. 
Sprague Co. are not in the flooded district 
of the city. 

Property is being protected by military 
authorities. 








Plans Under Way to Form an Organization 
in Buffalo, N. Y., to Include All 
Branches of the Trade 


Burrao, N. Y., Sept. 12—Plans to form 
an: organization which will. include all 
branches of the jewelry trade here are now 
under discussion. 

The subject was much talked over at 
thé, get-together meeting of the retailers, 
wholesalers, manufacturers and members of 
allied branches which was held Wednesday 
eventing at the Automobile country club 
house at Clarence, N. Y. 

Final plans for the convention were also 
discussed, and Charles T. Evans, president 
of the Buffalo Retail Jewelers’ Association, 
and chairman of the local committee in 
charge of arrangements for the national 
corivéntion complimented the members of 
thé. various committees for their earnest 
and successful efforts. 

Plans for the proposed jewelry trade or- 
ganization will be discussed further at a 
later date. This organization would include 
not only the retailers, but the manufac- 
tirérs, wholesalers, and members of all 
other branches connected with the jewelry 
industry as well. 

Its purpose would be to promote the in- 
terests of the jewelry trade and further 
soeial intercourse among the members. 








Business Troubles 


The business of J. S. Campbell & Son, 
Washington, N. C., is in the hands of a 
receiver. The assets are about $5,000 and 
the liabilities in excess of this amount. 

xk * * 

The. Modern Jewelry Store, Elgin, Tex., 

is offering 25 cents on the dollar. 
* * x 

A trustee. in bankruptcy has been ap- 
pointed for the business of C. E. Hunt, 
Marionville, Mo. 

* * x 

An involuntary petition in bankruptcy 
has been filed against the Kehoe Loan Co., 
San Antonio, Tex. 

* * * 

The business of the Newport Jewelry Co., 
Newport, Ark., has been sold by the re- 
ceiver in bankruptcy. 
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To sell you Rings and then forget you is 
neither our aim nor our ambition. 


We assume the obligation of aiding you 
in selling the Rings you purchase from us. 


This is accomplished by our remarkable 
Retail Dealer Helps that promote in- 
creased sales of W. W. W. RINGS. ‘= 


W. W. W. RINGS are never sold to 
mail-order houses or department stores, 
but only to the legitimate retail jeweler. 
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WHITE, WILE & WARNER 


Makers of nationally advertised rings in which the stones do stay 
DUFPALO, N-Y. 
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Opening Sessions of the Great Convention 





| ar 
Jewelers from All Sections of the Country Attending A. N. R. J. A. Conelave at Buffalo, N. Y. 
__Convention Hall Crowded to Capacity When President Everts Begins Annual Address— 
Exhibits Attract Much Attention—Reception and Dance Attended by Over 300— 
Program Promises Much Pleasure and Benefit 























Convention Hart, Hote, LaFayette, 
Burrato, N. Y., Sept. 13.—The 16th annual 
convention of the American National Retail 
Jewelers’ Association opened here this morn- 
ing and every indication points to a record- 
breaking gathering. The registration up to 
noon today had reached over 500 and 
jewelers were arriving from all sections of 
the country. The registration began prompt- 
ly at 9 a.M. the booth being in charge of 
Mrs. Alfred Bald, assisted by W. Heggie, 
Ellery Handy and Harry Clark. 

Visitors to the big convention find that 
the Buffalo jewelers have made every pos- 
sible arrangement for their entertainment 
while in this city and the program of the 
week is sure to prove both instructive and 
enjoyable. 

The exhibitors are here in good numbers 
and the booths are attracting a great deal 
of attention, The display this year is per- 
haps the most elaborate that has been made 
at a convention of the A. N. R. J. A. and 
many souvenirs are being distributed. The 
exhibits are among the finest ever shown 
at any convention. There are 22 booths in 
the banquet hall, together with the large 
sample rooms on the fifth and sixth floors 
of the hotel which were allotted to the 
jewelers, Leading firms from all over the 
country are among the exhibitors. 

The banquet hall has been transformed 
by the decorators into a huge bower. The 
booths are decked with flowers, and their 


beauty enhanced with artistic designs. in“ 


lattice work. The general color scheme is 
old ivory. Uniformity is a feature in the 
arrangement of the booths and there is no 
hodge podge of appointments to detract 
from their beauty and artistry. 

Last evening a get-together reception was 
held in this hotel and this new feature of 
the program brought out many favorable 
comments. Many of the convention workers 
of past years are here and a spirit of en- 
thusiasm and co-operation is present every- 
where. Following the get-together reception, 
where opportunity was afforded to renew 
old friendship and make new acquaintances, 
a dinner dance was enjoyed. 


Tuesday Morning Session 


This morning the convention was formally 
opened at 10.45 with singing “America” and 
cther songs led by A. O. Bald. President 
Arthur A. Everts briefly welcomed the 
delegates and introduced the Rev. Walter 
Russell Lord, of Buffalo, who pronounced 
an invocation. Next came an address of 
welcome by Charles B. Robinson, president 
of the Buffalo Chamber of Commerce. 

He said the delegates had come during the 
Autumnal glory of Buffalo and quoted 
Oliver Wendell Holmes’ poem to describe 





these beauties. Buffalo, he said,is the larg- 
est city governed by a commission. He de- 
scribed its features as a city and port, as 
well as manufacturing center. “Buffalo wel- 
comes you all, not as passing visitors but 
as guests who are always welcome,” he 
said, and urged the meeting to do construc- 
tive work. He was roundly. applauded. 
The: welcome in behalf of the jewelry 
trade of Buffalo was voiced by Chatles T. 
Evans, president of the Buffalo Retail Jew- 





ARTHUR A. EVERTS, PRESIDENT 


elers’ Association and a past president of 
the A. N. R. J. A. He said: 


ADDRESS OF WELCOME BY CHARLES F. EVANS 


Mr. President, Ladies and Gentlemen:. , 

It has been my privilege on sevéral previous 
occasions to be the guest of the Buffalo jewelry 
trade, and I feel particularly well qualified to speak 
concerning just what Buffalo means when it ex- 
presses its welcome to visitors. 

Buffalo is a city, which has been fortunate in 
the spirit which has been developed amongst its 
residents. Here will be found the true, whole- 
souled, warm hearted, hand clasp, which leaves no 
doubt as to the sincerity of the words one hears 
when first introduced. 

Buffalo was sincere when.it urged your accept- 
ance of its invitation to hold this, your 16th an- 
nual convention, in our midst, and Buffalo is 
greatly pleased that you have accepted this invi- 
tation in such goodly numbers. 

The convention is before you. What you re- 
ceive in the way of benefit depends largely upon 
the condition of your mind; whether you are in 
a receptive mood or not. Also, to an extent your 
enjoyment of the formal program depends upon 
whether or not the subjects to be covered, are of a 
character which appeal to you. However, we are 
sure that you are going to receive much of benefit 
from the words of wisdom which you will hear 
from this platform, and still further benefit from 
the rubbing of elbows with your fellow jeweler, 


: jewelers* /eonvention .ever held, from the st 
‘points ‘of atténdance, 





and the discussion of some common problem, and 
believe me, most of our problems are common, 
Human nature is much the same in one part of the 
country as another, and while we each have t6 
solve our own particular ones, still, it helps us 
to learn just how some other clear-thinking, hard- 
working brother has solved his. 

In anticipation of your coming, and in the hope 
that we will be able to send you away, filled with 
happiness and contentment,’ atfd‘-with the dé 
termination to often visit us again, Buffalo ‘ha$ 
provided a program of entertainment’: which will 


-afford you a proper amount of relaxation from 


your convention duties, offer an Opportunity ; for 


. extending your acquaintance, and assist you in 


having a well balanced week, wherein business is 
not sacrificed to pleasure or pleasure to business. 

Because of its peculiar geographical situation, 
Buffalo offers some unusual features in the way of 
entertainment. The Falls of Niagara and the 
Gorge below, while possibly oftentimes seen ‘be- 
fore, never lose their charm, and fill one with a 
reverence for the Supreme Being, under whose 
watchful eye even comets perform their stupendous 
revolutions. 

A beautiful lake trip with shore dinner will 


_. occupy another evening, and provide an oppor- 
‘ tunity for-an interchange of:-views on: that sub- 
ject which,: while ever old, :still is always new, 
ae ‘What are you doing to make your business bet- 


*“.““We in Buffalo are at your service ‘during this 


convention, Buffalonians all are wearing the but- 
ton, “Ask me. -I live here” and believe me they 
mean it., We, are anxious, that this convention 
shall’ go down ‘ih histéry-‘2é' the most a 
nd- 

enthusiasm and _ results. 
Much, however, depends upon you, the visitor. 
Do your part, in the social side of the convention. 
Help the other fellow to get acquainted and to 
have a good time. Call on us, for anything we can 
do, and see how promptly our aid will be forth- 
coming. ‘~* ..- vers oeey eh i 3 
To conclude, Buffalo wanted you to come, and 
we are happy that. you are here. But,:we are not 
satiéfied with that. It is not sufficient, Everyone 
must be pleased with his! experience with : us, 


or we are not going to be happy. 
The convention is on. Let’s every one of us 
do our utmost to make it the best one ever held. 
A response by George E. Feagans, past 
president of the California Gold and Sil- 
versmiths’ Association, was next on ‘the 
program but Mr. Feagans was absent from 
the convention and his place was taken: by 
Gustav Keller, Appleton, Wis., a “live-wire” 
convention’ worker who has been prom- 
inently associated with the work of the 
national and his State association for a 
number of years. 
He made a fine address, telling what 
Buffalo had done for the nation and sons 
she had given it: especially Ex-President 
Grover Cleveland. He thanked the former 
speakers for their welcome and said it was 
appreciated to the utmost. | . 
Next came the response for Canada! by 
James T. Ryrie, Toronto, treasurer of ‘the 
Canadian National Jewelers’ Association. 
He said. 
RESPONSE OF JAMES RYRIE gj 
Mr. Chairman and Fellow Craftsmen: 
We are all familiar with the saying that “Some 
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C.H. KNIGHTS-THEARLE COMPANY 


Wholesale Jewelers 
Columbus Memorial Building, State & Washington Sts. 


CHICAGO 














The movements are 15 VEN . 
jewel 9% ligne from a Sina foal te i 
dependable Swiss fac- i 
tory. 


You can supply the de- 
mand if you _ have 
these watches in stock. 









No. 100 14K Green Gold $35.00 
No. 101 14K White Gold $35.00 





No. 102 14K Green Gold $35.00 No. 104 14K Green Gold $35.00 
No. 103 14K White Gold $35.00 No. 105 14K White Gold $35.00 


Our supply is limited 
and that is why you 
should order at once. 


These cases are 14K 
gold either green or 
white gold. 





No. 106 14K Green Gold $35.00 
No. 107 14K White Gold $35.00 


Prices quoted are regular list prices but not subject to any cash discount 


Direct your order to 


C. H. KNIGHTS-THEARLE CO. 


31 No. State St., Chicago, Ill. 
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e born to greatness, some achieve it, 
rs have it thrust upon them.” The 
h is mine today, as’ representative of 
Jewelers’ Association, comes to me 

t one hut two of these reascns. It has 
- rae rust upon me because I was born to it. 
Sioier or not I am the oldest active retailer in 
the country I cannot say, but I certainly enjoy 
this distinction so far as Toronto is concerned. 
For 51 years I have endeavored to earn a more 
or less honest livelihood within 78 feet of where 
our business is now situated. I have passed 
through the varying experiences of apprentice, 
journeyman-watchmaker, manager and proprietor, 
and having thus run the gamut I am ina Position 
to sympathize fully with every experience, ranging 
from the troubles of the repair department to a 


men ar 
whilst othe 
honor whic 
the Canadian 





JEAN R. TACK, FIRST VICE-PRESIDENT 
WHO PRESIDED AT THE AFTERNOON SESSION 


reconciliation of our divergent statements as fur- 
nished to tax collector and bank ‘manager. 
Naturally, during that period I have seen very 
many changes. Firms have come and _ gone. 
Some of these changes were unavoidable, but 
many of them, I can now see, might still be 
“going strong’ had they been identified with 
such an organization as meets here today and had 
earnestly tried to profit by its teachings and ex- 
periences. I have also seen other changes— 
changes in the magnitude of the stocks carried 
and in their character. Compare today the old 
two, four, or six-ounce hunting case watch with 
the thin models of your factories, and you find 
evolution at its very highest. Those were the 
days in which the request, “I want to find some- 
thing nice for a wedding gift,” would result in 
its inquirer being transported to the department 
for cake baskets, pickle castors, revolving butter 
coolers and cruet stands. The old rope twist 
necklet with a large chest protector monogram 
locket has been supplanted by those exquisite, 
artistic platinum creations which are now in evi- 
dence. In those days, for most of us, the sale 
of an insignificant diamond was quite an event, 
while today the diamond has come to be a part 
of the contract between the party of the first part 
and the party of the second part, even though its 
purchase should absorb a three or six months’ 
income. The progress in art and the increase in 
wealth and population are perhaps evinced no- 
where more than in the high quality and magni- 
tude of the stocks carried by jewelers in the 
cities and larger towns of our respective countries. 
_ A greater change than any of these, however, 
is to be found in the existence of such an organi- 
zation as I now have the pleasure of addressing. 
Forty or 50 years ago we would have thought the 
end of the world or the millenium dawn was 
drawing near if anyone had seriously suggested 
such a gathering. The mere idea of competitors 
in the same line of trade meeting in good fellow- 
ship, to club their tribulations and share their 
experiences, free from all jealousy and animosity, 
would have been deemed impossible. Here we 
are gathered today, burying the business hatchet 
and smoking the pipe of peace in contentment. I 
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do not mean that all the rivalry and competition 
have been exterminated—far from it. I do not 
for one moment think such a condition would be 
either desirable or possible, and I give fair notice 
now that if I see a dollar in sight I am going to 
spare no effort to secure that dollar, but by hon- 
orable means, and should I not be successful I 
will take comfort to myself in the thought that I 
may have better luck next time. I am glad to 
see that with all the keenness of competition in 
all branches of trade, we are coming to realize that 
life is too short to be filled with hard or envious 
feclings, and although I have not the honor of 
being a member of the Rotary Club, I cannot but 
feel that they and kindred organizations are en- 
titled to much of the credit for this change. We 
are all coming to realize that no one can do all 
the trading and that others have equal rights. We 
know from experience that we are all sensitive 
to the human touch. I understand our Rotary 
friends, representing not one but all branches of 
trade, include in their ritual the calling of each 
other by their first names, and in all their deal- 





A. W. ANDERSON, SECRETARY 
WHO SUBMITTED AN INTERESTING REPORT 


ings with one another they seem to be like a lot 
of good wholesome, healthy, grown-up boys who 
bring things to pass. In an organization meeting 
every week this is quite possible, but of course 
in our associations this would be impossible. At 
the same time I think it is very gratifying to feel 
that the same feeling of good fellowship and hu- 
manity prevails in our midst, even though it may 
not be to such a high degree. 

I feel, however, that apart entirely from this 
matter of good fellowship there is a great benefit 
to be derived from such organizations, and I can- 
not but wonder that so many of the supposedly 
intelligent members of our craft should be so 
slow to avail themselves of the benefits which we 
can offer. A drop of water has some force, a cup 
of water more, a pailful still more, yet more a 
barrel full; but these are quite insignificant com- 
pared with the great tidal force of co-operation. 
This was brought home to us in Canada very 
forcefully two or three years ago when our Gov- 
ernment was forced to place a war tax upon all 
lines of business. Some goods were free, some at 
five, some 10, and some as high as 25 per cent or 
more. Naturally, the appearance of such a tax 
was somewhat disconcerting. The jewelers in 
conclave decided that if a uniform tax could be 
absorbed in the price of our goods it would be 
quite as successful so far as money raising was 
concerned, and much more satisfactory to the 
trade. After several visits to Ottawa, we had the 
consent of government to do this, simply adding 
10 per cent to the selling price of our goods. 
We were, I believe, the only trade successful in 
securing this concession, and, needless to say, we 
were the envy of all others. While it is quite 


true that the customer knew that the tax had 
been absorbed in the price, there was not that 
constant irritation of the customer of adding the 
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10 per cent every time a purchase was made. We 
have also brought influences to bear in the matter 
of tariff regulations. I merely mention these to 
show the influence which comes from intelligent 
and persistent union. I do not wish to leave the 
impression that it is a question of votes which 
weighed with them, because I do not believe it 
was, but naturally any organization which can 
send strong representations from all parts of the 
country will have a better hearing than any 
single firm or local institution. 


There is too a wonderful benefit to be derived 
from the interchange of ideas which one finds at 
a place like this. In my various travels around 
the world I have always observed two rules. 
The one is to keep my eyes open for jobs that I 
don’t want to work at. This begins perhaps the 
moment I take the train, passing the stoker on the 
locomotive, and all along my journey until I re- 











E. H. HUFNAGEL, SECOND VICE-PRESIDENT 
WHO DELIVERED AN INTERESTING ADDRESS 


turn home. Just try it yourself some time and, 
like myself, even if the jewelry business has its 
troubles, you will come back saying, ‘‘Oh, boy, 
this is the life!’ The other rule is to carry a 
small notebook in which to make entries of ideas 
and suggestions, either things to be adopted or 
things to be avoided. No doubt we all do this, 
and do it to profit, but in such an association as 
is meeting here toay we have a clearing house 
for all ideas, and go home the richer: because ot 
what we gather. Never since I have been identi- 
fied with the business has there been a time fo1 
greater need of intelligent consideration of the 
problems confronting the jewelry trade. I pre- 
sume we have all found ourselves at the close ot 
the war with stocks greatly in excess of what 
we deem necessary and wise. The question of 
turnover is a very live issue today. With a sta- 
tionary overhead expense and falling wages for 
labor in almost all other branches of trade, we 
find readjustment is not easy. We have the 
question of advertising, the best methods and the 
percentages which it is wise to expend; the 
question of repair charges; the question ot 
watchmakers’ wages, whether a fixed salary or the 
percentage system. The merit of the one-price 
system, I feel, is something that cannot be driven 
home too hard. I really believe that in many in- 
stances where suspicion is attached to our trade 
it arises from the mere fact that the customer 
never knows when he has the rock bottom price. 
Some dealers I know think such a one-price sys- 
tem is impossible, that any man who urges it 
does not know what he is talking about. We 
have tried it out for 25 or 30 years. From the 
Ist of January to the 3lst,of December there is 
not a deviation of a 10-cent piece in the price 
quoted. There have, I know, been odd times 
when perhaps our salesmen have thought that a 
slight concession might have closed a sale, but 
even they have all come to realize that such a 
sale would be dearly gained. I do not mean, of 
course, that the price of goods never changes, 
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“The House that always tries its level best to satisfy its customers” 


Price $50 to $90 list : 


Memorandum Selections 
Sent to Responsible Jewelers 


BLOCK RING CO. 


252 Pearl Street 
BUFFALO 3: 3: N.Y. 


One of our representatives is now in your vicinity. 
Please drop us a postal and we will have him call. 








“We exchange at any time any of our rings that prove to be ‘stickers’ ” 
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JEWELRY REPAIRING Diamonds—Loose, Mounted 


I specialize on all kinds of jewelry repairing and can 4 ° 
give you better and quicker service. D iamond Bunch Rings 
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this goods must systematically be 
but I do mean that the price 

in every instance be the price paid. 
other questions in connec- 

There pong SS aa "which can be profitably con- 
de 4 we must all realize that without a 
oso intelligent staff no business can be suc- 
layel . whether it be a two-man or a 500-man 
ner oo One may spend all kinds of money 
organi? ving shop premises, may have all kinds ot 
a ~_— do all kinds of advertising, but unless 
oom when he enters to make a purchase 
y al and treated in a proper manner, all else 
Ps on for nothing. Then, too, we have the ques- 
ang holidays. Should they be for a fixed term 
ag il hands or should they be according to 
vd x of service; the question of payment dur- 
 anen: the question of pensions; the ques- 
an of price concessions for personal purchases 
os the necessity of seeing that such concessions 
i not abused. Then there is what may be 
ed the welfare work, such as the recognition 

of weddings and birth and other little acts of 
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without the jeweler, there are many world needs 
unmet. 

If accurate service, punctuality and efficiency be 
vital world needs; if the rushing citizens of this 
terrestrial ball be kept on time all the time, then 
the jeweler and his marvelous timepieces are 
mightily needed for this world’s well being. 

If love be the greatest thing in the world, then 
he who makes for the world its time out-lasting 
emblems of love eternal, must be the greatest 
merchant in the world with a lifetime job at fair 
returns! So why worry? 

Because of our country’s need of us, we more 
gladly serve. So, here we are again; heartily glad 
we came though feeling perhaps in some past 
moment that we could neither spare the time nor 
funds for the journey. Yet knowing full well 
we would profit double over any expense in- 
curred. We have clasped the hands of loyal jewel- 
ers from all parts of our nation. We have wel- 
comed those splendid Canadians from their wonder- 
land of the north; and, notwithstanding all here 
do not hail from Fifth Avenue nor Michigan Ave- 
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kindness—not in any sense as a matter of charity, 
but as a simple matter of justice and policy. I 
realize fully that conditions vary, but underlying 
principles remain firm and their application is a 
matter of personal responsibility. 

I have nothing whatever to say against boards 
of trade and chambers of commerce. I recognize 
and appreciate fully the great and necessary work 
they are doing, but in such an organization as 
this we are able to discuss matters which pertain 
entirely to ourselves, getting down to details 
which would be impossible in other organizations, 
simply because they are peculiar to ourselves 
alone. 

I will not detain you further, but on behalf of 
the Canadian National Jewelers of Canada ex- 
press to you our high appreciation of the welcome 
you have extended us and the courtesy of allow- 
ing us to participate in your deliberations. 
Here’s wishing to Mr. Everts,. who has so gra- 
ciously and cordially extended your invitation, and 
every member of your association a year of un- 
bounded success and happiness in your work. 


When these addresses had been com- 


pleted, Past President Charles T. Evans 


announced the features of the entertain- 
ment for the guests and especially the ladies. 
Past President Everts arose to make his 
address at 11:45. He said: 


Address of President Everts 


As members of the American National Retail 
ewelers’ Association, we are thankful to God and 
glad of heart that we can meet after a year of 
business depression with smiles on our faces, which 
we hope are there to stay. Only he who is un- 


worthy of our noble craft need fear the future; for 


nue, we are this morning looking into the faces of 
the salt of the earth of American jewelers; not 
quite all the salt for there are other sellers, but 
-we are satisfied that this lot at least, has not 
lost its savor, these who are willing to serve 
best, although they may not profit most. 
CO-OPERATION VITAL TO SUCCESS. 

If jewelers have learned anything during past 
years through organization, it is that all knowl- 
edge and efficiency is not found in any one jewel- 
ry establishment, nor any one jeweler’s head. In- 
deed some time back it required all the jewelry 
gray matter from Maiden Lane to Mud Fork, 
Washington, to prevent our discriminating con- 
gressmen from handing the retail jeweler a 10 per 
cent floor tax lemon. 

It certainly is going to require all the 12,cylin- 
der local jewelers club brain power in our Amer- 
ican cities combined with co-operating manufac- 
turers and wholesalers, to eliminate our 5 per 
cent tax, and to place the jewelry business where 
it belongs. That position is to do treble the 
amount of business we have ever done before. To 
every red-blooded fellow jeweler who is disgusted 
because jewelers have allowed 90 per cent of the 
so-called luxuries to be sold by other merchants, 
I say let’s organize closely and get ready to go 
after our own and what our countrymen need— 
things of value, beauty and _ service. 

WAR TAX. 

Recently we have been humbled by unjust war 
tax legislation, yet we are ever hopeful because 
like all wrongs, this, too, must be righted. We 
must forever keep pounding along this line for 
our rights, always promptly responding to re- 
quests from our splendid war revenue tax, and 
vigilence committees, and from our national and 
States secretaries’ letters and telegrams to be sent 
to Congress. We believe that but for the presence 
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and efficient work of your association’s maximum 
representation of 11 jewelers at the National 
Chamber of Commerce meeting, that the cham- 
ber would have gone on record as opposing the 
gross sales tax, and would not have submitted the 
new referendum which proved favorable. 


FREE ENGRAVING. 

Concerning your national association’s opposi- 
tion to free engraving, this unhappy practice is 
fast becoming eliminated. If it was ever really 
free it was rarely good enough engraving for 
fine gold and silver. Some truly worthy and 
artistic engraving is now being done just be- 
cause the jeweler is willing to charge, and the 
public willing to pay for what they need and get. 
Recently I took off my hat to a salesman of a 
competing establishment in a flat wall chest sale, 
because I afterward heard the young bride pur- 
chaser say, ‘“‘Yes, I bought it at Blank’s, and do 
you know that the engraving cost almost as much 
as the silver?” 

STABLE VALUES, 

Because jewelers never profiteered during war- 
time is due the fact, unlike many other merchants, 
our stocks are worth today almost their cost. 

DIAMOND PRICES. 

Notwithstanding the influx of inferior stolen 
diamonds from Russia, we congratulate ourselves 
on the stand that the London diamond syndicate 
takes in regard to maintaining prices. 

A letter received last week from the syndicate 
through our cutter now in Europe, sent in re- 
sponse to a request for a syndicate speaker at 
this convention, states that the policy of the 
Diamond Syndicate has always been and will 
continue to be to maintain stability in the -dia- 
mond trade, that this- policy has throughout had 
the entire support of the principal diamond pro- 
ducing companies, and that in carrying out this. 
policy the producers in part have’ entirely closed’ 
down production; and for the rest, so far as the 
producers with whom the syndicate is now deal- 
ing are concerned, they have curtailed production: 
to a minimum—to enable the trade to gradually- 
absorb floating stocks. 

THE UPHOLDING ORGANIZATION FUND, 

Our upholding organization fund pledges have 
now reached some $15,000, with about $5,000- 
paid in. This amount, coupled with the fact 
that practically every State convention has en-- 
dorsed the increase of our national dues to $5, 
made it possible for your executive committee to- 
look about for a national field secretary. For 
this position, very recently, we have pressed into- 
temporary service Mr. Walter Mellor, of Indi- 
ana, who had previously rendered much valuable 
service to your association without charge. We:- 
are sure you will approve the selection. 


OUR REAL COMPETITOR, 

Through local clubs and associations we are 
gradually learning that our real competitor is not 
our fellow jeweler down street, but the Summer 
furrier, the season’s model motor car salesman, 
the quarterly dress style changer and the furniture 
dealer who, better equipped perhaps as to vision 
and salesmanship, installs. in American homes 
wonderful $700 period dining tables on which to 
place the jeweler’s $40 silver-plated service. The 
day is coming through organization and co-opera- 
tion that jewelers will realize their duty to their 
customer friends and so educate them that a 
woman will be willing to pay as much for her 
silver as her furniture and a man as much for the 
watch which he must in after years hand down to 
his son as he will pay for the motor car which, in 
a short time, must be handed down to the junk 
dealer. If the watch is really worthy, then the 
sentiment connected with a father’s splendid time- 
piece will keep that boy who wears it going 
straight in more ways than one, 


OUR DUTY TO OUR CUSTOMERS, 

If we do our duty to our customers, we must 
show our customers how their jewelry talks and 
what it says about them. No man’s nor woman’s 
jewelry should be permitted to lie about them; 
such vicious jewelry should be safely locked away 
in family vaults where it can work no injury. 
Then new jewelry should be purchased which will 
be as rich, elegant and refined as the character of 
its wearer is true and beautiful. The silver for the 
table likewise should be as beautiful and as last- 
ing as the memory of home. Here lies the jewel- 
er’s duty; let us so strive in selling that our cus- 
tomers will thank us in after years. 

THE COST OF DOING BUSINESS. 

The excellent work of our Research Bureau 
through Harvard University has rendered greatly 
needed service in finding out the average jeweler’s. 
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Swan & Ellicott Streets 


Will sell and stay sold if made of 
HOOVER’S STANDARD 18 BUFFALO, N. Y. 


Non-tarnishable 


WHITE GOLD | G 





The Gold that lights the Diamond and Stands the 


Test of time 


MAKERS OF 
We also manufacture a complete line of 


Solders for Yellow, Green and White 


Golds and for Platinum: and Our Repair and Order Department 
platinum Repair Work. 





is thoroughly organized to render to the trade the most 
efficient service possible. 

We are prepared to furnish prompt service and good: 
work at the right prices. Send us a package and be con. 
vinced. 

We make clasp pins and medals in gold, silver and plate, 
and will be pleased to furnish designs and estimates on 


HOOVER & STRONG, Inc. |g request. 
MeTALLURGISTS ee HEINTZ BROTHERS, Inc. 
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: Manufacturing Jewelers 
86 Ellicott Street, Buffalo, N. Y. 
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Designers and Makers of A Cordial Invita- \\ 
tion Is Extended 
Cordova To You All To See 
Hand T ooled Our Wonderful Velvet : 
Leather Window Trims In Our 
The Cordova Shops Display Room. 
237 Elm Steet Buffalo Robins, Bladen & Robins 
V isit our Exhibit, Booth No. 8, Lafayette Hotel onan gl 
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get acquainted with our | | Warner Jewelry Case Co. 





line. 

Silver decorated MANUFACTURERS OF 

bronze and other at- 

tractive wares. J ewelry Boxes and Cases 
Telephone Tupper 2155 for OF ALL KINDS 

appointment to see our display. 

Smith Metal Arts Co. 642-646-648 Michigan Ave., Buffalo, N. Y. 
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This has shown many 
able to make and save 
why they ae 900 oe days of non-production. 
for n us also that only a small quantity 
It has — advertised and priced merchandise 
fit. 
can show i } ig will be higher this 
The ge will require sagacity and nerve to 
year, an + up to cover the additional cost. The 
have 1 agence a and forms are invaluable, espe- 
bureau's ae time, when it is so vital that that 
cially at stment be kept down and turnovers in- 
stock inve much as possible. A jeweler should be 
creased as moment to tell from records exactly 
able at e610 cuff links he has in stock, and the 
how senate of cuff links that are needed to 
eee eum sales. It is important also that 
effect anys be efficient and on tiptoe to make 
a4 pers ncw where only one purchase was con- 
wo $2 


templated. 


cost of doing business. 


ADVERTISING. 
No jeweler in America has yet learned how to 


advertise most effectively. Yet we will need to 





WALTER H. MELLOR, TREASURER 


do strong advertising this Fall. If we are to cash 
in our national publicity campaign, it is impera- 
tive that jewelers everywhere incorporate in their 
own local advertisements our national slogan, 
“Gifts that last’? from your jeweler. There is a 
wonderful field for greatly increased business 
through local co-operative educational advertising. 
Every newspaper in America should carry every 
day 
CO-OPERATIVE ADVERTISEMENTS. 

“Wedding Gifts That Last at Your Jeweler’s” 
or “Birthday Gifts That Last at Your Jeweler’s’’ ; 
anniversary gifts and holiday gifts that last at 
your jeweler’s. Every one of the 52 weeks in the 
year might well and profitably be made special 
jewelers’ weeks through advertising somewhat 
after the following: 

“This Is Diamond Week at Your Jeweler’s; He 
Is Offering Most Excellent Diamond Values at 
the Following Prices.” 

Then the next week shape up all your watch 
stocks, arrange all your windows with watches 
and come again co-operatively with something 
like this: “This Is Watch Week at Your Jewel- 
er’s. Here Is One Special Value.” This could 
be followed to profit for half a hundred other 
weeks with silverware week, cuff links week, Fall 
Waldemar week, wedding gift week and advance 
Christmas week at your jeweler’s. And so on 
through your stock of wonderful but largely un- 
known merchandise. It takes money and co- 
operation to make people think jewelry and buy 
jewelry today, when the world is after their money 
for other things innumerable. 

PAYING CASH. 

I wish it were possible for every jeweler to 
pay cash. It is safer, it keeps stocks fresher, it 
creases turnover. There is less worry and more 
happiness and vacations in it for you and for 
your family. Think it out! The divine thought is 


THE JEWELERS’ 


owe no man anything and take at least four vaca- 
tions yearly. The coming jeweler will be the 
cash-paying jeweler. 


CO-OPERATING WITH SILVER MANUFACTURERS. 

Jewelers should feel great satisfaction at the 
desire of the silver manufacturers and wholesalers 
to co-operate with them. There should be more 
frequent and regular meetings together that we 
may become better friends while we unite in 
solving our mutual problems to make our busi- 
ness both profitable and happy. 


SELLING SILVER PLATE. 

We may well give much more attetnion to the 
selling of profitable silver-plated ware, which in 
many quarters has gotten into other channels of 
distribution as the vast length of some makers’ 
time guarantees indicates. 


AMERICAN HOROLOGICAL INSTITUTE AND TRADE 
SCHOOLS. 

With satisfaction we note the increased inter- 
est and co-operation of our members in watch- 
makers’ and trade schools. The past few months 
your association has joined in the most com- 
mendable organization of the American Horologi- 
cal Institute. We have realized that there can 
be little permanent value to a high grade watch 
unless there is also a high grade watchmaker to 
keep it in condition. 


OVERSTOCKED AND FALL BUSINESS. 

Many jewelers have heavy stocks of a few 
lines. Move them! All stocks should be kept in 
perfect condition and well displayed. New mer- 
chandise should be bought only as needed and 
in small quantities and often. The public will 
be looking for values this Christmas. So be 
ready to show them real value gifts that last, and 
talk of them enthusiastically. If jewelers are to 
have a good business this Fall they must get 
ready now and go after it with all the energy 
they possess. 

DOUBLING OUR MEMBERSHIP. 

If organized jewelers are to protect their in- 
terests it is imperative that we begin now toward 
early doubling our association membership. To 
do this we must know ourselves what great good 
our associations are doing. Local clubs must 
organize other local clubs, State presidents and 
secretaries must do as some have done in the 
past: Go out after memberships. This is both 
pleasant and profitable. We must hold our new 
members through monthly State letter reports of 
the association’s good work. Our friends, the 
manufacturers, wholesalers and traveling sales- 
men will gladly co-operate, if we will give them 
the necessary information to get members. Our 
State convention’s slogan should be, ‘‘Go or you 
lose,” with our program built accordingly. 


COLONEL SHEPMERD. 

All through the past year at almost every turn 
we have missed our dear departed friend, Col. 
John L. Shepherd. Yet his spirit of helpfulness 
has gone marching on from State convention to 
State convention throughout the long year, and it 
shall still go onward to aid through his remem- 
bered words and interest the jewelers of America. 
I must take time to thank every member present 
for the friendly boosts he has given our association 
and its officers. Your national secretary and ex- 
ecutive committee and past presidents are all 
efficient, ready and helpful. The State presidents 
and secretaries, both past and present, have 
worked hard; co-operating wholesalers, manufac- 
turers and their splendid traveling representatives 
have readily responded, and our committees and 
the trade press have been’ especially faithful. 
Those individuals everywhere who from the kind- 
ness of their hearts left their business, or took 
time without charge from their busy lives to put 
forward the work of the Retail Jewelers’ Associa- 
tion, deserve our hearty commendation. To all 
these we are profoundly grateful. You have 
served well. You have learned that money is not 
all; that a good name is more to be desired than 
great riches and loving favor than silver and 
gold. To you and to my able successor I com- 
mend, with a God bless you, the work of the 
American National Retail Jewelers’ Association 
for the new convention year. May it be a year of 
great accomplishment, filled to the brim with 
loving service and happiness for everyone. 


‘ After the making of several announcements 
the morning convention of the first day was 
adjourned. 

Following the adjournment the jewelers 
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enjoyed a luncheon at the Iroquois Hotel at 
which a spirit of goodfellowship prevailed. 


Tuesday Afternoon Session 


The afternoon session was called to order 
at 2.40 with First Vice-President Jean R. 
Tack presiding. Following a short period 
devoted to signing, Secretary Anderson de- 
livered his report. It follows: 

REPORT OF SECRETARY ANDERSON 
To the Officers and Members: 

A slogan that we heard a good deal early in 
the present year was ‘1921 Will Reward Fight- 
ers,” and I believe we have had proof of this in 
the organization ranks, for our State officers, espe- 
cially secretaries, have done some remarkable 
work the present year in the face of unusual dif- 
ficulties and have succeeded in recording be- 
tween 3,600 and 3,700 paid up members for 1921, 
which is only about 10 per cent less than last 





JOSEPH MAZER, A “LIVE WIRE” ASSOCIATION 
WORKER 


year’s high water mark, and with the revival of 
business which is expected this Fall the secretary 
believes that the various State officers will have a 
fair chance of cleaning the slate of unpaid mem- 
bers. The result reported is much better than we 
had hoped for about two months ago, and the 
past ten weeks have brought in renewals and new 
members in a very satisfactory manner. 

The national secretary does not care to single 
out any particular state officers for mention on 
account of good work, as it is a fact that we have 
at the present time, and have had for several years 
past, a very conscientious lot of secretaries who 
have done and are doing their very best for the 
advancement of the membership. It is only fair 
to include State presidents and other officers as 
well, but the national office comes more partic- 
ularly in contact with secretaries, on whom, after 
all depends the success of the membership, and it 
is only fair to give them special mention as a body. 

THE FIELD SECRETARYSHIP. 

For two years we have been talking and work- 
ing for one or more field secretaries, and it is a 
pleasure to be able to record that some good 
work has already been done by National Secretary 
Walter H. Mellor in that line. Mr. Mellor made 
his first trips during. the hot months of the present 
year into Florida and Tennessee with splendid re- 
sults, of which he will have more to tell you in 
his report. 

There is no doubt that this work, which will 
be pushed as rapidly as possible by the national 
association, will materially help the growth of | 
our organizations, and bring the members closer 


President Everts in 1919 founded the Upholding 
Fund for the purpose of the field work, or to pay 
at least a portion of its way, as the dues of the 
national association would not allow of this added 
expense. In the Fall of 1919 and all during 1920 
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by mail and through appeals 
for funds was carried on. In 
; been added to the subscrip- 
AS8t. eaey _ However, at this time we 
‘ong for good reasons. , 
Ty that the Upholding Fund has 508 sub- 
we — total promised by them over a three 
scribere, ot being $13,736. Of this amount we 
sod Sready collected and have on hand $5,881.82. 
Not one cent of the Upholding Fund has as yet 
i ent for any purpose. The preliminary 

— t Mr. Mellor as field secretary have been 
os by the general fund of the association, 
a in the case of Florida, where the State or- 
ganization took care of the expense. ; 

It has cost very little to date to receive the 
subscriptions and collect the payments to this 
fund. All the expense for printing, postage, etc., 
has been paid out of the general fund, and the 
total will probably not exceed $300. At the 
various State conventions Mr. Everts, Mr. Mazer, 
Mr. Combs and others did splendid service in ob- 
taining these subscriptions. Probably 10,000 cir- 
cular letters on this subject alone were sent out 
at various times from the office of the national 
association, so that while getting the subscriptions 
has involved a great amount of time and hard 
work, the money cost has been very small, and 
the fund is yet intact. It is hoped that we can 
still add subscriptions to this fund though the 
present time is not the best for this purpose. 

Realizing that this work would need to be car- 
ried on long after the Upholding Fund would be 
exhausted, the convention in 1920 voted to raise 
the national per capita dues to $5 beginning in 
vm THE MATTER OF DUFS AND FINANCES, 

Some States have entered objections to the pro- 
posed increase, which objections will be presented 
to this convention. 

For several years the national association mem- 
bership dues have failed to meet the legitimate re- 
quirements of our work. We have had an average 
deficit of between $3,000 and $4,000. This has 
been made up each year by profits on our annual 
exhibits and from advertising in program or Year 
Book. Only by increasing the dues can we hope 
to have any money for the work of field secretaries 
outside of the special fund collected for this pur- 
pose, and which cannot last more than a limited 
period of time, as this sort of work is expensive, 
but worth the cost. 

Let us consider for a moment the receipts of the 
year 1920-21. They amount to $12,176.91. Dues 
brought in $6,784.40, interest $223.92, the exhibits 
and Year Book a profit of $3,691.12, and Na- 
tional Jewelers’ Mutual Fire Insurance Co. paid 
in $1,457.36 and there were miscellaneous items of 
$20.11. 

The total expenses of the year were $10,775.24, 
leaving a surplus for the year of $1,400. But if it 
had been for the profits on the exhibits and Year 
Book and the amount contributed by the National 
Jewelers’ Mutual Fire Insurance Co. there would 
have been a deficit of $3,746.81. All of this is 
cited to show that the dues do not pay the legit- 
imate running expenses of the association at 
present, making it absolutely necessary that they 
should be increased if we wish to maintain the 
field secretary after once this job is established, 
as it is now in fact. And the success of the as- 
sociation depends on the work of the field secre- 
tary. 


an active campaign 
at State conventions, 


: THE STATE CONVENTIONS, 

It has been an umusually trying year as far as 
getting visitors for State conventions is concerned. 
Deprived of the invaluable services of Colonel 
John L. Shepherd, who could be counted on mak- 
ing nearly every convention, and not having a 
field secretary at our command until very late in 
the year, a number of conventions were forced to 
meet without a representative of the national asso- 
ciation. In this emergency we received splendid 
assistance from others than national officers as 
follows: Joseph Mazer, T. L. Combs, E. O. Lit- 
tle, Louis Hausmann, C. R. Damuth. 

These gentlemen saved the day in several in- 
stances and I feel that they deserve the thanks of 
the association, The success of organization is as- 
sured when we have faithful members whom we 
can call on for special work on short notice and 
know that such work will be done. 

The national officers made numerous State vis- 
its, and with the coming of the new association 
year we feel that things can be arranged so that 
the States that were without national representa- 
tives this year will certainly have one next time. 
Mississippi is the only State this year to cancel 
its scheduled convention, due to local conditions, 
but it is the hope of your officers that a conven- 
tion may be held in Mississippi this Fall. 


THE JEWELERS’ 


You will hear many State reports at this con- 
vention and I will not go into further detail re- 
garding the conventions. 

The A. N. R. J. A. was represented at the Na- 
tional Wholesale Jewelers’ convention this year 
by Wm. H. Rindt, Richmond, Ind., then pres- 
ident of his State association. Mr. Rindt met 
with a most cordial reception and his address there 
did much to promote good feeling between the 
wholesale and retail branches. 

The national association was well. represented 
at the annual meeting of the Chamber of Com- 
merce of the U.-S. A. at Atlantic City last Spring, 
the delegation of 12 men being headed by Vice- 
President Hufnagel. They worked hard in con- 
junction with the War Revenue Tax Committee 
representatives in favor of another referendum by 
the Chamber of Congress on the question of en- 
dorsing the sales tax, with the result that such 
new referendum was ordered by the meeting, and 
taken, the vote ending July 22, and resulting in the 
chamber’s going on record in favor of the sales 
tax. 

THE WORK OF THE WAR REVENUE TAX COMMITTEE. 

You will hear from representatives of the War 
Revenue Tax Committee at this convention, and I 
will not elaborate on the same. But its work 
has been magnificent. They have made a great 
fight in behalf of the jewelry trade. The national 
association and the State associations have co- 
operated in every way possible with this com- 
mittee, and it has required a lot of work in the 
past 12 months to keep pace with the activities of 
the Jewelers’ War Revenue Tax Committee. The 
National office has sent out about 20,000 pieces 
of mail on the tax question alone in the past 12 
months, and the various States have been exceed- 
ingly busy also. The members have been well 
informed as to what has been going on, and they 
have helped the fight wonderiully. The office of 
the national secretary has stacks of letters re- 
ceived from members, copies of letters received 
from senators and congressmen, telegrams galore, 
all proof of the active part that the members have 
taken in this fight for the gross sales or turnover 
tax. This tax question has trught our members 
at least one thing, and that is to lend a hand in 
any fight that concerns us all. 

THE NON-RETAILING WHOLESALER, 

As requested by the last convention, cards have 
been sent to thousands of manufacturers and 
wholesalers on which was printed a notice to all 
that such firms do no wholesaling. A request 
was made that these cards be displayed on the 
premises. Many firms wrote in approval of this 
step. Some criticised it. One person who signed 
himself a Maiden Lane jobber said that whole- 
salers would not quit retailing until retailers quit 
trying to put the wholesaler out of business by 
going direct to the manufacturer. 

You will hear direct from the Research De- 
partment, the National Jewelers’ Publicity Asso- 
ciation and the National Jewelers’ Mutual Fire 
Insurance Co. at this convention and I will not 
discuss these topics here. 


THE WATCHMAKING AND REPAIR QUESTION. 
During the present year a conference was held 
at Washington to consider the Horological ques- 
tion. Our association was represented by Vice 
President Hufnagel, A. G. Mansur, E. F. Lilley, 
Geo. W. Spier and perhaps others. You will hear 
about this good work in detail, as considerable 
time will be given to an address on this subject 
and to discussion. The secretary has had num- 
erous letters from members asking if repair prices 
are to be revived. A booklet is now on the press 
containing some revisions as, agreed on after con- 
sulting with more than 50 different jewelers this 
year, mostly from Wisconsin, where the present 

list originated. 

THE PUEBLO DISASTER. 

We may be thankful that it is perhaps only once 
or twice in a lifetime that our trade is visited by 
such a disaster as overwhelmed about 20 jewelers 
when the city of Pueblo was so sorely stricken by 
floods late in May and early in June. Only one 
jeweler in that city did not suffer serious loss. 
More than 20 had great losses, some of them los- 
ing everything. You have read the circulars sent 
out by the national association asking for help 
for these unfortunate fellow jewelers and I do not 
intend to describe the terrible calamity here. The 
jewelers of Denver and other cities in Colorado 
were the first to come to their relief and then 
President Mount appealed to the national associa- 
tion, and to the various States, Subscription lists 
were started and under date of Aug. 31 President 
W. E. Mount, of the Colorado association, who is 
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head of the relief committee, reports subscriptions 
totaling $3,149, of which he says $1,500 has been 
expended for direct help to those in immediate 
need. His report will be read at this convention. 


THE TRADE PRESS. 

The officers of the A. N. R. J. A. have a sin- 
cere appreciation of the continued good work of 
the jewelry trade press in behalf of our organ- 
ization. Without the splendid endeavors of these 
journals in behalf of our organizations the re- 
sults would be greatly diminished. The secretary 
takes pleasure in reiterating his claim that the 
jewelry trade press is ahead of that of any other 
trade in that country. 


OUR FRIENDS IN BUFFALO. 

Buffalo jewelers, wholesale, manufacturing and 
retail, have been most lavish in their preparations 
for a great and enjoyable convention. This will 
be evident during your stay in this city. No city 
or bunch of jewelers could have done more than 
has been done by Buffalo members of our trade. 
I wish to make special mention of the good work 
of the Buffalo Jewelers’ Club, its officers and com- 
mittee members, for their unselfish and constant 
help in the matter of arranging the details of the 
convention, the exhibits, the publicity for same, 
etc. It has relieved the national officers of much 
work and worry and the thanks of the officers are 
extended to all in Buffalo who have helped in any 
way. 

THE BULLETIN. 

The For Sale, Want and Exchange columns in 
the A. N. R. J. A. Bulletin are coming into greater 
use all the time. Some issues the past year have 
contained nearly 75 different ads, and the secretary 
is in receipt of a great many letters of thanks 
from members who have found the service of the 
Bulletin useful to them. This service should be 
continued and enlarged if possible. 

EXHIBITS, 

We have a very fine exhibit at Buffalo. Our 
members should appreciate the fact that these ex- 
hibitors are here and give them some business. 
A substantial part of our annual revenue each 
year comes from exhibitors and advertisers in the 
Year Book, as shown by figures previously quoted. 
In turn our members should, where possible, give 
patronage to the exhibitors and advertisers. That 
is Co-operation, 


/ 


COLONEL SHEPHERD. 

While appropriate addresses in memory of Col- 
onel Shepherd will be delivered here I cannot re- 
frain from adding a humble tribute at this time. 
It was my privilege to work with him for a num- 
ber of years at many conventions. I know, per- 
haps better than anyone else, how much he meant 
to the life of the various State conventions, to the 
success of the national association itself. 

He is being sorely missed, but his work has 
left an indelible impression upon those who came 
in contact with him. We can honor his memory in 
no more fitting manner than by continuing, as 
best we can, the great work that he accomplished, 
all the greater because he did it for love of the 
retail jeweler, whose troubles he always sought to 
remedy, and whose welfare he always had at heart. 
Could he speak to us now I am sure his would be 
a note of optimism and good cheer and he would 
bid us travel the road which we see to be the 
straight one, carrying whatever load we find to 
carry, as well and as bravely as we can. 


John L. Horgan, representing the Cham- 
ber of Commerce of Cincinnati followed 
Secretary Anderson. He invited the jewel- 
ers to come to Cincinnati in 1922. 

B. J. Doyle invited the convention to 
Philadelphia in 1926, when World’s War 
Fair will be held. He eulogized the late 
Col. John L. Shepherd and advocated the 
establishment of a Shepherd Fund, the in- 
terest to be used for promoting association 
work, 

Next came the address of Myron S. Hall, 
of the Buffalo Trust Co., who spoke on “The 
Business Situation as I See It.” He said: 

ADDRESS OF MYRON S. HALL 
Mr. President and Fellow Jewelers: 

For who is to say that I, a banker, am not a 
jeweler. 

What is a jeweler? 

Is he not one who buys and sells precious met- 
als: embellished by the artist’s hand? 

Surely some of our gold and silver Pieces are 
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articles of that description and find a ready mar- 
i, py classing myself as a jeweler I don’t 

You.9em Y uteider. I feel that I am among 
feel yee ri feel like a certain prisoner behind the 
friends. Perhaps you have noticed a gray stone 
ae back of the City Hall—that is our jail. 
buil ,* a well meaning but inquisitive re- 
oe r asked of a prisoner, “Don’t any of your 
prow come to see you on visiting days?” 
om » he replied, “they are all here wit me.” 
You have been kind enough to ask for an ex- 
ression of my — of business conditions and 

the future. 

Pout > too technical, I wish to recall to 
your attention the fact, for you are all perfectly 

ware no doubt, that rises and falls in the prices 
af certain things such as commodities, money, and 
securities, are dependent one upon the other and 
always come in the same order. For—is there not 
a greater demand for securities when money is 
easy? Is not money easier when the Price of com- 
modities is low? Does not over-production mean a 
closing down of plants and lower commodity 
prices? With lower commodity prices and re- 
stored confidence, buying again starts and a de- 
mand for goods is created; plants start manufac- 
turing, demanding more money for operations. 
That makes a tighter money market which in turn 
decreases the demand for securities. The price of 
securities then goes down and so they must hap- 
pen in regular order—first one coming to the top 
then another like cars on a revolving ferris wheel 
until back comes the starting point and you have 
followed through a business period of good times 
and bad called a cycle. 

These cars on the cycle of business conditions 
come in regular sequence, almost as sure as the 
tides and as the height and swiftness of the tides 
are influenced by the planets, so are the natural 
business cycles exhilarated or retarded by senti- 
ment or public opinion and do you know that 
public sentiment or opinion represented by the 
thought uppermost in the minds of the public is 
usually expressed by a phrase or word generally 
used. 

For nearly every period, there is a word or 
phrase generally used which is indicative of the 
subject uppermost in the mind of the public or of 
the conditions which prevail or are about to pre- 
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Do you recall how in 1914 when that tiny spark 
was struck in Austria and the flames spread 
almost instantly over Germany, Russia and France, 
you all began to talk about the World War? The 
headlines referred to the World War, the mag- 
azines contained articles of the World War. The 
cartoonists caricatured the World War and the 
illustrated papers pictured the World War. 

“World: War” was the phrase of the moment. 

That illustrates what I mean when I say, ‘‘For 
nearly every period there is a word or phrase gen- 
erally used which is indicative of the subject 
uppermost in the mind of the public or of the con- 
ditions which prevail or are about to prevail.” 

If you will listen carefully for that phrase, you 
will hear a forecast for was it not when there 
were still but a few countries at arms that the 
World War phrase was coined. 

Then came the period of uncertainty—the time 
when we turned the right cheek, then the left, and 
again the right, without striking back. The period 
when, as a nation, we kept our temper while with- 
in us as individuals there was a tempest raging. 
Early in that period was coined ‘‘Watchful Wait- 
pd ” 


While we were still watchfully waiting and your 
men were breaking away from the leash in their 
desire to be helpful joining the armies of countries 
which were later to become our Allies, the word 
“Volunteer” was upon our lips. This was still 
in advance of the call for volunteers which our 
country later issued. 

Then you will recall how all were talking about 
production, efficiency and then—economy, while 
still there was the greatest extravagance upon his 
part of both the executive with the money at his 
command and the employe with his time. 

Late in the war we were talking of a “readjust- 
ment period” which was to come and of the over- 
production which we were to face—then of the 
liquidation and during the period of liquidation 
and application of economy, the general sentiment 
was pessimistic. Later the “return to normal” 
Phrase was used which brings us to the present 
time when the universal sentiment is one of optim- 
ism, 

Do you not believe that optimism is the word 
of the moment and represents the prevailing senti- 
—" well as being indicative of future condi- 
ions? 
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I do! 

Be an optimist! 

A gouty old gentleman looking at the heavens 
on a moonless night said ‘‘Ugh—it’s a dark night.” 
A little girl looking at the stars, said, ‘‘“Mother if 
the outside :.de of Heaven is so beautiful, what 
must the inside be like?’ 

It’s all ‘n the point of view. 

By being an optimist I don’t mean to be care- 
less with your powder nor to be like George Wash- 
ington Lincoln whose mistress had to tell him, 
‘George, just because the bin is full of coal don’t 
put it all in the furnace at once and burn the 
house down.” 

Nor are you required to be as extreme as the 
one who described an optimist as a golfer who 
dared to start out to play a course full of hazards 
with but one ball. 

Don’t you know some people who just radiate 
prosperity and cheerfulness? How much better 
you do feel after a few minutes in their presence. 

While I do believe that during the coming 
Winter there will be much hardship and bread 
and butter seriousness calling for aid and gener- 
osity from those more fortunately situated, still I 
positively do not wish to pose as a crape hanger 
like the little pickaninny. 





CHARLES L, SUNDERLIN, CHAIRMAN OF THE 
COMMITTEE ON WATCH INSPECTION 


It was at a darky funeral that the undertaker, 
an old colored man, when bustling in and out 
the front door in a very pompous manner, bumped 
repeatedly into a very small dark pickaninny 
standing by the door. ‘You good for nothing ras- 
cal, what you-all are doing here—clear right out 
from under foot.” 

The little fellow straightened up and with all the 
dignity at his command said, “Clear right out 
nothing! I’s the crape!” " 

In the cycle of business, the car of better con- 
ditions has started on the upward trend. 

Some indications of betterment are the upturn 
of wholesale prices, the reduction of stocks of 
commodities, prospects of fine crops and good 
prices for farm products, improved railroad earn- 
ings, the probability of Federal financial assistance 
for the railroads which will bring about more buy- 
ing by them, That in turn will help the steel com- 
panies and equipment manufacturers who build 
locomotives and cars making more work for labor. 

Buyers are evidencing more interest in steel; 
the pig iron market is firmer, scrap steel is bring- 
ing much better prices, copper sales have mate- 
rially increased, the recent rapid advance in the 
price of cotton will afford a much needed relief 
to the south ;—textiles, cotton, wool and worsted 
prices continue to improve—cotton, wool, copper 
and grain are needed in quantities by some of the 
foreign countries. 

These are some of the straws which indicate 
which way the wind is blowing. 

Then ;—we now have the Federal Reserve Bank 
which has probably prevented catastrophe during 
the recent months and whose operation will aid in 
the restoration of business. Also the relation of 
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the average banker te his customers is much 
more helpful than a few years ago. 

To receive the money of its depositors and to 
loan it upon collateral or satisfactory submitted 
statement, used to be the function of the aver- 
age bank, now it is expected through its officers 
and trustees to have an intimate knowledge of its 
customer’s business, the sources of its raw sup- 
plies, the most favorable markets for its goods, 
most approved manufacturing methods, cost sys- 
tems and sales methods so that by combining the 
knowledge within the bank’s organization and the 
experience of its trustees and other customers 
with the very best financial advice, the customer 
is often enabled through the help of its bank to 
turn a loss or an ordinary profit into a substan- 
tial or extraordinary profit. Just another aid to 
the prompt return of good times. 

Therefore, I say, in the cycle of business the car 
of better conditions has started on the upward 
trend, 

If you will but approach a problem in the right 
frame of mind with a determination to solve it— 
it is solved. The greater the problem the more 
pressure and satisfaction in its solving. 

If to the present optimistic thought of the pub- 
lic is added some effort, good times will return. 

It is well for you not to rely too much upon 
business conditions or allow them to take your 
attention from the oversight and development 
which every retail business requires. 

You must understand the conditions which gov- 
ern your own particular business and the in- 
fluences upon it in its own particular locality. It 
must not be overlooked that general business 
conditions would not explain the good or bad 
business in a particular locality which might be 
due to the activity or idleness of some one in- 
dustry; for instance, the automobile business of 
Detroit, the knitting business of central New York. 

One or both might be paralyzed for a time by 
a strike or other local cause which would naturally 
result in the retail jewelers of those localities do- 
ing little but a repair business although .general 
conditions throughout the country might be 
normal, 

No matter what the general conditions may be, 
without experience, care and attention to details 
and the making sure that the expenses are kept 
below the income possible in a given community, 
no business can succeed. 

There is an old saying that, “If you will watch 
the expenses, the receipts will take care of them- 
selves”; however, it is not necessary to be as 
close as the husband of a woman who called upon 
one of our bank tellers with her husband’s che¢k 
to cash. 

“T am very sorry, Madam, but you will have to 
be identified.” ‘Identified! What does that mean? 
Isn’t the check good?” ‘Yes, I have no doubt it 
is but I don’t know you. Do you know anybody 
in the bank?” “Why I am Mrs. Charter. Didn’t 
you see my name on the check? Here it is.” 
“You must be identified by someone who knows. 


you.” “That check was given me by my hus- 
band. There is his name on it. Do you know 
him?” “I do but I don’t know you.” ‘Then 


I’ll show you who I am. My husband is a tall 
man with reddish hair. His face is smooth shaven. 
He has a mole on one cheek and looks something 
like a gorilla, some people say. I don’t think so. 
When he talks he twists his mouth to one side and 
one of his front teeth is missing. He wears a 
No. 17 collar and a No. 9 shoe and won’t keep 
his vest buttoned. He is the hardest man to get 
money out of that you ever saw. It took me three 
days to get this check.” 

Court criticism. 

If you can induce your customers to criticise 
your goods, your displays, your methods or your 
service, you not only learn of your own short- 
coming but create the added interest of your 
critic. 

Kindly, constructive criticism is most valuable 
and to court it is an American trait. 

In an interview with an anonymous English- 
man I recently read, ‘‘I came to America to learn 
and not to criticise, and ever since I came I have 
been learning to criticise.” 

The Frenchman often overlooks you in his quiet, 
frank and perhaps justified feeling of satisfaction 
in his own country and his own mode of living; 
the Spaniard loses all interest in you should you 
fail to realize the future of “la nueva Espana’; 
the Englishman asks where you went to school or 
what “‘varsity you attended and regulates his feel- 
ings accordingly; and the German knows all 
there is to know about you after a few minutes 
of shameless but friendly cross-examination. But 
the American just eggs you on all the time to 
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criticise his characteristics, his institutions, his 
habits and to point out their shortcomings, and 
he is progressive enough to consider carefully 
whatever he hears as a result. Being human, as 
well as an American, he is not averse to favorable 
criticism so long as the doses are not overdone.” 

What is there in all of this of especial interest 
to you who are dealing in the rare and beautiful, 
in those things which because of their artistic 
qualities appeal to the vanities, in articles of prac- 
tical use but calling for a full purse because of 
the delicate design or rich material tempting the 
esthetic taste? This is what I see in the business 
outlook for you who have to combine practical 
business ability with the artistic nature which led 
you to choose the jewelry trade as a means of 
divelihood and an expression of your desires. 

Cases of moderately priced gifts will find the 
most ready market this Fall and Winter. 

A market is like a safe—perhaps you can force 
the lock but it is easier to learn the combination. 

Last year at this time many had lost their posi- 
tions but had not had impressed upon them the 
need of strict economy as they had been receiving 
generous wages and had, no doubt, bank accounts 
to draw upon. Since that time bank accounts have 
been depleted, many have no reserve at all while 
those who are fortunate enough to have an as- 
sured income or who have that job, have learned 
the lesson of economy either from their own ex- 
perience or observation or their neighbor’s pre- 
-dicament. 

The determined, aggressive, cheerful spirit which 
underlies this nation promises something better 
than we have heretofore known—the normal of 
yesterday will not satisfy us as the normal of 
tomorrow. 

In talking with the head of one of our great 
mail order houses not long ago, I inquired how he 
found business as compared with a year ago,— 
then as compared with their normal business, to 
which he replied, “The only normal which we 
Tecognize is the best we have done before.” 

It is- this indomitable spirit which makes great 
Americans and makes America great. 

If capital, which means the executive, will meet 
labor in a square, frank, non-sentimental, but 
kindly way, realizing his higher sense of responsi- 
bility; if labor will loyally co-operate in helping 
the executive make an honest dollar earn an hon- 
est day’s pay;—if.the merchants will meet their 
problems with understanding and optimism ;—if 
the public in general will tu:nk cheerfulness and 
prosperity instead of gloom and poverty, they will 
hasten the prosperous times which are bound to 
come. 


Next came the address of Edward H. 
Hufnagel, second vice-president of the A. N. 
R. J. A., on “Have Courage.” He said: 


ADDRESS OF E, H. HUFNAGEL 


Not in a generation has there been a time when 
men’s minds were more susceptible to discouraging 
rumors. This is true despite the fact that an enor- 
mous volume of gold continues to flow into this 
country from every quarter of the globe and that 
the Federal Reserve Banks have increased their 
holdings of the precious yellow metal nearly 50 
per cent. in the past year. 

Many of us have noted the haggard faces of 
worried business men during the past year. Some 
of these have met their Waterloo and have gone 
down under the strain. Others have been hu- 
miliated beyend words of expression, but they had 
the kind of stuff in them of which heroes are 
made, and while they are carrying ponderous bur- 
dens they are adjusting themselves to the new 
conditions and preving greater than the circum- 
stances which surround them. 

Do we not all admire such men as Henry Ford, 
who a few months ago seemed to be on the verge 
of bankruptcy, but was able, through strategy and 
good judgment, to so master his difficulty that to- 
day he is respected more highly by those who 
tried to effect his downfall? 

What a wonderful inspiration to the business 
men of today! When everything was lagging and 
the automotive industry seemed to be paralyzed, 
and while many firms were relaxing their efforts, 
this man, Henry Ford, is now reaping a greater 
harvest than during any period of his entire 
career. 

Men of little courage are usually outflanked by 
their more courageous competitors. 

Are we jewelers following up our advantage all 
the harder now in these times of stress while 
fewer competitors are clamoring for the attention 
of buyers? Have we jewelers learned that it pays 
to be aggressive all of the time? Do we realize 
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that in times of panic the country does 80 per cent. 
of its normal business? 

Many of our successful merchants are those 
who go into the market and buy when most others 
want to sell, They are quite content to sell when 
others are eager to buy, basing their actions upon 
the theory that the majority is swayed by emotions 
and is being influenced by blind leaders who go 
they know not where. 

There have been periods of famine, pestilence, 
prosperity and depression ever since the world 
began. The intervals between these periods may 
be of different duration, but they never fail to 
succeed each other. Joseph had a vision. He or- 
ganized the first trust when he built the great 
granaries which were to supply Egypt with food 
during seven years of drought. I pity the man 
or woman of such narrow outlook that he or she 
cannot see the signs of prosperity which are being 
born every morning on the horizon. 

New demands are being made upon us daily. 
The business builder of tomorrow will fully meet 
these demands. He will be prepared to adhere to 
those principles which are fundamentally sound 
and will come out on top through an understand- 
ing of himself, his fellowmen and the present con- 
ditions which he through faith and courage can 
transform from a disadvantage to one of advan- 
tage and success. 

I like the Salvation Army slogan, “‘A man may 
be down, but he is never out.” Have courage, 
my brothers. God is in His Heaven and the sun 
still shines. 


H. W. Burdick, Cleveland, president of 
the National Wholesale Jewelers’ Associa- 





J. H. NOYES, SECRETARY OF THE JEWELERS’ 
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tion, was absent and his address was read 
by T. J. Fernley. The address follows: 


ADDRESS OF H. W. BURDICK 


Your committce has asked me to talk a few min- 
utes on “Co-operation.”” We have all had talks on 
co-operation and sermons from the Bible as far 
back as we can remember, and yet both subjects 
are inexhaustible. 

Co-operation is conceded to be the real founda- 
tion of all commercial endeavor. There has never 
been a_ successful business enterprise in any 
branch—whether it be manufacturing, wholesaling 
or retailing—that has not depended entirely on 
co-operation throughout, from the head of the 
institution to the least of the employes. 

Of course, there are varied degrees of co-opera- 
tion, but the greater and closer the co-operation, 
the greater the success in every instance. 

Webster says, ‘‘Co-operation is the act of work- 
ing jointly together.” Can we twist this and say 
it is the act of a man directing his hands accord- 
ing to the best dictates of his mind? If so, we 
will use the following example: 

The proprietor is busy cleaning an old clock 
when the head of the most prominent family in 
town comes in to look for a graduation present 
for her daughter. He is sorry she happened in 
just at that time for he is intent on finishing the 
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clock. He, therefore, fumbles the sale (if 

. ; he 
makes it at all) selling the lady something for less 
than half the amount she intended to spend wh 
she came in, and thinking himself lucky for one 
rid of her so easily as he wanted to get back 8 
the clock. ” 

Of course, none of you jewelers in ’York State 
allow such things to happen, but it does happen 
over in Ohio—at any rate, is this man ‘worki 
for the best interests of his business wher 
allows his mind to get in such a condition that he 
cannot see his error in placing the less important 
things before those of more importance in his 
business efforts? In other words, he has placed 
the cart before the horse and is working against 
his own interests. 

All of the above is gratis. 
as wholesalers, come in. 

I am engaged in the wholesale jewelry business 
and we, as well as manv other houses who are 
members of the National Wholesale Jewelers’ 
Association, sell at wholesale cnly and confine our 
entire business to the legitimate retail jeweler 
selling no goods whatever to anyone excepting the 
retail jeweler. 

Our association is co-operating with your assgo- 
ciation to improve business conditions for all con. 
cerned—retailer, wholesaler and manufacturer, 

This year our association has inaugurated a cam- 
paign to benefit the retailer in his credit rating, 
trying to show him how he can finance his business 
by calling upon his local banker and save cash 
discounts which he is not availing himself of at 
present. In some cases this item alone is sufficient 
to pay his rent. This is only one suggestion that 
we are offering in our endeavor to co-operate with 
you for our mutual benefit. 

How is the manufacturer co-operating with the 
wholesaler? 

There has never been a time in the history of 
our business in the United States when the manu- 
facturer of all the varied lines sold by the retail 
jeweler has confined the sale of his product— 
through the wholesaler only—to the extent he is 
doing today and a greater number of manufac- 
turers are arriving at this conclusion now than 
ever before. 

A few pertinent facts why you should buy from 
the wholesaler: 

First—There is no doubt but that the wholesaler 
is more intimately acquainted with you through 
his traveling salesmen and personal contact and 
therefore has a better idea of what your require- 
ments are than any group of manufacturers or 
other source of supply. 

Second—The wholesaler has learned to use dis- 
cretion in the amount of goods you would reason- 
ably use in a given period and it is not to the 
wholesaler’s interest to overstock you. ; 

Third—In buying from the wholesaler, you can 
select practically all the different lines you carry, 
including watches, clocks, jewelry, silverware, 
glassware, tools and materials, and economize in 
deliveries, save time and expense of going to 
market, etc. 

Fourth—As for price, it is unthinkable for any 
wholesaler to quote a price in advance of the fac- 
tory price—it must be the same and is the same 
with the exception of variations as follows, which 
are in favor of the wholesaler: On staple and 
standard items carried and sold by every retail 
jeweler can be ordered by you direct from the 
factory at a certain standard price and subject to 
a certain cash discount if paid within 30 days, 
while an exact duplicate of this order sent to the 
wholesaler will be delivered to you invariably in 
less than half the time, and a larger cash discount 
is allowed by the wholesaler by consent of the 
manufacturer owing to more economical distribu- 
tion by the wholesaler. 


James H. Noyes, secretary of the Jewelers’ 
Security Alliance, then addressed the con- 
vention on the work of the Alliance. He 
said in part: 

ADDRESS OF JAMES H. NOYES 


The officers and executive committee of the 
Jewelers’ Security Alliance appreciate very highly 
the opportunity to send a representative of their 
organization to this convention. ’ 

For a number of years they have been trying 
to keep in touch with the members and the trade 
through various publications sent by mail, but 
while no doubt this has been helpful in many 
ways, jewelers generally seem to be so busy 
they do not get time to read thoroughly the com- 
munications which are sent to them, and in cone 
sequence, we have often been surprised to find 
that many prominent dealers do not know much 
about our work and its value to the trade. 


Here is where we, 
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ttended all the conventions of 
— “Retail Jewelers’ Associations 
and also those . en and 
ddressed the jewelers present, 
—F eee Se tetives have attended the conven- 
ngs most of the other States. ‘ 
ay special privilege to have the opportunity 
ee kin at this gathering, composed of the 
of ee and public spirited jewelers 
= > of the gow i who are — to 
i tion and assistance they can 
* omy “ roblems of our trade, with 
toward solving the p i 
the purpose of going back home to report their ex- 
iences to their State organizations for use in 
the betterment of the jewelry business. 

Numerous questions will be presented to you for 
consideration, but none of them will be of greater 
importance than the protection of your stores 

inst the attacks of burglars and thieves, which 
are causing the loss of such large amounts of 
your property — —— loss of life or 

inju as resu ‘ 
7 tee no doubt you know something 
about the Alliance in a general way, I want to 
remind you that "o not a a — 
ization, but has more members than a e 
a peer oe associations a po 
i bout 7,500 names on our roll, making it the 
= tee organization in the jewelry trade, with 
members in every State, and employing the Na- 
tional Pinkerton Detective Agency, with 35 offices 
covering all sections of the country, ready to 
undertake without delay, the pursuit of burglars 
thieves who attack our members. 

ye the year 1920, nearly 500 cases of burg- 
lary and theft committed upon our members were 
handled; about $50,000 expended for detective 
service and — — in the — of 

7 criminals, 96 of whom were sent to prison 
jad 32 to reformatories; about 50 burglars and 
thieves were still waiting trial Pa the — be 
our last annual report was made many of whom 
have since been convicted and sentenced. A large 
amount of stolen property was —_ and 
returned to the members. These figures do not 
cover all of our —, as in a great —_ 
instances we have been able to give very valu- 
able advice and assistance on cases of swindling, 
and other matters which are not covered by our 
protection and for which we do not give detec- 
tive service. 

Experience having taught us that the courts 
are inclined to be too lenient with criminals and 
in many instances release professional thieves 
upon probation, or with such a -— —_ 
that it does not have the proper effect, we have 
adopted the plan of following up the cases after 
we make arrests and enlist the interest = our 
members in the vicinity to use their influence 
with the prosecuting attorneys, and as far as pos- 
sible with the judges, to make sure that these 
cases receive proper attention and that an ade- 
quate sentence is imposed. 

In order vl secure the a possible _ 
ciency, we need the co-operation of our members 
and this is the principal reason for my appear- 
ance at this convention. 

In the first place we ought to have a larger 
number of the good jewelers of the country under 
our protection, and are trying to raise our mem- 
bership to 10,000 by July, 1923, which will be 
the 40th anniversary of the organization. This 
looks like a difficult undertaking, but if only 1/3 
of our present members will really interest them- 
selves in the matter and secure us one applica- 
tion each, the work will be accomplished and we 
look to you to help us in this way, both personally 
and through your State associatiéns. When our 
signs are seen at most of the good jewelry stores 
throughout the country, burglars and thieves will 
= ny make our trade a “happy hunting 
ground.” 

Again there has been a great increase in crime 
during the past 12 months, and as our expe- 
rience has shown that a very large proportion of 
the losses occur through carelessness in the han- 
dling of goods, of imperfect store arrangements and 
safe-guards, we have recently issued a small book- 
let which has been sent to all members and which 
18 intended to be placed in the hands of sales- 
men for their personal use. If its recommenda- 
tions are given proper attention and followed out, 
it will be possible to prevent a very large propor- 
tion of the losses which are being suffered. We 
expected that there would be many requests for 
extra copies of this book, but to our surprise only 

— thus far have asked us for additional 

Ss. 

We are also constantly receiving reports of 

occurring through methods which we have 


I have 


from all parts 


= — 
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explained to our members many times in our 
bulletins, so it would almost seen as though 
jewelers wanted to be robbed, since they are un- 
willing, or neglect, to take the proper precautions 
to prevent it. 

A very large proportion of our expenses dur- 
ing the past year has occurred through window 
smashing during the hours when the store is 
closed, 90 per cent of these crimes being com- 
mitted in the early hours of the morning about 
daylight. We believe that jewelers should not 
tempt thieves to break their windows by leaving 
articles of value on display after closing up, and 
if this temptation is not given and all goods are 
removed, window-smasning will be almost entirely 
eliminated. 

The importance of displaying our signs is also 
frequently overlooked, and is the cause of at- 
tacks being frequently made which could be 
avoided, as we are constantly impressing upon 
criminals that it is dangerous to attack a store 
where the Alliance signs are on view, and know 
of many instances where they have prevented 
robbery. 

In conclusion let me briefly recapitulate the 
points on which the Alliance wants your hearty 
co-operation: 

1. Secure new members. 

2. Read carefully and thoroughly our com- 
munications. 

3. Follow the recommendations as far as pos- 
sible. 

4. Assist in the punishment of any burglars 
or thieves who are arrested in your 
vicinity. 

5. Keep all our signs prominently displayed. 

6. Do not tempt thigves by window displays 
when the store is closed. 


Following the conclusion of Mr. Noyes 
speech there was singing, led by Walter 
Mellor and Joseph Mazer. 

Then came the treasurer’s report and the 
report of the Roberts Fund and the report 
as acting field secretary, all of which were 
submitted by Mr. Mellor. 

Mr. Mellor’s reports were followed by 
several general announcements and calling 
of roll of the committees appointed. Secre- 
tary Anderson then read more telegrams to 
the convention, including invitations to come 
to Cincinnati for the next convention. The 
afternoon session adjourned at 5:20 o’clock. 

The reception and dance last night was 
attended by nearly 300 people who thor- 
oughly enjoyed the cabaret performance by 
child dancers, as well as singing led by 
Alfred Bald and Joe Mazer. Everybody 
danced and everybody sang. 

This evening an executive session for 
members only will be held with Past Presi- 
dent Charles T. Evans presiding. At this 
time reports of the work of the local clubs, 
reports of the committee on legislation, 
skilled workmen, watch inspection, member- 
ship, transportation, publicity and trade 
interests will be submitted and an address 
by Henry Hausmann, New Orleans, presi- 
dent of the Louisiana Retail Jewelers’ As- 
sociation, is also scheduled. It is also 
planned to devote some time to a question 
box session. 

The New York delegation is unusually 
jarge due to the convention of the State 
Association yesterday. Up State is well rep- 
resented but the New York city contingent 
is also big and all classes are represented. 
The Bronx Association alone has seven 
delegates while the Greater New York 


_Association is fittingly represented. Illinois 


is also much in evidence with a big delega- 
tion, as is Ohio, and the ladies are seen 
everywhere. 
Among the Exhibitors 
Exhibitors for the convention of the 
American National Retail Jewelers Associa- 
tion got an early start. A number of them 
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had arrived Sunday and were busy unpack- 
ing their wares, and getting them ready 
for their displays. 

The Waltham Watch Co. has an exhibit 
of unusual attraction, many new models 
of clocks and watches being shown. 

There are mirror clocks in a number of 
beautiful designs. The new boudoir clock 
models which the company is bringing out 
are also on display. Another feature of 
the company’s clock exhibit are some 
replicas of the work of Willard, the first 
American clockmaker. 

The watch display which the company 
has arranged shows a number of new and 
beautiful models in various settings, from 
bracelet watches to watches with diamond- 
studded settings. 

A. S. Flint, manager of the company’s 
retailers’ department, is in charge of the 
exhibit, and he was on the ground Sunday, 
directing the setting up of the display. 

The silverware exhibits will be among 
the finest shown at any of the jewelers’ na- 
tional conventions. Silverware men were 
among the early arrivals on Sunday. 

The International Silver Co.’s branches 
are well represented. 1847 Rogers Bros. 
new Ambassador design is one of the 
features of that concern’s display. This 
concern is also exhibiting some fine dis- 
plays of hollow ware. Another feature is 
its new Honeymoon chest. 

The Hostess design is being displayed 
by the Holmes & Edwards Co. Another 
of its exhibits is the new Artcraft chest. 

The William Rogers Mfg. Co. is featur- 
ing, among other things, its La Touraine 
design. Wilcox & Evertsen and the Simp- 
son, Hall, Miller Co. have some fine dis- 
plays of sterling silver. 

A. L. Zeitung, head of the 1847 Rogers 
sales promotion department is here for the 
convention. Other representatives of the 
company here are C. C. Gabel, J. J. Horton, 
E. N. Stretch, and R. A. Galbraith. 

William B. Griffin, advertising manager 
for the Holmes & Edwards Co., is here. 
Among the representatives of the William 
Rogers Mfg. Co., who are here are M. A. 
Illingworth and E. F. Huxley. 

The R. Wallace & Sons Mfg. Co., 
Wallingford, Conn. is featuring Louvre 
and Hostess patterns. J. F. Johnston is 
in charge of the exhibit. 

The best of police protection will be given 
to exhibitors, to insure them against any 
activities of thieves. The police depart- 
ment is giving the jewelers the fullest 
co-operation. Six plainclothes men will be 
detailed to keep an eye on the exhibits. 

Unlike most previous conventions the 
exhibits were practically in shape at the 
opening day and formed an artistic and 
pleasing picture to those visiting the con- 
vention room. 

As one came to the end of the long cor- 
ridor or hall leading to the convention the 
first thing to strike the eye was the booth 
of THE Jeweters’ Circutar, which like all 
the others showed a neat effect in white 
and green. The booths are all divided by 
lattice work and trimmed with green 
leaves. All had uniform signs and are 8 
x 8 feet and are arranged in the form of 
an L. Most of the exhibitors devoted Mon- 
day to getting their booths in shape for the 
host of visitors who started flocking there 
early this (Tuesday) morning. 





THE JEWELERS’ 


CIRCULAR 





September 14, 192). 





Be the 


First Jeweler in Your City 























Name Bring Up (date) 
Street 
City State 
Sal Occasion & Date 
Dats | Quan. Agticies Patreen Finis | ENGRavina 



























































GORHAM SERVICE 








to reap the profits of this 


(SORHAM SERVICE 
CARD SYSTEM 


HIS system ts a simple, costless method 

of increasing sales, founded on the 

principle that sf a man has bought once, st 

is easy to get him to buy again—if you offer 

him the right thing at the right tume. It is 
free to any retailer as a part of 


(JSORHAM SERVICE 


F you had the chance to talk with a 

man who was looking to buy a weading 

or birthday present, you’d be able to 
sell him easily, wouldn’t you? 


Then you want this system, for it puts 
you in touch with dozens of such desirable 
prospects. 


Every time you sell a wedding or birth- 
day present, you put down on one of the 
above cards the purchaser, the article, and 
the occasion. Then fifty weeks later, two 
weeks before the anniversary comes around 
again, you write a personal letter to the 


customer, suggesting gifts for the coming 
anniversary. Your suggestion will come 
to the prospect at a time when he is con- 
sideririg a gift, but is yet undecided and 
can be easily influenced to make a purchase 
at your store. 


Make every present you sell be the first 
of a long series of profits. We will give a 
supply of these cards to any retailer, gladly 
and with no strings. All we ask is that 
you give the plan a thorough trial by using 
it to build up and follow up a list of profit- 
able customers. 


Pick up some of the dollars lying right under your hand! 


THE GORHAM INTERESTS 


THE GORHAM CoO. 
Providence and New York 


Wo. B. DURGIN Co. 
Concord, N. H. 





WHITING Meg. Co. 
Bridgeport, Conn. 


Wo. B. KERR Co. 
Newark, N. J. 
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THE. JEWELERS’ 


S announced in 


The 
Great Convention telegraphic dis- 


in another column of 
this issue, the great convention of the 
American National Retail Jewelers Asso- 
ciation is now in session at the Hotel 
Lafayette, in that city. The proceedings 
having gotten formally under way yester- 
day morning will continue until Friday. 
Indications at the opening of the con- 
vention are that this will be the greatest 
and the most important gathering ever 
held by the National body of retail 


jewelers, and if the program is carried © 


out (as it probably will be), the amount 
of instruction which the delegates and 
other jewelers will receive at this con- 
vention will not only be wonderful in its 
extent, but of a character that could not 
be obtained in any other way. The enter- 
tainment features also are planned on a 
large scale and should make the jewelers 
and their wives feel most grateful for 
their warm-hearted reception and_ hos- 
pitality expressed thereby. In fact, it 
is clear already that the attendants at 
this convention will look back upon it as 
one of the greatest events in their business 
lives. 

To those jewelers who have not yet 
gone to the convention and who can still 
get there before the final session takes 
place, we urge the necessity of dropping 
their business for a short time and mak- 
ing the trip to the shores of Lake Erie 
to participate in this epoch making gath- 
ering. Whether they can get there for 
a couple of days or even for the last 
session, they should make every effort 
to go and gain what knowledge they 
can of the important problems discussed 
and participate in the important action 
being taken. The mere fact that one at- 
tended and took part in the work of this 
great gathering will be something to be 
proud of and to look upon with pleasure 
and gratification. 

While a full and detailed account of 
the proceedings will appear in the next 
issue of THE JEWELERS’ CIRCULAR no writ- 
ten report will be able to give our sub- 
scribers an adequate idea of the work 
accomplished, the knowledge gained or 
the enjoyment to be obtained from par- 
ticipating in the sessions. This can only 
be had from personal attendance. There- 
fore, before it is too late, we urge all 
who can get to Buffalo for as long a time 
as possible, but anyway to get there if 
only to be in at the finish! 





Rough Diamond 
Imports 
at Low Ebb 


FIGURES compiled 

last week by the 
Department of Com- 
merce of the imports 


and exports during July show the total value: 


of the diamonds imported during the month 
‘to be $2,356,116, of which the value of the 
cut stones is given as $2,278,504, and that 
of the rough or uncut stones $77,612. 

An analysis of these figures shows that as 
far as the cut stones are concerned, Antwerp 
was the principal market from which our 
importers replenished their stocks, the total 
value of the imports from Belgium being 
given as $1,213,002. The Netherlands came 
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next, with shipments of $903,642, while Eng- 
land was a poor third, with shipments of 
$78,907. Additional shipments were received 
from. France, $72,963, and Turkey-in- 
Europe, $9,990, 

The statistics of rough imports show an 
unusual condition, inasmuch as they show no 
shipments from England whatsoever, and 
none even from the Netherlands or Belgium. 
For the first time in history, the greater 
part of the rough stones imported came 
from British Guiana, which is credited with 
shipments of $37,476, and the next largest 
amount from British South Africa, whose 
shipments amounted to $35,991. To these 
must be added rough valued at $3,267, from 
Brazil, and $878 from France. 





H E information 
which came from 
Washington last 
week seems to indi- 
cate that every effort will be made to 
settle the Tax Bill at this session of 
‘(Congress and that the law as eventu- 
ally passed by the Republican majority 
will not be the bill passed by the House 
of Representatives. Though the bill, 
whatever it is, will be the result of a con- 
ference between the House and the Sen- 
ate, the information which we have gain- 
ed from the best informed sources seems 
to point to the fact that, in the form 
as well as the substance of the measure, 
will be determined upon by the bill intro- 
duced by the finance committee and 
finally amended by the Senate itself. 

It is for this reason that jewelers will 
see the necessity of concentrating all 
their efforts in making the Senators from 
their States realize what they demand 
in the way of abolition of special taxes 
now imposed on particular industries, and 
the formulation of a tax schedule which 
will bear on all industries alike and 
equally. The jeweler’s first demand is 
that he be not discriminated against 
simply because he is a jeweler, and next, 
that if he be taxed, that he be taxed gen- 
erally and to the minimum amount neces- 
sary to mect the requirements of the 
government. 

While Senator Smoot of the Finance 
Committee in his public announcement 
has recognized the necessity of abolish- 
ing the so-called discriminatory or 
“nuisance” tax on special industries, the 
plan which he also announced of a 
three per cent. manufacturers’ sales tax 
has not found favor with a large element 
in the jewelry trade, who believe that no 
manufacturers’ tax of a general kind is 
proper because it would fill the industries 
up with a large amount of tax-paid 
goods, whose sales would suffer handi- 
cap at any time the tax was removed in 
the future. These people think that if 
any such sales tax is levied, it should 
be put on the sales for consumption and use, 
because then the tax would accrue only 
at the time the merchandise was absorbed 
by the consumer. However, the news 
from Washington, last week, did not 
seem to indicate that Senator Smoot’s 
bill, at least as outlined to the public, 
would be the bill of the Senate Finance 
Committee. In fact, it is apparent that 


Urge the Senate T 
to Pass 
a Proper Tax Bill 
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his sales’ tax plan has only minor sup 

in the committee and is opposed be he 
administration as an unwise revenue é, 
pedient this year. r 

What the future of the final bil] Will be 
as it eventually comes from the Senate 
cannot be predicted at this time, ang it 
is for this very reason the Uncertainty 
that seems to exist in Washington that 
there is hope for the jeweler and other 
merchants who are unfairly taxed 3 
there still may be time to educate 
their Senators to the necessity of yp. 
doing the former inequitable legislation 
and substituting a fair and equitable 
form of taxation that will strike all alike 
and at the same time put no undue by. 
den upon the retailer or make him ag. 
cumulate goods on which its value has 
been enhanced by a tax on them paid 
to the government. 

The jeweler should see to it that not 
only does his industry voice its demands 
to the Senate in no uncertain way, but 
that his friends, his fellow merchants ip 
other industries, his local newspapers and 
his business organizations also inform the 
Senators of the feeling of the business 
world on the subject of taxation and the 
necessity of passing a bill that will give 
business men in all lines a square deal, 








The Watchmaking Industry in Switzerland 


According to a report made to the Bu- 
reau of Foreign and Domestic Commerce, 
Washington, D. C., by Consul Lewis: W. 
Haskell, Geneva, Switzerland, the year 
1920, and the current year thus far, show 
a very unsatisfactory condition in the 
watchmaking industry. This is evident 
when the number of unemployed in this 
industry is considered. In March, 192), 
there were only 97 unemployed men in this 


>» industry; in November, 1920, 6,300; and 
in December, 1920, 14,500. In February, 
1921, 24,700 were unemployed, 5,600 being 


totally out of work. 
Statistics show that in 1920, 14,617,000 


pieces were exported, The value of these 
and exportations was 326,000,000 francs ($62; 
918,000). This shows a decrease of 3- 


135,000 pieces as compared with 1919, and 
a decrease in value of 11,000,000 bp 

° ($2,123,000). For the first quarter o , 
Be prepar ed for the F all season which the exportations increased 23,000,000 francs; 
for the second quarter, 11,600,000 francs; 


begins very shor tly; highest quality for the third quarter, they decreased 3; 


000,000 francs; and for the fourth quarter, 
goods leave nothing to be desired. they decreased 19,900,000 francs. The ex- 


portations have continued to decrease dur- 
Calls i ing 1921. 

a 5 tly filled. No hope for an immediate improvement 
in the industry is entertained. Business 
slack and there are very few new transac 
tions. However, the watchmakers are ét 
deavoring to meet in the best possible way 


a crisis which has no precedent in the 
watchmaking industry. 














Established 1863 A man arraigned before Judge ss 
. . son, Gettysburg, Pa., pleaded guilty recently 
Entire Third Floor to the charge of stealing three valuable rings 


9 M , belonging to Mrs. E. Ross Boas, wife Bite 
i = ; Harrisb jeweler, He was sentenced, 
1-23 Maiden Lane New York City Harrisburg jeweler. le was seen f 
and prison sentence was suspended periding 
his good behavior. 
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Henri Van Dam, 437 F ifth Ave., arrived 
here from Europe last Friday aboard the 
Nieww Amsterdam. 

Katz & Alpern recently established them- 
selves in the business of manufacturing dia- 
mond mountings at 133 Canal St. 
Fairchild & Co., manufacturing jewelers, 
have moved their factory and office from 
3 W. 36th St. to new quarters at 6 W. 


36th St. 
G. Hausmann, a prominent New Orleans, 
La, jeweler, and Benj. Linz, of Linz 


Bros Dallas, Tex., are visitors in this 


4 R. Benedict, of Benedict & Warner, 
15 Maiden Lane, recently sailed for Eu- 
rope, where he will visit the semi-precious 
stone markets. 

After visiting the European diamond mar- 
kets for five months, Irving Baum, 170 
Broadway, returned to this city last week 
on the Aquitania. 

Among the new members recently ad- 
mitted to the Merchants’ Association of 
Greater New York, is D. M. Michel, 
jeweler, 12 John St. 

Abbott L. Schiff, dealer in diamonds, 
watches and jewelry, 514 Fulton St., Brook- 
lyn, has opened a branch store at 423 Fulton 
St the same borough. 

M. Vornoff, formerly connected with a 
Maiden Lane watch concern, recently started 
in the watchmaking and jewelry business 
at 1210 51st St., Brooklyn. 

Max Nathan, of the Max Nathan Co., 
86 Nassau St., returned from a visit to the 
European diamond markets last week 
abroad the steamship Nieuw Amsterdam. 

Elias Ullman, formerly connected with a 
number of prominent concerns in this city, 
has started in business on his own account 
and in the future will manufacture ribbon 
bracelets at 171 Broadway. 

Cecil W. Vliet has been added to the sales 
force of Daving & Bernstein, Inc., im- 
porters and manufacturers of watches, 106 
Fulton St. Mr. Vliet is well known in the 
wholesale and retail watch trade. 

David Weisburger, of Paul E. Levi & Co., 
Inc, importers of precious and semi-precious 
stones, 198 Broadway, sailed for the Euro- 
pean diamond markets on a buying trip, 
aboard the steamship Rotterdam. 

N. H. Relkin, of the J. Rogers Silver 
Co, 13 Laight St., has left this city on a 
business trip through the middle west. He 
will visit Chicago, Terre Haute, Detroit, 
Cleveland, Pittsburg and Philadelphia. 

Harry C. Larter, chairman of the Jewel- 
ets’ Vigilance Committee and acting head 
of the Jewelers’ War Revenue Tax Com- 
mittee, returned home with his family last 
Friday after a pleasant vacation spent in 

aine, 

_ Miss Bujannoff, a designer for R. Bu- 
Janoff, 51 Lick Place, San Francisco, Cal., 


THE JEWELERS’ 


co 
wer 


~ Pemeceres ret 


i ed ree 


CIRCULAR 


returned to this city last week from a trip 
to the European jewelry centers and was 
among the visitors at the offices of THE 
JEWELERS’ CIRCULAR. 

G. F. Geiger, president of G. F. Geiger 
& Son, jewelers at 447 Fifth Ave., Louis- 
ville, Ky., and Walter H. Hartenstein, vice- 
president of the same company, are in this 
city on a buying trip for the new business 
which they have recently organized. 

Mr. and Mrs. James Creshkoff, the former 
a diamond dealer at 7 Maiden Lane, last 
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Sept. 4, to Sol. Roberts, of 1581 Seventh 
Ave. Miss Schanfein is a graduate of 
Hunter College, this city. 

The Omega Watch Co., this city, has se- 
cured sales representation in the jewelry, 
silverware, luggage and leather goods divi- 
sion of the Bush Terminal Sales building. 
The DeWitt La France Co., Cambridge, 
Mass., manufacturers of Superite pens and 
pencils, have also opened a sales room in 
the same division of the same building, 
with C. I. Prouty, sales manager, in charge. 








combined. 





During August, 1921, THE JEWELERS’ 
CIRCULAR published 546 pages of adver- 
tising which exceeded any previous August 
in its 52 years’ existence; and which as usual 
was more than the six other jewelry journals 


This is the time to Advertise. 























week announced the bethrothal of their 
daughter, Lenora, to Jack Naitove, of S. 
Naitove & Co., 725 Broadway. Mr. Cresh- 
koff recently returned from a vacation. 

H. A. Groen, head of H. A. Groen & 
Bro., 2 John St., returned Friday on the 
Nieuw Amsterdam from a four months’ 
trip to the diamond and jewelry markets of 
Europe. During his trip abroad he visited 
Amsterdam, Antwerp, Paris and London. 

On Sept. 1, Meyer Dinkowitz, for many 
years engaged in the business of polishing, 
lapping and coloring jewelry, 15 John St., 
admitted his brother Harry to the concern, 
and in the future the business will be con- 
ducted under the style of Dinkowitz Bros. 
at the same address. 

The trade was notified last week that 
John R. LeCount, formerly with J. W. John- 
son, and William H. Sims, an engraver and 
designer, have entered into a partnership 
under the style of LeCount & Sims. The 
firm will deal in silverware and will do en- 
graving and designing, and have an office 
at 9 Maiden Lane. 

Miss Cecilia Schanfein, 835 Riverside 
Drive, and only daughter of Bernard Schan- 
fein, of Schanfein & Tamis, manufacturers 
of gold and platinum novelties, 71 Nassau 
St., announced her engagement on Sunday, 


The many friends of Julius Wodiska, 
manufacturing jeweler, 2 John St., will be 
glad to learn that his wife is recovering 
from an operation which she recently un- 
derwent at a local hospital. Mrs. Wodiska 
was taken ill while at the Catskill Moun- 
tain House and was rushed to this city on a 
boat. She was met at the boat by an am- 
bulance which took her to the hospital, 

At 10:30 a. m. Tuesday, Sept. 20, the 
Brooklyn Purchasing Syndicate, Frank 
Walker, auctioneer, 610 Broadway, Brook- 
lyn, will sell at public auction a stock of 
jewelry, watches, clocks, sterling silver, flat 
and hollowware, valued at $250,000. The 
articles which will be offered for sale may 
be inspected on Saturday, Sept. 17, and on 
Monday, Sept. 19, from 10:30 a. mM. to 4 
P.M. 

According to an announcement made last 
week, Joe Oppenheim has withdrawn from 
the co-partnership conducted under the firm 
name of the National Gold Chain Co., 5 
New Chambers St. The business, the an- 
nouncement stated, will hereafter be con- 
ducted by Louis H. Simon and Benjamin 
Weiner, who have assumed and will pay all 
liabilities. The change in the firm took 
place last Thursday. 

(Continued on page 131.) 
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SOLIDARITY: “The Case That Courts 


Mr. Retailer 


Discriminating jewelers have featured Solidarity 


Gold Cases for OVER THIRTY YEARS— 
Could any higher tribute be paid our product? 





Representative Watch Jobbers 
Pendant and Bow Patented are Solidarity Jobbers 


youn yw. suexwooo SOLIDARITY WATCH CASE CO. 2.29% 


OSCAR M. GAMMON ; ESTABLISHED OVER GE 
Vice-President 15 Maiden Lane, New York (“THIRTY YEARS) Asst. Bemcnens tems 
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Sylvan Springer of the M. Freedman Co., 
15 Maiden Lane, has left New York on a 
three weeks’ trip through the south. 

The business of the Pioneer Plating Co. 
has been moved from 87 Nassau St., to 
larger and better equipped quarters at 64 
Fulton St. ; 

J. Van Wezel, of S. L. Van Wezel, dia- 
mond cutter, 2 John St., has returned with 
his family from a two and one-half months’ 
yacation spent in Maine. 

Jack Fisher, of Fisher Bros. 6 Maiden 
Lane, is on a business trip through the 
middle west, and plans to leave for St. 
Louis and the South next week. 

George S. Overton, representing the 
Deman Chain Mfg. Co., 162 W. 34th St., 
is on a two weeks’ trip, calling on the trade 
south as far as Richmond and Norfolk, Va. 

An involuntary petition in bankruptcy 
was filed in the United States District 
Court, this city, last Friday, against 
Crouch & Fitzgerald, Inc., dealers in 
trunks, luggage and leather goods, having 
their principal place of business at 518 
W. 55th St. The petitioning creditors 
are Henry S. Lowenthal, with a claim for 
$3,000; Fannie Sarafan, for $700 and Isaac 
C. Mosher, $1,000. According to the peti- 
tion the concern while insolvent made 
preferential payments and_ transferred 
property in violation of the bankruptcy 
act. No assets or liabilities were men- 
tioned. 

Three youths ranging in age from 15 to 
19 years were arrested on Tuesday, Sept. 6, 
charged with attempting to rob the jewelry 
store of Louis Goldman, 1500 Southern 
Boulevard, Bronx. The prisoners gave 
their names as Harry Reiter, 19, Thomas 
Traynor, 17, and Leo Mund, 15, and on the 
same day of their arrest were arraigned 
in the Morrisania Court. Reiter and 
Traynor were each held in $1,500 for the 
grand jury while Mund was remanded to 
the Children’s Society. Early on Tuesday 
morning, Sept. 6, the trio, it is claimed 
were discovered in the Goldman jewelry 
store by Patrolmen Straugh, Brennan and 
Doyle, of the Simpson St. station. The 
police entered from front and rear simul- 
taneously and cornered the trio in a wash- 
room, 

Last Friday, Isaac Lipsky, a jewelry 
salesman, reported that three men held 
him up in a tenement house on S. 2nd 
St, Brooklyn, and after beating him es- 
caped with jewelry worth $3,000. Lipsky, 
who is well known in the neighborhood 
of S. 2nd and Havemeyer Sts., sells 
jewelry to the people of the vicinity by 
house to house and store to store sales- 
manship, and always carries a large 
amount of precious stones and ornaments 
in his pocket. This is generally known 
and he has previously been robbed of 
small amounts. He was going to his 
home on the third floor of the S. 2nd St. 
house when waylaid. He put up a strong 
fight and part of his jewels was strewn 
over the stairs. When the robbers had 
Stuffed all they could pick up into their 
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pockets they fled. Lipsky ran after them, 
calling for the police, but the trail was 
lost. Then he reported the case to the 
Bedford Ave. Station. 

On August 13, at the unveiling of the 
Joan of Arc Statue at the Bishop’s Garden 
in the city of Blois, France, Dr. George F. 
Kunz was elevated from Chevalier de la 
Legion d’Honneur to the grade of Officier 
de la Legion d’Honneur. At a special meet- 
ing of the city authorities of Blois, presided 
over by Mayor Roisseau on Aug. 12, Dr. 
Kunz was made a citizen of Blois. This was 
officially announced at the dedication of the 
Statue of Joan of Arc and the illuminated 
parchment was received on Sept. 6. The 
statue, a replica of the one at 93d St. and 
Riverside Drive, was presented to the city 
of Blois by J. Sanford Saltus, of New 
York, Officer de la Legion d’Honneur. The 
insignia of the Officier de la Legion 
d’Honneur was officially presented to Dr. 
Kunz by Consul General Liebert at the 
French Consul’s office, 9 E. 40th St., on 
Lafayette Day, Sept. 6. Dr. Kunz was 
made Officier de l’Academie in 1889, Officier 
Instruction Publique in 1900, and Chevalier 
de la Legion d’Honneur in 1907. He was 
elected a correspondent of the Musee His- 
torical Naturelle in 1902. 











The Popular Price Jewelry Store has 


moved from 197 Market St., to 256 
Market St. 

Mr. and Mrs. Harry C. Larter and 
family, of 605 Mt. Prospect Ave., have 
returned after spending five weeks at 
Sebet Lake, Me. 

A. E. Hart is on a trip through the 
eastern territory in the interest of his 
concern, Hart Bros., Inc., manufacturing 
jewelers at 50 Columbia St. 

J. Austin Granbery of the J. Austin 
Granbery Co., manufacturing jewelers at 
9 to 11 Kirk Pl., is on a four-week’s trip 
through the middle west in the interest 
of his concern. 

At the last meeting of the Newark 
Rotary Club at the Robert Treat Hotel, 
motion pictures describing the duties of 
a salesman and contrasting the right and 
wrong methods of salesmanship were 
shown. 

Herman C. Scheutz, 760 Clinton Ave., 
a jeweler, has been chosen by the Jury 
Commission as one of the 35 men for 
the September term of the Essex County 
Courts from whom the Grand Jury will 
be selected on Sept. 20. 

George Ambs, of 30 Baldwin St., has 
been granted $540 by the Workmen’s 
Compensation Bureau for thumb injuries 
sustained while in the employ of the 
B. M. Shanley, Jr., Co., manufacturing 
jewelers at 11 Governor St. 

Max Levy will return the latter part 
of the week from a trip through the 
middle west in the interest of Burack 
Bros., manufacturing jewelers at 85 
Columbia St. He will leave for another 
trip through the same territory about 
Oct. 1, and will then be gone until the 
middle of December. 

Incorporation papers have been filed 
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for the Lumen Jewelry Co., whose regis- 
tered office is at 239 Springfield Ave., 
Newark. The authorized capital stock is 
$75,000. The incorporators are Alvin 
Lewis, Michael S. Precker and Manasseh 
Mendelsohn. The company was organized 
to manufacture jewelry. 

Louis V. Aronson, president of the Art 
Metal Works, and Philip Krimke were 
among the speakers at the formal open- 
ing of the Salaam Temple building fund 
campaign at a meeting of the executive 
committee of the temple at Achtel Stet- 
ter’s. An effort will be made to raise 
$2,250,000, of which the building itself 
will cost $1,000,000. The new home is 
to be located at 1024 Broad St. 

Funeral services for Edwin Reid Crip- 
pen, of 132 North Grove St. East 
Orange, whose death was announced in 
THE JEWELERS’ CIRCULAR last week, were 
held at his iate home on the afternoon 
of Sept. 6, the Rev. Charles E. Hutchin- 
son, rector of Christ Episcopal church, 
East Orange, officiating. Interment was 
in Fairmount Cemetery. At the time of 
his death Mr. Crippen was with the Key- 
stone Watch Case Co. 

The manufacturing jewelry concern of 
Burack & Carroll, whose office and fac- 
tory is at 50 Columbia St., has been suc- 
ceeded by the firm of Jacob Burack & 
Co., of the same address. Joseph F. 
Carroll of the former concern sold out to 
his partner, Jacob Burack, who is the 
principal owner of the new company. 
The reorganized firm is represented on 
the road by Robert O. Veit, who is now 
on a trip for the concern through the 
middle western territory. 

Albert Kuenstler, watchmaker and 
jeweler, now located at 22 Lexington Ave., 
Passaic, N. J., will soon be in his own 
building opposite the Erie depot. Mr. Kuen- 
stler has been in business in Passaic for 
the past 15 years. About a year ago he 
purchased the two-story brick building 
he intends to occupy, which has a frontage 
of 40 feet on Main St., in the heart of 
the town. The building is now undergo- 
ing extensive alterations, and the store is 
being entirely remodeled. 

Newark smelting yard refining com- 
panies report that the United States 


_Assay office in New York city is not pay- 


ing now for bullion left with it, but are 
giving receipts payable at an open date. 
The reason given is that no payments 
can be made while the accounts are be- 
ing checked up for the benefit of a new 
incoming superintendent. August 25 was 
the last payment made to one of the 
Newark concerns. This is the second 
time that cash payments have been sus- 
pended recently. The first period began 
the latter part of June and continued 
until after the middle of July. 








By a decree of May 14, 1921, the duty on 
jewels and other fancy articles of gold or 
platinum, with or without precious stones, 
imported into Salvador, will be dutiable at 
the rate of 10 per cent on the invoice value, 
instead of at the rate of $20 per kilo. Goods 
shipped before May 14 will be dutiable at 
the old rate. This announcement was made 
last week by the Bureau of Foreign and 
Domestic Commerce. 


































Mr. and Mrs. William H. Thurber have 
returned from a visit to Brookline, N. H. 

Theodore W. Foster & Bros. Co. is work- 
ing full time with a full complement of 
help. 

Mr. and Mrs. Jerome FitzGerald are on 
an extended motor trip through New York 
State and Canada. 

The Rialto Enameling Co., which recent- 
ly started in business at 12 Beverly St., 
are now fully settled. 

Mr. and Mrs. James O. Otis, who have 
been spending the Summer at Sakonnet, 
have returned to town. 

Harry Wachenheimer, assignor to Wach- 
enheimer Bros., of this city, has been granted 
a patent on a spring ring. 

Mr. and Mrs. John Kelso are on an auto- 
mobile trip along the Atlantic seaboard, 
taking in the Delaware Water Gap. 

Leo Grossman has leased the store 152 
Washington St., expiring April 1, 1925, 
with the privilege of releasing for five 
years. 

Mr. and Mrs. Walter A. Griffith and Mr. 
and Mrs. Herbert D. Nickerson are at Bret- 
ton Woods, N. H., for the rest of this 
month. 

Charles B. Donle has commenced the 
erection of a new garage on his estate on 
Narragansett boulevard, Edgewood, cost- 
ing $1,100. 

The White Stone Jewelry Co. is now 
located in its new shop at 220 Eddy St. 
having recently removed thereto from 116 
Chestnut St. 

Maurice Anderson, Cranston, R. I., has 
been granted a patent on a garment fastener, 
which he has assigned to V. E. Black Co., 
of this city. 

Herbert Barlow has filed information 
at the city clerk’s office that he is the sole 
owner of the Jackson Novelty Co. 49 
Furnace St. 

The Rex Specialty Co., 44 Washington 
St., is owned by Maurice T. Silverman, 
according to his statement filed at the city 
clerk’s office. 

Among the September cottagers at 
Quonochontaug, on Rhode Island’s south 
shore, are Mr. and Mrs. Lee Roberts, of 
Bristol, Conn. 

Oscar Bassett, representing Charles & 
Hedison Mfg. Co., 116 Chestnut St., is on 
an extended business trip with a new line 
of whitestone novelties. 

Mr. and Mrs. William P. Otis and family 
have returned to. their home on Adelaide 
Ave., from spending the Summer at Weeka- 
paug and Falmouth Heights. 

Mr. and Mrs. George N. Messenger at- 
tended the annual convention of the national 
body of the Sons and Daughters of Liberty 
at Washington, D. C., the past week. 

Howell C. Short, for some time past of- 
fice manager for J. T. Slocomb Co., has 
been appointed a field deputy by Collector 
of Internal Revenue Frank A. Page. 

Louis Koritz, doing business at the 
Koritz Mfg. Co., at 280 Richmond St., has 
closed the plant, disposed of the stock, 
tools and machinery, and gone to another 
city. 
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Paul Aspirino et al. have given a chattel 
mortgage for $350 to Lewis Wattman, 
covering the stock, tools, machinery, etc., 
in the manufacturing jewelery plant at 43 
Sabin St. 

The contract has been awarded for a new 
marble floor in the Boston Store (Callen- 
der, McAuslan & Troup Co.). The entire 
first floor is to be covered with imported 
yellow marble. 

The plant of the late C. Warren Tuttle, 
manufacturer of artificial precious stones 
and glass novelties, is being advertised for 
sale by Frank H. Hammill, the adminis- 
trator of the estate. 

The Automatic Gold Chain Co. has 
its new mesh department under full head- 
way and is turning out all sizes of bag 
mesh for the trade, in gold, silver and Ger- 
man silver. 

The will of the late Matthew J. Dunn 
was admitted to probate in the Municipal 
Court last Tuesday and Matthew T. Dunn 
and Francis J. Dunn were appointed execu- 
tors under personal bond of $10,000. 

Augusta C, Guinti, who at one time con- 
ducted the Guinti Jewelry Co., 9 Federal 
St., this city, which he later sold to Thom- 
as McGrath, is now located in Woonsocket, 
where he is dealing in emblems, charms, 
etc. 

The Providence Leather Co. is the style 
of a new concern that has started at 120 
Elmwood Ave., dealing in leather goods 
and novelties. The firm is composed of 
Harry Lapin, Max Berry and Samuel 
Weener. 

The Fulford Mfg. Co. has leased to Wal- 
ter Saacke, et al., representing the manu- 
facturing jewelry firm of Saacke, Schmidt 
& Co., the first floor of the building at the 
corner of Stewart and Conduit Sts., for 
five years from July 1, 1921. 

Ivan D. Billings, assistant treasurer of 
the V. E. Black Co., of this city, was 
married last week in Utica, N. Y., to Miss 
Helen G. Metson of Newport, Vt. After 
a brief trip they came to theit home, 39 
Prospect Ave., Auburn. 

John M. Flagg and Jesse O. Simmons, 
leather novelties and jewelers’ findings, do- 
ing business under the firm name of Flagg 
& Simmons, has dissolved, Mr. Simmons 
retiring. The business will be continued 
at 147 Dorrance St. by Mr. Flagg. 

Simmund Rosen, well known to the trade 
through his associations with the Wolk 
Jewelry Co. and the Goodwill Mfg. Co., 
has opened an office at 51 Empire St., where 
he will manufacture a general line of jew- 
elry under the style of the Goodwill Mfg. 
Co. 








Market Prices for Silver Bars 
The following are the quotations for 
silver bars in London and New York as 
reported for the past week: 


Domestic 
Selling Price Silver 
London U.S. Govt. Standard 

Date Oficial Assav Bars. Price. 
es ‘Biscenes 393 % 
. Msncscs 38% 66 994 
ee, Bsesseve 38% 66% 99 Y, 
me; (Desearse 38 iy} 66 99 % 
ae, Wy ccseee 39 66% 9914 
a | ae 39 67 99% 








Roely Bellus, Tampa, Ia., has moved his 
jewelry store in the Springer’s Drug Store 
building. 
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Several of the local firms have 
busy the past week with hearings in regard 
to their federal taxes. 

Byron E. Cheney, a well known je 
worker, died last week. He was 59 
of age and was in the employ of the Bay 
State Optical Co. 

The employes of the Union Plate & Wire 
Co., D. E. Makepeace Co., and the 
State Optical Co. have organized ball teams 
in their respective shops and are playing 
games every Saturday. 

G. Cornelius Baker has been selected as 
secretary of the Chamber of Commerce ty 
succeed Mr. Lochner, who resigned several 
weeks ago. He will assume his new dutig 
the latter part of the month. 

The annual outing of the Attlebor 
Chamber of Commerce will be held 
Thursday of this week at the Hummodg 
Many of the manufacturing jewelers wil 
take their office help on the outing. 

Arrangements were concluded last week 
by William H. Saart, the local manufac. 
turer for the annual ball series betwee 
Attleboro and North Attleboro. It was 
agreed that Attleboro should get its team 
from the National league and North Attle 
boro from the American league. Harry 
Fisher and Fred Sturdy, Jr., represented 
North Attleboro at the conference. 
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Frank P. Kennedy is making a visit to 
Chicago in the interests of his concern. 

George L. Paine, a local manufacturer, 
is erecting a new residence on S. Wash 
ington St. 

The Mason Box Co.’s baseball team is 
playing a post series with the Attleboro 
Athletics. 

Harry Pierce, at one time connected with 
the T. I. Smith Co., but who is now 
living in Lewiston, Me., was a local visitor 
last week. 

Miss Bertha Cote, the factory nurse at 
Whiting & Davis Co., underwent an opera 
tion at St. Joseph’s Hospital last week for 
appendicitis. 

R. Blackinton & Co. has donated @ 
silver loving cup to be awarded to the win 
ning team in the tennis tournament betwees 
Attleboro, Plainville and North Attlebora 

Joseph W. Martin, Jr., president of the 
North Attleboro Board of Trade, has bees 
asked to assist in securing a building with ” 
10,000 square feet of floor space for a new | 
concern which desires to locate in North 
Attleboro. 








Two men are under arrest at the Tren 
ton, N. J., police headquarters on a charge 
of breaking a window in the Lutze jewelry 
store on S. Broad St. on Nov. 2, last 
and stealing jewelry to the value of $200 
A youth of Phillips Ave, has als 
been taken into custody on the charge 
of having received the alleged stolen goods 
Through his arrest Captain John Clancy, 
of the local detective bureau, recovered tht’ 
jewelry. 
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The Jos. Horne Co. has built a swim- 
ming pool for its employes at the Horne 
Camp, back of Emsworth, Pa., and where 
employes go nights to have an enjoyable 
time. It is a well regulated place, with 
everything possible done to make either 
qa night’s stay or a week’s outing enjoy- 
able. 

John H. Jones, a well known watch- 
maker and engraver who has toured the 
world during the last 18 months, having 
completely encircled the globe, has re- 
turned to Pittsburgh and is telling his 
friends some very interesting stories of 
his experience in various parts of the 
universe. 

About 500 members of the Pittsburgh 
Association of Credit Men and their 
families and friends journeyed to Rustic 
Grove, Keown Station last Saturday for 
the annual outing, making the 10-mile 
trip in automobiles. Many prizes were 
distributed to those who competed in the 
athletic events. It was the largest affair 
of the kind ever held by the credit asso- 
ciation. 

William H. King, a jeweler of Char- 
tiers Ave, McKee Rocks, Pa., had two 
men lodged in jail last week on a charge 
of picking his pockets of two rings 
valued at about $50. It is alleged the 
rings were taken from Mr. King’s pocket 
while he was standing in a hotel in 
E. Ohio St. The technical charge of 
being suspicious persons was lodged 
against the men placed under arrest. 

The employes of the Henry Terheyden 
Co. held an outing the Saturday before 
Labor Day on Twelve Mile Island and 
had a fine time. All of the employes and 
some. friends attended, there being 40 to 
50 present with Henry Terheyden head- 
ing the party of merrymakers. Business 
was forgotten for the time being in cele- 
brating the day. The firm has had a 
very good year and some of the years 
that have gone were most excellent. The 
Terheyden house is now Pittsburgh’s 
oldest jewelry establishment. 

Four men were arrested here last week 
and charged with having passed forged 
checks valued at over $30,000, principally 
bad pay checks of the Baltimore & Ohio 
Railroad. They gave the names of 
Edward W. Perdue, James Drake, L. B. 
Lewis and Robert Music. The men were 
arrested in Cleveland and several other 
towns, so it is stated here. The police 
are still searching for a fifth person al- 
leged to be implicated in the fraudulent 
activities of the men. The men are al- 
leged to have preyed on storekeepers. 

Sam F. Sipe, former president of the 
Jewelers 24 Karat Club of Pittsburgh, 
who returned last week from a seven 
weeks’ trip to Europe was interviewed 
to considerable extent by the Pittsburgh 
newspapers regarding business conditions 
abroad and brought back the informa- 
tion that 100 buyers in all lines return- 
ing on the ship he came over on, re- 
turned to America enthusiastic as to the 
future. Mr. Sipe spent some time in 
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France, Belgium and Holland and in 
France and Belgium he was surprised at 
the way the people work, not only day 
and night but on Sunday. The unem- 
ployment situation in England he char- 
acterized as one puzzling to the govern- 
ment but everywhere the people were 
hopeful and also jealous of America and 
he returned feeling prouder than ever 
that he is an American. 





Lancaster, Pa. 





TRADE CONDITIONS 


Trade among the local jewelers ccntinues quiet. 
though most of them say their receipts run along 
at about the same figures as during the corre- 
sponding period of last year. A few even report 
sales of jewelry of an expensive type, including 
diamdénds and pearls. All are busy with repair 
work, and all are looking forward hopefully to 
good fall trading, without, however, having any 
particular grounds, locally, on which to base such 
expectations. 





The cup presented to the champion team 
of the City Duck Pin League was furnished 
by W. W. Appel & Son. 

The jewelry store proprietors have de- 
cided to keep their places of business open 
Saturday evenings until 9 o’clock. 

F. A. Wheeler, of the traveling sales 
force of the Non-Retailing Co., has returned 
from an extended southern business trip. 

Edward Rosenstein, treasurer of the 
United Novelty Co., and bride, have re- 
turned from their wedding trip, taken by 
automobile. 

David Alshutz has finished a course in 
engraving at the Bowman Technical School 
and returned to Shenandoah, Pa., where he 
is employed in his father’s jewelry store. 

Relatives of Edwin F. Herr, formerly 
of Strasbury, this county, now employed 
at Charleston. W. Va., as a watchmaker, 
have just been notified that he is recover- 
ing from an operation for appendicitis. 

The Grand theatre building, in which 
W. W. Appel & Son have had their store 
for a number of years, changed hands last 
week on a long lease, which permits the 
replacing of the present building with a 
new theatre. The jewelry firm’s lease ex- 
pires next April. 

James H. Eggleston, of Fayette, N. C., 
a former student of the school in watch- 
making, has returned to take a course in 
engraving. Oliver A. Trentzer, foreman of 
the school’s jewelry department, is recover- 
ing from an operation of a minor nature, 
performed at a local hospital. 

A. H. Gareth, a member of Nabuno Tribe 
of Red Men, was presented last week with 
a fine gold watch by the Great Council of 
Pennsylvania for having secured 50 new 
members during the past fiscal year. The 
watch bears a suitable inscription, the work 
of Ezra F. Bowman’s Sons. 

Word has been received here that Miss 
Elizabeth Guilford, daughter of the late 
Edward J. Guilford, superintendent of the 
Hamilton watch factory, and sister of 
Major Edward Guilford, connected with 
that factory, has been made assistant man- 
ager of Red Cross welfare work in Checo- 
Slovakia, where she has been since April 
12. She was a Y. M. C. A. worker over- 
seas during the war, and her brother, Major 
Guilford, was in service in France. 
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R. C. Heath, treasurer of the Bigelow, 
Kennard & Co., Inc., has been made an 
officer of the Radio Time Service, Inc., with 
offices at 161 Devonshire St. 

While Albert Cahill was at Newfound 
Lake last week he had the misfortune to 
break his right wrist. He was cranking 
a motorboat engine when the accident 
occurred. 

The marriage is announced of Edmund 
KF, Burke and Edna Simonsen, of Cam- 
bridge. Mr. Burke is a partner in the firm 
of Gardner and Burke, Bromfield St. The 
wedding was followed by a trip to the 
White, Mountains. 

A. P. McMullen, who has been with the 
Smith, Patterson Co. for several years, has 
succeeded the late J. C. Batchelder as silver 
buyer. Mr. McMullen has had considerable 
experience in this department. He is one 
of the most popular and efficient of the 
younger element of the trade. 

Albert R. Kerr, president of the Retail 
Jewelers’ Association of Massachusetts and 
Rhode Island, journeyed to the Buffalo 
Convention with Samuel Freeman, president 
of the Maine Association, Henry Arnold, 
Louis Smith, Edward F. Lilly and others. 
The trip was made by automobile. 

An unusually fine exhibition of pearls 
was held by Shreve, Crump & Son Cox, 
last week. Warren Armington, of the com- 
pany, says that never before has there been 
such a demand for pearls. Not only are 
the most wealthy buying these gems, but 
the desire to possess such stones is show- 
ing itself in every class of society. The 
demand is for rings, brooches, earrings, and 
especially necklaces. The sales have been 
exceptionally numerous this season. 

A daring daylight robbery in the down- 
town business district was committed by an 
unknown thief when he smashed the front 
window of the Adams House Jewelry Store, 
567 Washington St., Sept. 5. The man 
hurled a paving block through the plate 
glass and quickly seized a number of men’s 
watches and ladies’ jeweled wrist watches 
valued at $200. The robbery was committed 
shortly after patrolman Cunningham had 


passe. He was informed of the break, 
and on returning guarded the wrecked 
showcases. 


Several questions of importance to jewelry 
workers came up at the fifth biennial con- 
vention of the International Jewelry 
Workers’ Union at the American House last 
week, 60 delegates being present. The re- 
port of A. Greenstein, general secretary- 
treasurer, charged that American manu- 
facturers are importing workers from 
Europe in an effort to break the union. It 
was stated that in order to stop this 
alleged practice a combination of jewelry 
workers’ organizations in Eufopean coun- 
tries and Argentina has been formed. It 
was reported that, in regard to the jurisdic- 
tional controversies between the jewelry 
workers and the machinists and the metal 
polishers and buffers, a settlement has been 
reached with the machinists. 





D. Bruce has opened a jewelry store 
at Bruce, So. Dak. 
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REMEMBER 


WHETHER published or not, our prices will 
always be found at the lowest market level 
consistent with quality. 


PRICES JUST REDUCED 


ON all K & D staking tools, most lathes, 
jewelry boxes, tags, tissue and wrapping 
paper, trays, and thousands of other items. 


Write for Our Latest Prices 


BEFORE ordering elsewhere, or, better still, 
don’t delay your order—send it on to us, 
and you will be charged the low price pre- 
vailing at the time order is shipped. 


Why Chance Sending Bushene £ 


THE C.&E. MARSHALL CO. 


DETROIT, MICH. SCHICAGO MICoLUNME US On 
[A_GREATER VALUE A GREATER SERVICE| 


JEWELERS’ SUPPLIES 
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Chicago Notes. 





Geo. F. Weidig, of Joseph Fahys & Co., 
left recently for a visit to the factory at 
New York. 

Jos. DeMariano, Columbus Vaults, left 
last week for a six-weeks’ trip through 
this western territory. 

F. A. Haller, of the Ostby & Barton 
Co. returned last week from a trip 
through the Middle West. 

George Spies, of Spies Bros., returned 
last week from his trip in Mexico, where 
he has been hunting for mountain lions. 

R. L. Klein, representing Goldsmith, 
Stern & Co., left last week on his coast 
trip and will return in about five weeks. 

J. C. Gigon, representing the Norris, 
Alister-Ball Co., through the east, spent a 
few days at the home office last week. 

R. G. Marshall, Columbus Vaults, left 
last week on a two-weeks’ business trip 
through his southern and eastern territory. 

G. O. Fleming, representing the Wads- 
worth Watch Case Co., left last week for 
a short business trip through the north- 
west. 

Dan H. Devaney, Columbus building, 
returned recently from a five-weeks’ visit 
in New York, where he combined busi- 
ness with pleasure. 

R. O. Hinton, manager of the Chicago 
office of E. Howard Clock Co., left last 
week for Louisville, Ky., to install a 
large church clock. 

J. T. Edwards, Chicago manager for 
Simons Bros. Co., Columbus building, 
left recently on a_ three-weeks’ trip 
through the northwest. 

Ives L. Lake, general sales manager 
for the Waltham Watch Co., arrived in 
Chicago last week, and spent a few days 
visiting their Chicago office. 

F, P. Kennedy, of Kennedy & Co., 
North Attleboro, Mass., spent the past 
week in Chicago calling on the trade, en 
route home from the coast. 

Wm. J. Gow, representing the Potter 
& Buffinton Co., Providence, spent a few 
days here last week visiting the trade, on 
his way home from the coast. 

Victor Leseritz, of the Blauer-Gold- 

Stone Co., returned last week from a trip 
through Wisconsin, where he has been 
visiting the retail trade for the past four 
weeks, 
_A. J. Williams, treasurer, of A. L. Wil- 
liams & Co., left last week for Grand 
Rapids, Mich., where he will look after 
-business, and also look over some farm 
interests. 
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Sidney H. Israel, who has been lo- 
cated on the fifth floor of the Columbus 
building for several years, is now located 
in suite 710 Columbus building, where he 
has larger quarters. 

Wm. Gibson, of Cole & Young, South 
Chicago, IIl., accompanied by his wife, 
left last week to motor to Buffalo, to at- 
tend the convention of the American Na- 
tional Retail Jewelers’ Association. 

J. Kelsey, Middle West representative 
for Jacques Depollier & Son, New York, 
spent the past week in Chicago calling on 
the trade, en route to his southern terri- 
tory, where he visits all the large cities. 

Harry Rosenshield, Chicago manager, 
for Hamilton & Hamilton, Jr., recently 
returned from a two-weeks’ trip through 
Illinois and Iowa, and will start out again 
within a few days for St. Louis, Omaha, 
and Kansas City. 

E. D. Gallagher, representing Despres, 
Bridges & Noel, left last week for his 
Indiana territory and will be gone for a 
few weeks. Mr. Gallagher, has just re- 
covered from a slight illness, and had to 
postpone his trip. 

J. J. Maremont, who formerly was con- 
nected with the Morrison Jewelers, has 
gone into the wholesale jewelry business, 
under the name of the R. & R. Jewelry 
Co. The new firm will be located in suite 
606 Mallers building. 

Andrew Sallade, representing J. F. 
Newman, and Stan Charlton, of the same 
‘rm, left last week for their respective 
territories. Mr. Sallade, expects to be 
gone about six weeks and Mr. Charlton 
about three months. 

Albert J. Lavy, 2015 Milwaukee Ave., 
left last week to attend the convention 
of the American National Retail Jewelers’ 
Association. Before returning home Mr. 
Lavy will visit friends at New Haven, 
Conn. for a few days. 

Lester Lawrence, Galesburg, IIl., secre- 
tary of the Illinois Retail Jewelers’ Asso- 
ciation, accompanied by his wife, stopped 
off at Chicago en route to the Convention 
of the American National Retail Jewelers’ 
Association, at Buffalo. 

C. H. Spencer, vice-president of the 
Norris, Alister-Ball Co., and W. G. Rat- 
tray, manager of the diamond depart- 
ment, returned recently from a visit to 
all their western branch offices. They 
were gone about six weeks. 

Miss Dorothy Martin, of Edwardsville, 
Ill., and secretary, of the Ladies’ Auxili- 
ary, of the Illinois Retail Jewelers’ As- 





sociation, spent a few days in Chicago 
last week visiting friends en route to at- 
tend the Convention at Buffalo. 

Thos. G. Hong, has opened a retail 
jewelry store at 2129 Wentworth Ave. 
This is the only retail store in Chicago 
operated by a Chinese. Mr. Hong, came 
to this country several years ago from 
China, and just recently completed a 
course in one of the watchmaking schools 
here. ; 

Chicago retail jewelers, who left last 
Sunday morning to attend the convention 
of the American National Retail Jewelers’ 
Association include: B. J. Hagamann, ac- 
companied by his wife and daughter Ma- 
rie; Mr. and Mrs. H. C. Stern, Mrs. Sadie 
Spero, Mr. and Mrs. A. Sitt, and Mr. 
and Mrs. A. W. Johanson. 

A new wholesale jewelry firm, operat- 
ing under the name of Grieshaber, Vogel 
& Musgrave, has opened an office at 132 
W.. Madison St. Both Mr. Grieshaber 
and Mr. Musgrave, have been associated 
with G. A. Soden & Co., for the past 
eight years, and Mr. Vogel, formerly was 
auditor for the Steel & Tube Co. 

At a meeting held last week at the of- 
fices of Goldman & Allshouse, the ma- 
jority of creditors of Herman Zalkin, 424 
S. State St., were present. The best set- 
tlement that was offered was 35 per cent 
and all those present agreed to accept it.. 
It is now subject to confirmation by the 
bankruptcy court. In the meantime, the 
sale of the assets has been postponed un- 
til Sept. 23. 

A meeting of creditors of the Maiden 
Lane Jewelry Co., 1446 Milwaukee Ave.,. 
was held on Wednesday of last week, at 
the office of Goldman & Allshouse. The 
bankrupt was present with his attorney,. 
and an offer. of a 25 per cent cash settle-- 
ment was made, which was almost unani- 
mously rejected, by the creditors present.. 
This meeting was called by friends of the 
bankrupt. Mr. Goldman, on behalf of 
certain creditors who had delivered goods, 
a very few days before bankruptcy pro- 
ceedings started, proposed to appear with 
them before Judge Landis, of the United 
States District Court and have them tes- 
tify concerning the disappearance of their 
merchandise from the stock within the 
few days which intervened between the 
time goods were delivered and the time 
the receiver took charge. 

F, W. Pierce, representing E. D. Rog= 
ers & Co., Powers building, through the 
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east, spent a few days in Chicago last 
week visiting, after which he left for his 
territory to be gone for about two 
months. 

Harry Ferris, Columbus Vaults, is on 
a month’s trip through the Middle West. 

Hugh E. King, Heyworth building, has 
gone to Detroit, where he will call on the 
jobbing and department stores. 

James F. Peters, Silversmiths building, 
is spending a few weeks at Benton Harbor, 
taking mineral baths. 

R. J. Hillinger, Silversmiths building, re- 
turned last week from northern Wisconsin, 
where he has been fishing for the past 10 
days. 

O. F. Samuelson, of the Towle Mfg. 
Co., left last week for Channel Lake, IIl., 
where he will fish and rest for several 
days. 

Reuben W. Cohen, representing the Geo. 
H. Cahoone Co., returned last week from 
an extended business trip through the mid- 
dle west. 

Oscar Brod, of Brod & Co., Newark, 
N. J., spent the past week in Chicago 
calling on the trade, en route home from 
the Coast. 

Sid. M. Oppenheimer, president of Mor- 
rison Jewelers, returned recently from a 
five weeks’ pleasure trip through the east, 
accompanied by his family. 

W. O. Kellogg, Chicago manager for 
the Watson Co., returned last week with 
his brothers, from Ripon and Fond-du- 
lac, Wis., where they motored to visit 
relatives. 

Harry Lossau, representing the Block- 
Weinfeld Co., has started on a six-weeks’ 
trip through the south. B. J. Drach, of 
the same firm, left on a two weeks’ trip 
through Michigan. 

O. S. Fuller, of the E. & J. Swigart 
Co., Cincinnati, O., spent a few days in 
Chicago last week renewing old acquaint- 
ances, en route from Springfield, IIl., 
where he has been visiting friends. 

Henry Klaas, of Troulich & Klaas, left 
last week to attend the convention of the 
American National Retail Jewelers’ As- 
sociation, at Buffalo. He will also spend 
several days visiting friends in New York. 

Emile Braude & Sons are now remodel- 
ing their entire place of business, so as 
to. give their different departments more 
room, and in this way they will be in a 
better position to take care of their in- 
creasing business. 

The young boys that stole a sample case 
of jewelry from the automobile of Harry 
Atz, of Atz Bros., while he was in the 
store of Sidney J. Freedman, 2930 Milwau- 
kee Ave., were placed under supervision 
for the next 60 days by the Juvenile Court, 
when their hearing came up on Sept. 6. 

Friends in the trade expressed their 
sympathy to Arthur L. Fuller, Chicago 
manager of the Towle Mfg. Co., over the 
loss of his wife, Mary Pease Fuller, who 
passed away on Sept. 7, after an illness 
of several years. The funeral was held from 
her home, 7158 Normal Blvd., on Sept. 
9. Interment was at Mount Hope Ceme- 
tery. She was 48 years of age, and is sur- 
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vived by her husband and one daughter. 
Mrs. Sophia Gluck, mother of Monte 
and Max Gluck, passed away on Sept. 5, 
after a short illness. After short services 
here the remains were taken to St. Louis, 
Mo., for burial. Both Monte and Max 
Gluck are well known in the jewelry trade, 
both having been connected with Chicago 
jobbing houses for many years. Monte 
Gluck, is now a member of the firm of 
Gunzburger & Gluck, of New York. 
Among out-of-town visitors in Chicago 
last week were: L. H. Holbrook, Ke- 
nosha, Wis.; Mont. O. Stanley, Ponca City, 
Okla.; Wm. Speicher, Kankakee, IIl.; 
David Jacobs, Muskegon, Mich.; H. H. 
Radcliffe, Madison, Wis.; J. Novack, Es- 
canaba, Mich.; C. F. Gardner, Christo- 
pher, Ill.; Thomas Bruhy, West Bend, 
Wis.; O. P. Noissom, South Bend, Mich.; 
G. D. Thomas, Kirksville, Mo.; W. K. 
Grady, Stillwater, Okla.; D. R. Feiker, 
of the Enicar Trade School, Racine, Wis. 








TRADE CONDITIONS 


3usiness is holding up fair with the prospect of 
a slight increase as the Fall months pass. Neither 
retailers, jobbers or manufacturers here are 
expecting any marked increase in business until 
next year. They are of the opinion, however, that 
the general situation is far improved over 60 days 
ago. Credit conditions show a slight improvement, 
but they are not normal by any means. Many 
retailers who formerly discounted their bills now 
are overdue. This is a condition the jobbers and 
manufacturers were expecting, however, and steps 
were taken to meet it. H. A. Sebel of the Sebel 
& Gelman Co., jobbers, says that so far as Indtan- 
apolis business goes in the retail trade, the re- 
tailers in the little neighborhood stores outside of 
the business district appear to be complaining less 
than the big downtown stores. This is rather para- 
doxical inasmuch as representatives of dry goods 
manufacturers here declare the neighborhood store 
in their lines are in bad shape, while the downtown 
stores appear to be getting along fine. 





Mr. Beggs, of Beggs & Baines, retailers 
of Greenfield, Ind., was in Indianapolis for 
the State fair and incidentally visited the 
various wholesale houses. 

E. W. DeLawter, a retailer of Anderson, 
Ind., was in the city recently. His predic- 
tions are for a better Fall, with novelty 
goods in demand, 

Harry Major, of Major & Sheldon, re- 
tailers of Shelbyville, Ind., was in the city 


last week. Another visitor was Mr. 
Cooper, of Cooper Bros., retailers at 
Mooresville, Ind. 


Miss Catherine Johnson, of the jewelry 
department of the Herz store, Terre Haute, 
Ind., has resigned her position and will 
leave the first of the week for Davenport, 
Ia., to make her home. 

A window smasher threw a_ brick 
through’ one of the front windows of the 
Urfer Bros.’ jewelry store, 923 Massachu- 
setts Ave., recently and took watches, rings 
and other jewelry valued at $200. 

H. E. Kinnear, Marion, Ind., was in the 
city recently. He says there is a slight in- 
crease in industrial activity in Marion and 
a corresponding increase in retail business. 
He is looking for a good Fall trade. 

A. P. Wood, a retailer of Kirklin, Ind., 
who was in the city last week, believes 
that the farmers are gradually getting used 
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to low prices for farm produce. Not that 
they are satisfied, by any means, but th 
are not so radical on the subject ag for. 
merly. 

The Chas. S. Spritz & Sons Co., an oy. 
ganization incorporated under Ohio lays 
is qualified to do business in Indiana, The 
company has a capital stock of $6,000 ix 
this State and sells jewelry and novelties 
I. S. Spritz, Terre Haute, Ind., has been 
named the Indiana agent. 

H. S. Werneke, a retailer of Green. 
castle, Ind., is expecting a good Fall trade 
Indications, according to him, are that De. 
Pauw University will have the largest en. 
rollment in its history and this will assure 
a good trade for the holidays and in em. 
blem goods. W. C. Simmons, of Frank. 
lin, Ind., another college town, was in Ip. 
dianapolis last week. He also predicts , 
good school year. 

Recent visitors from out over the State 
were: I. M. Misner, Franklin; M. T. Camp. 
bell, Roachdale; T. N. Sykes, Shelbyville: 
Ray D. Wingert, Bloomington; L. E. Vest. 
Greenwood; Aaron Purcel, Noblesville; 
J. F. Kiser, Muncie; W. E. Inman, Bloom- 
field; E. N. Milhon, Mooresville; H. §, 
Ratliff, Knightstown; Fred Pennington, 
Knightstown; James Rowland, Spender: H. 
L. Wanner, Alexandria; FE, B. Spohr, 
Jamestown, and H. N. Wheeler, Dana. 





West Virginia Notes. 





Burglars recently made an _ unsuccessful 
effort to rob the O. A. Wise jewelry store 
at 508 9th St., in Huntington, W. Va. The 
burglars jimmied the door, but were un- 
successful in prying it open. 

A charter has been issued to the Kay 
Jewelry Co., Huntington, W. Va., with a 
capital stock of $5,000. The incorporators 
are Sam Fox, Minnie Fox, Albert Yaco, 
Leo Fox and J. M. Rigg, of Huntington. 
The new store will be under the personal 
management of Albert Yaco, who formerly 
conducted a similar business in Columbus, 
O., and Sam Fox, of Huntington. The 
company will inaugurate a new credit 
selling plan. 

The C. W. Roberts Jewelry Co., Hunting- 
ton, W. Va., has been incorporated with 
$50,006 capital stock. The new company 
headed by J. M. Parker has taken over 
the old C. W. Roberts Co., and will con- 
tinue the wholesale jewelry business con- 
ducted by C. W. Roberts, who died last 
Spring. Stockholders in the new company 
are J. M. Parker, Mrs. Mary G. Parker, 
R. L. O’Neal, Mrs. Mazie O’Neal and Mae 
Pancake. Offices of the company will re- 
main in the Miller-Ritter building. 

David Davidson, prominent retired jeweler 
of Clarksburg, W. Va., and a pioneer mer- 
chant of that city, died suddenly a short 
time ago at his home in that city at the 
age of 83. At the age of 14 he landed in 
New York with $1.50 in his pockets. He 
came to Clarksburg on a freight train when 
23, and opened a small jewelry store. He 
worked untiringly and his business grew 
rapidly. He became interested in many other 
business enterprises and was a director of 
the Merchants National Bank and the 
West Virginia Bank. He never married. 
In 1912 he sold his jewelry store to Donahue 
& Johnson. 
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Bert Ganz, of A. Suderov, New York 
city, was a caller on the jewelry trade 
in Milwaukee during the past week. 

R. A. Casey, 893 First St., recently re- 
turned from Europe, from a business trip 
during which he made many connections 
that will afford him an opportunity to 
increase his line of necklaces, particularly 
those in ivory, amber, mother of pearl 
and coral. 

Many friends of the well known local 
jeweler, Archie Tegtmeyer, have learned 
of his illness which has compelled him 
to remain away from his business during 
the recent period. They will be pleased 
to learn, however, that his recovery is 
making good progress. 

Cc. E. Lugviel, for several years em- 
ployed by William Notbohm at Ocono- 
mowoc, has decided to embark in busi- 
ness on his own account. Mr. Lugviel 
has secured quarters and is stocking a com- 
plete line of jewelry, silverware and other 
items. 

Announcement is made of a closing 
out sale by Max Krieger, for many years 
established in the retail jewelry business 
at 492 Mitchell St. The entire stock is 
being offered to the public and the store 
will be discontinued. Mr. Krieger has 
other interests which are requiring his 
attention. 

As the result of a peculiar mishap, 
Louis Diestelhorst, watchmaker for Max 
Schucht, 1509 Vliet St., is laid up with a 
fractured leg. On Labor Day Mr. 
Diestelhorst visited Washington Park 
and while jumping a fence on the race 
track to reach the enclosure, he fell in 
such a way as to injure himself. His 
condition is improving nicely. 

Fred Thearle, of C. H. Knights Thearle 
Co., wholesale jewelers, Chicago, who has 
been spending part of the Summer at 
Lake Geneva, Wis., was a recent visitor 
to his birthplace at Bloomington, Wis. 
It was Mr. Thearle’s first visit since the 
family moved to Illinois many years ago, 
and he was pleased to greet a few old 
friends of his boyhood days. 

Milwaukee jewelers are concerned with 
shifting much of their ordinary pre-June 
efforts to get their share of the business 
attendant upon weddings to the late July 
period in coming years, due to the fact 
that this year August outdistanced June 
to such an extent with regard to wed- 
dings. Information from other parts of 
the country seem to indicate a growing 
tendency for late-Summer weddings. 

Merchants in the 1600 block at Marin- 
ette, Wis., who have organized a com- 
munity retailers’ organization for trade 
promotion purposes, held a get-together 
meeting and banquet at Pine Beach last 
week, Employes were invited to join 
with their employers on this occasion. 
George W. Rowell, Menominee, Mich., 
spoke on “The Relation of the Merchant 
to the Community.” The several jewelers 
in the 1600 block are active members of 
the organization. 

Announcement has 
Milwaukee of the 


been received in 
marriage of Miss 


om 
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Agnes Schwedler, daughter of Mr. and 
Mrs. Louis Schwedler of West Kewaunee, 
and Joseph Charlier, of Kewaunee, Wis. 
The wedding was solemnized at the Holy 
Rosary Church in Kewaunee. After the 
wedding breakfast and reception at the 
home of the bride’s parents, the newly- 
weds left for Milwaukee and other points 
to spend the honeymoon. Mr. Charlier 
has made his home in Kewaunee for the 
last three years and is connected with 


the jewelry store for Joseph E. Du- 
pont. 
Through the request of the Better 


Business Bureau of the Milwaukee Asso- 
ciation of Commerce, the city attorney’s 
department has rendered an opinion that 
“sandwichmen” carrying advertisements 
are not violating any ordinance and can- 
not be interfered with as long as they 
keep moving. During the last few weeks 
a number of men have been walking the 
downtown streets carrying advertise- 
ments of a sale of jewelry stock at a 
Grand Ave. address. Several other con- 
cerns have followed the plan and the 
Better Business Bureau made an investi- 
gation of the matter with the above rul- 
ing coming from the legal department. 

T. H. Miller, of E. H. Warnke Co., 
spent a short vacation in Manitowoc 
county visiting friends and seeking rest 
in the country. On his return home he 
found a box sent by David Goldman, 
local retailer, from Sturgeon Bay, Wis. 
Mr. Goldman had told Mr. Miller that 
one of these days he was going to send 
him a nice catch of fish, both being ex- 
pert anglers. To Mr. Miller’s surprise, 
however, on opening the box he found 
it filled with delicious apples which Mr. 
Goldman had sent him from his fruit 
farm in Door county. Thus it came to 
pass that Mr. Miller is still doing his 
own fishing when he wants to secure 
some of the finny tribe. 

A large number of Wisconsin jewelers 
called in Milwaukee during the past 10 
days to make business visits and renew 
acquaintances. With favorable weather 
many enjoyed automobile trips to this 
city. Among those here were the fol- 
lowing: <A. H. Wedeward, Waterloo; 
A. C. Bakken, Jefferson; William Not- 
bohm, Oconomowoc; A. P. Mangold, 
Racine; C. E. Lugviel, Oconomowoc; 
E. R. Estberg, Waukesha; E. H. Hahn, 
Reedsburg; B. Panik, Cudahy; Wilke 
Bros., Wausau; Amidon Bros., Hartford; 
Schneider Bros., Burlington; Mr. Aalseth, 
of Christenson-Aalseth Co., Edgerton; 
J. H. Brehley &- Son, Cudahy; M. L. 
Crane, Adams; A. P. Wilde, South Mil- 
waukee; W. B. Kimball, Waukesha; 
William Liulevich, Racine. 

Bringe Bros., manufacturing jewelers, 
located for some time in the Metropoli- 
tan block, 290 Third St., have acquired 
the manufacturing department of Richard 
Seidel, 133 Second St., and are now oc- 
cupying and operating the business. The 
change was brought about by a disas- 
terous fire which gutted the Metropoli- 
tan block last Saturday night. The 
Bringe establishment had been moved 
into larger quarters from the second to 
the third floor only a short time ago. 
Smoke and water caused the principal 
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loss to the firm as the fire hardly reached 
that part of the building. Several feet 
of water in the Bringe quarters, coming 
from the floors above, damaged the 
equipment. When the doors were broken 
open the rushing water carried away 
stock and tools, many of which have not 
been recovered. They were fortunate in 
being able to secure the Seidel manufac- 
turing department, however, and imme- 
diately set to work on their orders. The 
Seidel retail store at 200 Grand Ave., is 
being continued as heretofore. 








Columbus, 0. 





The Kay Jewelry Co. will occupy a 
room at 114 N. High St. about Sept. 15. 


M. I. Neiman, Massillon, together 
with Mrs. Neiman, were in Columbus 
on their honeymoon trip. They were 


guests at the Neil House. Mrs. Neiman 
formerly lived in Indianapolis, Ind. 

E. W. Kleinlein has moved into his 
permanent location at 972 Mt. Vernon 
Ave., from 1005 Mt. Vernon Ave., which 
served temporarily as his establishment. 
Mr. Kleinlein formerly was located at 
969 Mt. Vernon Ave. 

On Sunday, Sept. 4, Miss Jeanette 
Stein, daughter of Ben Stein, of Stein & 
Son, became united in marriage with Moe 
H. Fleece, also engaged in the jewelry 
business. The newly married couple left 
on a trip to Detroit, Cleveland, and Cedar 
Point. On their return they will live at 
1585 Bryden Road. 

A new pedestal clock has been erected 
at the southwest corner of Town and 
High Sts. by the Ohio National Bank. 
It is a duplicate of the clock at the Fifth 
Ave. branch of the Guaranty Trust Co., 
New York city. The timepiece stands 
more than 20 feet high, and has dial three 
feet in diameter. It was built by the Seth 
Thomas Clock Co., and contracted for 
through H. J. Heimberger, 281 S. High 
St., by the bank. When boxed for ship- 
ment the clock weighed approximately 
5,000 pounds. It has an eight day move- 
ment and is operated by a ponderous 
weight suspended on a steel cable. 








Harrisburg, Pa. 





Miss Mary Boas, daughter of C. Ross 
Boas, is spending 10 days at Atlantic 
City. 

Mr. and Mrs. L. Kamsky will leave for 
New York, Sept. 15, and will sail for 
Europe, Sept. 17, on the Nieww Amsterdam. 
They will visit Paris, England, Switzer- 
land, Germany, and Austria, and expect 
to return to the States in the Spring. Mr. 
Kamsky will spend most of his time at 
the diamond market in Antwerp. Samuel 
and Jules L. Kamsky, sons of Mr. Kam- 
sky, will conduct his wholesale business 
during the winter. Jules L. Kamsky will 
go to New York, September 15, with his 
mother and father. 








The Rome Thomas Co., Dayton, O., re- 
cently met with a loss through the opera- 
tions of a sneak thief who stole articles 
worth about $150. 
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Ralph Eberhardt, South Chicago, is 
here visiting his father, who lives in Hol- 
lywood. 

Oscar Crowell, of Riverside, is taking 
a vacation with his family in the Big 
Bear Valley. 

Paul Grimm, 325 W. 4th St., made a 
second trip to Big Bear Valley over the 
week end, Sept. 2 to 5. 

William Fulton, San Francisco, repre- 
senting the Roy Watchcase Co., and east- 
ern jewelry lines, is here calling on the 
trade. 

Al G. Bernard, representing eastern 
jewelry lines and also Coast representa- 
tive of the South Bend Watch Co., is 
here on a business visit. 

Arthur P. Care, head of the material 
department of the E. W. Reynolds Co., 
is staying at the St. Catherine Hotel, 
Catalina Island, for a short vacation. 

Phil Sternberger, formerly with Phil- 
lips & Pudlin in San Francisco, has taken 
a position with the Paul D. Walsh Co., 
and will represent that company on the 
road. 

Wm. T. Burkhardt, diamond broker, 
who was seriously injured recently, is 
making a good recovery, but it is ex- 
pected he will have to remain in the hos- 
pital for some time yet. 

Harry Engle, Kansas City, Mo., is 
visiting here, and may decide to locate 
here permanently. Previous to going to 
Kansas City, he was in business in Tren- 
ton, Mo., for many years. 

Emil Shostrom, of the Donavan & 
Seamans Co., took a week-end motor 
trip of 370 miles, going via Mojave and 
Walker’s Pass to Kernville and return- 
ing by Caliente and Tehachepi. 

Henry Visser, watchmaker for years 
past with J. Abramson, 404 S. Broadway, 
is back after a five-months’ visit to his 
old home in Holland, and has resumed 
his place in Mr. Abramson’s store. 

A happy event among the force of the 
E. W. Reynolds Co., was the marriage 
on Aug. 24 at Santa Barbara, of F. W. 
Reynolds, traveling salesman for the 
company, and Miss Kirschner, telephone 
operator in the office. 

E. Bastheim, of the E. Bastheim Co., 
has just returned from San Francisco, 
where he went on a business trip. I. J. 
Deutsch, of the Bastheim Co., is taking 
a vacation visiting the Yosemite, Lake 
Tahoe, and San Francisco. 

Ira W. Smith, manufacturers’ agent, 
has just started on a business trip which 
will take him to San Francisco, Port: 
land, Seattle, Salt Lake City and Denver. 
He has been receiving new goods lately 
and reports his business as very satis- 
factory. 

The Donavan & Seamans Co., which 
kept closed doors all day every Satur- 
day during July and August, began keep- 
ing open all day on Sept. 3. The other 
large stores are still keeping open Satur- 
day forenoons and will continue to do 
so until Oct. 1. 


Ray Vercler, 524 Bumiller building, 


THE JEWELERS’ 


has gone on a hunting and fishing trip 
in the central part of the State. He 
went by way of Owens Lake and over 
the Tioga Pass to the Yosemite Valley. 
He writes that he has caught an 
abundance of fish. 

David Kaplan, of Kaplan Bros., manu- 
facturing jewelers, 401 Title Guarantee 
building, has gone to the northern part 
of the State on a hunting trip. He is 
somewhere in the region beyond Sacra- 
mento. Jake Kaplan, his brother, is in 
the Big Bear Valley. 

Maxwell R. Maybaum, New York, rep- 
resenting William I. Rosenfield & Co., 
and Alfred Goldsmith of Adolph Gold- 
smith & Sons, New York diamond mer- 
chants, have been here calling on the 
trade. Mr. Goldsmith has been visiting 
Los Angeles for 20 years or more. 

Karl Zack, of Moss & Zack, 515 Title 
Guarantee building, has gone to Denver 
to open a branch there of Moss & Zack, 
Inc. Both Mr. Moss and Mr. Zack form- 
erly resided in Denver, and have been 
receiving so much business from that 
city that they thought it advisable to 
open a branch there. 

L. G. Feagans, George Roessel of the 
diamond department, and L. T. Cadwal- 
lader of the gold-jewelry department of 
Feagans & Co., have gone on a hunting 
trip by motor car and pack train to the 
foot of Mt. Whitney, where they expect 
to find deer. They are accompanied by 
L. B. Benjamin of New York. 

J. Abramson, 404 S. Broadway, who 
has been suffering from neuritis for some 
time past and has recently been under a 
doctor’s care, has been taken to a near- 
by sanatorium where he can rest and it 
is hoped may recuperate. Mr. Abramson 
has been doing exceptionally good busi- 
ness during August, exceeding that of 
last year. 

William Petry, lapidary in the Broad- 
way Central building, is home from a 
highly enjoyable trip north. He went 
by steamer to Seattle and thence to Vic- 
toria, British Columbia, and among the 
Canadian Rockies as far as Banff. He is 
very enthusiastic over the beauties of the 
country, and the ocean trip was also un- 
usually delightful. 

George A. Brock, president of Brock 
& Co., will leave in a few days for the 
annual convention in Buffalo. After the 
convention he will visit New York. 
George E. Feagans, who was especially 
invited by the president to attend the 
convention and participate in its proceed- 
ings, has found it impracticable to go, 
much to his regret. 

Thomas B. Buchan, superintendent of 
Brock & Co.’s factory, left Sept. 3 for 
New York and other eastern points. He 
intends to visit manufacturers and fac- 
tories there, gathering ideas which may 
be incorporated to advantage in the con- 
struction and equipment of Brock & 
Co.’s factory in the building they intend 
to construct on W. 7th St. 

About $2,000 worth of the jewelry 
stolen at San Pedro, when an automobile 
used by Robt. H. Nelson, traveling sales- 
man for Morgan & Allen, San Francisco, 
was driven away with Mr. Nelson’s 
sample cases in it, has been found at 
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the harbor city. About $15,000 worth 
was in the cases when taken. The car 
was found the next day but the robber 
escaped, and so far as known his where. 
abouts has not been discovered, nor has 
the remaining $13,000 worth of jewelry 
been found. 

Harry Lewis of the watch department 
of the E. W. Reynolds Co., is back from 
his vacation at Catalina. He reports 
having had unusual sport while making 
a tour of the island on a steamer when 
he and a number of others shot flying- 
fish from the deck of the boat. A note- 
worthy incident in connection with the 
shooting of the fish was the fact that 
two eagles perched on a high crag near 
the sea swooped down and caught the 
fish when they dropped into the water, 
Mr. Lewis also caught a fine sword-fish 
repeating an experience which he has 
had several times before. 

Out-of-town jewelers who have been 
in Los Angeles recently include the fol- 
lowing: Mrs. C. E. Rozell, Compton; 
Mrs. T. R. Canady, Huntington Beach; 
A. Rees, Coalinga; Guy Hale, San Ber- 
nardino; Mr. Slocum, of Smith & Slocum 
E1 Centro; E. F. Everhard, Pasadena; D. 
Van Wart, Huntington Park; George W. 
Burzell, Sawtelle; W. E. Lawrence, Bur- 
bank; G. B. Witman, Pomona; Leonard 
S. Lee, Pomona; Wallace Hauk, Long 
Beach; Charles F. Manahan, Pasadena; 
J. H. Blanchard, Ocean Park; J. H. Padg- 
ham, Santa Ana; H. E. Fox, San Fer- 
nando; John Parker, Huntington Beach; 
Ray Cole of Cole Bros., Whittier. 





Omaha. 


Gordon Smith, son of A. F, Smith, de- 
parted for Andover College, where he will 
spend this school year. He spent last year 
at Northwestern University at Lake Geneva. 

Joe Mazer, of the retail jewelry firm of 
T. L. Combs & Mazer Co., Omaha, de- 
parted last Tuesday evening for Buffalo to 
attend the meeting of the A. N. R. J. A. 

The T. J. Bruner Co., wholesale jeweler, 
has now definitely moved to the new loca- 
tion on the fourth floor of the Boston Store 
building, where the concern occupies a large 
part of the floor, having 1,000 square feet 
more of floor space than at the former loca- 
tion. 

Among the out-of-town jewelers who were 
in Omaha during the week were R. H. 
Wilhermsdorfer, Harrison; H. C. Lord, 
Danbury; Harry Dinsmore, Hamburg, Ia.; 
Gus Linder, Oakland, Ia.; John Crabill, 
Plattsmouth; C. H, Pielstick, Blair; Emil 
Kahm, Friend. 

John Morris, retail jeweler of Carson, Ia., 
is planning to dispose of his business at 
Carson and remove to Omaha. He was. in 
Omaha last week making a_ preliminary 
survey of the housing situation with a view 
to procuring a residence in Omaha where he 
intends to follow the business of auctioneer. 

A, F. Smith, head of the A. F. Smith 
Co., Omaha wholesale jewelers, underwent 
an operation at a local hospital last week 
in which he had a cyst removed from his 
back. Mr. Smith, after being on the operat- 
ing table more than an hour, went back to 
the office and attended to business and has 
remained on the job every day since. 
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H. Z. Kimes has left for a week’s busi- 
ness trip to Los Angeles. 

W. G. Fulton and Fritz Barken have 
both returned from southern trips. 

All the travelers of the Edson Adams 
Co. are now covering their respective 
territories, 

Edwin Root, vice president and sales 
manager of the New Haven Clock Co., is 
a visitor here. 

S. L. Barbour, vice president, A. I. 
Hall & Son, has just returned from an 
extended trip east. 

E. C. Prentiss, representing the Burr 
W. Freer Co., has left for a trip through 
the Pacific northwest. 

Charles Weinshenk, Jr., of Charles 
Weinshenk & Son, is visiting the north- 
west, calling on the trade. 

L. G. Benard, manufacturers’ represen- 
tative, has returned from Los Angeles 
with the report that he found business 
improving. 

Mr. and Mrs. J. B. Dougherty are visit- 
ing here from Honolulu. Mr. Dougherty 
was formerly connected with the firm of 
Wall & Dougherty, T. H. 

Edwin V. Saunders, Pacific division 
manager of the International Silver Co., 
is shortly to leave for a visit to the Los 
Angeles office of the firm. 

E. S. Henry, sales representative for 
the International Silver Co., who was 
recently married in Salt Lake, is visiting 
San Francisco with his bride. 

A. M. Alexander, special hotel repre- 
sentative of the Gorham Co., has just 
returned from the southern part of the 
State where he reports excellent busi- 
ness. 

K. Misaka, jeweler and watchmaker 
of 1627 Buchanan St., has given a bill 
of sale for his business, etc., to Gen- 
nousuke Ozawa, the consideration being 
$2,238. 

Manufacturers’ representatives calling 
on the local trade are: D. W. Wilkins, 
of the Ostby & Barton Co.; Raymond 
Klein, representing Goldsmith, Stern & 
Co., both of New York. 

Miss Dorothy Vanderberg, daughter of 
C. A. Vanderberg, well-known Los An- 
geles jeweler, is here with her mother, 
Mrs. C. A. Vanderberg, whom she drove 
up from the southern city. 

E. M. Bernard, sales representative for 
the International Silver Co., who has 
been located in Seattle will henceforth 
travel from the San Francisco office of 
the company. He has taken a home at 
Burlingame, in the Peninsula section. 

S. H. Friend, diamond importer of 704 
Market St., returned recently from a long 
trip through the European diamond 
markets. He was accompanied by his 
daughter, Miss Frances Friend, who left 
to study singing in Vienna, but later de- 
cided to return home and resume her 
Studies at the University of California. 

William Doering, 1051 Capp St., has 
appealed to the police for protection 
against a gang of men who sent a threat- 
ening letter and also way-laid him on 
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the way home and beat him. “We will 
get you, if it takes six months” the note, 
written in an illiterate hand, read. The 
gang accuses Doering of wife-beating. 
He says this is absurd as he has had no 
domestic trouble. 

San Francisco jewelers visiting the 
trade include: William Jung, of W. C. 
Lean, San Jose and Mrs. Jung; Harry 
Jacoby, Oroville; Arthur G. Prouty, 
Napa; Charles Giant, Modesto; George 
Dupen, Martinez; Carl Noack, Santa 
Rosa, Mr. and Mrs. George B. Witman 
of Pomona, who are spending a few days 
here, en route to Lake Tahoe, and Morris 
Traub of Goodfriend & Traub, Salinas. 

Jewelry valued at $8,000 was found in 
the blanket roll of a man giving the 
name of John J. Kennedy, who was held 
by the police for investigation. He is a 
recent arrival in San Francisco and said 
he found the valuables under a ware- 
house in Fresno. Later they were identi- 
fied as part of the loot taken from the 
jewelry store of Harry C. Riddle, of Taft, 
who was robbed of $10,000 worth of 
jewelry on the night of Aug. 25. 

Alfred H. Bullion believes that, within 
90 days there will be a great revival of 
business in the Bay region. He bases 
this belief on the fact that the seamen’s 
strike and the strike in the building 
trades are now virtually ended. “Those 
who were erecting buildings have re- 
sumed work and many men who have 
been holding back from building, since 
the strike began, four months ago, are 
having plans drawn,” said Mr. Bullion. 
“Water shipments have become normal 
and the jewelers trade will soon feel 
the effects of improved business.” 

Police arrested one man and two es- 
caped in the bold hold up of the jewelry 
store of Joseph Vischi, 1747 Union St. 
The three men, entering his store early 
in the evening, ordered him to hold up 
his hands. Vischi refused and ran to the 
rear of the store. The thugs followed 
and beat him with their revolvers. His 
cries attracted Police Corporal D. A. 
Schmidt and the men fled. One of them 
jumped on a passing street car and 
Schmidt, following in an automobile, 
captured him as he leaped from the car 
at Van Ness Ave. The prisoner gave the 
name of John Sullivan. Vischi found 
that the robbers had taken several hun- 
dred dollars’ worth of goods. 

A meeting of the board of directors 
of the National Jewelers Board of Trade, 
San Francisco district, was held in the 
rooms of the Board First National Bank 
building recently. The directors voted 
to recommend members to support the 
Industrial Association of San Francisco 
which has taken over the work of the 
Industrial Relations Committee of the 
San Francisco Chamber of Commerce. The 
committee was organized for the purpose of 
obtaining a square deal for those who 
are investing money in erecting buildings. 
One result of its work is seen in the 
practical end of the long strike in the 
building trades of San Francisco. 





F,. W. Mixter, Exeter, Cal., recently suf- 
fered a loss of about $1,800, by fire. 
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Pacific Coast Notes. 


Miss Edith King, Stockton, Cal., is 
enjoying a vacation at Belvedere. 

H. S. M. Duncan, Kelseyville, Cal., has 
sold out his business to Jos. F. Freeman. 

Herbert Jackson, Oakland jeweler and 
Mrs. Jackson are out of the city on a 
vacation. 

The Ogden Jewelry store of Hermis- 
ton, Ore., is moving into a busier part 
of town. 

Mrs. J. R. Kocher, wife of a prominent 
San Jose jeweler was taken suddenly ill 
and is now in a local hospital. 

Fred Deakin, Vacaville jeweler, has 
had plans made for a new house which 
promises to be a very beautiful one. 

W. R. Burke, jeweler of Berkeley, Cal., 
is combining business and pleasure in 
Portland, Ore. He is accompanied by Mrs. 
Burke. 

Harry Bloom, proprietor of the Cali- 
fornia Jewelry Co., Maricopa, Cal., has 
had an attachment levied on his place 
by S. H. Peters. 

C. L. Marlenee of the Marlenee Optical 
Co., San Bernardino, Cal., has published 
notice of the sale of his business to 
Montrose L’Estrange. 

Mendell Greenberg, 214 “K” St., Sacra- 
mento, Cal., has published notice of. the 
sale of his pawnbroking and jewelry busi- 
ness at that address to I. Groitzor. 

The jewelry store of F. W. Mixter, 
Exeter, Cal., has been burned with a 
loss of approximately $18,000. The loss 
is reported to be fully covered by insur- 
ance. 

L. C. Swain, of 4070 Piedmont Ave., 
Oakland, Cal., has sold out his jewelry 
business at that address to H. L. Myers, 
formerly of Chinook, Mont. Swain will 
continue as optician. 

Carl Noack of Sacramento, who was 
suddenly seized with an attack of appen- 
dicitis, late in August, is reported to be 
convalescing satisfactorily from the oper- 
ation. A number of his San Francisco 
friends in the trade have visited him in the 
last few days, 

The Gem Shop, of Santa Barbara, 
opened during the latter part of August 
is specializing in orders for jewelry made 
on the premises. R. M. Brunner and Roy 
Churchill are the proprietors. Mr. 
Churchill has charge of the watchmak- 
ing branch. Both partners are long-time 
residents of Santa Barbara. 





J. L. Crawford, jeweler of Cheraw, S. 
C., who recently built a model bungalow 
two miles out from that city, is making 
preparations to open by Oct. 15, a 
chicken ranch. It will contain 20 acres 
and be stocked with 3,000 white Leghorns 
of the best strain obtainable. Mr. Craw- 
ford has secured the services of L. W. 
Wortheim, of Blairstown, N. J., to man- 
age the ranch. Mr. Wortheim has had 
nearly a quarter of a century experience 
in raising fowls, and is now president of 
the Susquehanna Poultry Co., one of the 
best known poultry ranches in New Jer- 
sey. Mr. Wortheim will come to Cheraw 
some time during September and will 
supervise the building of Mr. Crawford’s 
plant. 
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Our New Onyx Rings 


po 














Henry Davidson 
51 Maiden Lane New York City 


Wholesale Jeweler and 
Jobber of Watches 


Write for samples of our new Onyx Rings, also 

a selection package of 18Kt. Belais Rings, 

Brooches, Scarf Pins, Lavallieres, Earrings and 
Waldemar Chains 


Complete line of 10 Kt., 14 Kt. and 18 Kt. Wedding and 
Signet Rings. Also Gold and Filled Cases and 
American Movements and Watches. 








Prompt attention to all special orders | 











Surprising Prices for | 
Masonic Rings 





A variety of sizes and designs for all degrees. 


Made in 14 K. Green Gold with Green 
Gold, 18 K. White Gold or Platinum 
Front Eagle. 


Jobbers Only 


The Eureka Jewelry Co. 


247 N. J. R. R. Ave. NEWARK, N. J. 











Arrow Manufacturing Co. 
77-89 Wooster St. New York City 


Manufacturers of 
the better grade 


Jewelry Boxes, 


Cases Trays 
Window Displays 
etc. 
for 


—= 
‘\, GIF 
7 TS THAT LAST 4 


An inquiry will be to mutual advantage 





Chinese Jade Jewelry 


Brooches, Rings and Earrings 
Filigree Leaf and Dragon Mountings 
Ask for Memo. package. 


Asiatic Art Jewelry Co. 


12 John St., New York Tel. Cortland 5921 











JEWELRY REPAIRING 


Special Order Work reasonable 


Prompt 
Service A trial will convince you. Prices 
S. LEVINTON “'NEW YORK” 








\ MILLER & RICK 
* Electro-Plating and Coloring 


Mesh Bags Repaired and Refinished 
Jewelry and Silverware Repairing 


43 John Street, New York City 





Telephoae 
2483 John 




















the Protection Ring Guard 


Has No Points to Catch or Scratch 


EASY TO PUT ON 


In Yellow Gold 14K $5.00 Dozen 
| White Gold 14K $5.50 Dozen—6 Sizes 


The Lion Safety Pin Clatch Co. 











Pat. Feb. 20, 1917 81 Nassau St., New York Pat. May 25, 19% 
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Seattle, Wash. 





Mr. McClain, a jeweler of Bremerton, 
was in Seattle on a business trip last week. 

E. C. McKeen, representing the Waltham 
Watch Co. is expected in Seattle within 
the next few days. 

Mr. and Mrs. J. W. David and daushter, 
from Portland, passed through Seattle last 
week en route to Mount Rainier. 

Samuel Kierski, of Lee & Kierski, San 
Francisco, manufacturers’ agents, was in 
Seattle calling on the jobbing trade last 
week. ? 

A. S. MacIntyre, of the Norris-Alister 
Ball Co., is away on a business trip through- 
out the northwestern part of the State this 
week. 

Samuel Sunel, one of the leading jewel- 
ers of Bellingham, has been spending a 
short time in Seattle and while here has 
been looking after some of his real estate 
holdings at Kent. 

M. Barnett, proprietor of the Associated 
Tewelers of Camp Lewis, has gone east on 
a combined business and pleasure trip. 
Mr. Barnett left by way of California and 
expects to return by way of St. Paul. 

F. Lighter has bought out the jewelry 
and loan store of W. P. West, formerly 
of Bremerton, and expects to take posses- 
sion of the store about Sept. 15. Mr. 
Lighter is well known in this city by the 
local trade, having formerly had .a store 
on Yesler Way. 


W. S. Barnet, who has for some time 


past been the California representative of 
Joseph Mayer, Inc., with headquarters at 
San Francisco, died in that city about two 
weeks ago. Mr. Barnet had been ill for 
the past three months. His brother, E. C. 
Barnet, will succeed him as representative 
for Joseph Mayer, Inc., 

The Watchmakers’ School, located in this 
city, reports that business is excellent. 
They enrolled seven new day students this 
week and have enrolled 18 students for 
their night school, which will be com- 
menced. This school is the largest watch- 
makers’ school this side of Peoria, Ill., and 
is now equipped with 70 benches. 





Minneapolis. 





About $1,800 worth of diamonds and other 
jewelry which had been left on display in 
a show window of the Stannard A. Smith 
jewelry store of Mankato, Minn., was stolen 
by bandits recently. The thieves gained 
entrance through a rear door and in the 
basement. 

H. L. Winter, retail jeweler of Minot, 
N. D., accompanied by Mrs. Winter, stopped 
off in this city a few days ago on a return 
trip from the east. Among the places 
visited were Wabash, Ind., the former home 
of Mrs. Winter, and Benton Harbor, Mich., 
Mr. Winter’s former residence. 

Among the retail jewelers of the State 
who visited this city recently were Her- 
man Wehlers, Fairmount; B. F. Ander- 
son, Alexandria; F. Thompson, Buffalo; 
F. Z. Sherwood, Faribault: Standley Vanek, 
Brainerd; A, M. A. Hanson, Dawson; ...C. 
Clemmensen, Long Prairie, and Gerald 
Stiles, Wells. 

Another new firm will be located at 11th 
St. and Nicollet Ave., this city. D. F. Sul- 
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livan & Sons, the proprietors, will open 
their new establishment this week. The 
business will be conducted on a strictly cash 
basis, For 11 years previous to October, 
last, Mr. Sullivan was owner and president 
of the Sundberg Jewelry Co. of Fargo, N. D. 

Jess Moss, secretary of the American 
Jewelry Co., of this city, recently returned 
from a two weeks’ vacation in northern 
Minnesota. Harry Blustin, also a member 
of this firm, returned a few days ago from 
a three weeks’ outing 75 miles north of 
Winnipeg, Can. Jewelry business in this 
part of Canada is not nearly as good as in 
Minneapolis, according to Mr. Blustin. 

W. H. Allen and A, L. Berg, formerly in 
the employ of A. J. Mohn, retail jeweler 
of this city, have purchased the store from 
Mr. Mohn and are now incorporated as the 
firm of Allen & Berg. Mr. Allen has for the 
past 10 years been manager of the store 
and Mr. Berg for the same period of time 
has been head watchmaker for the firm. 
The stock and fixtures of the store are 
valued at $25,000. Mr. Mohn, who is also 
an exporter of jewelry in Norway, returned 
to this country a short time ago after a 
stay of a few weeks in that country. 





San Antonio, Tex. 


A. D. Beaumont has opened a repair shop 
at 205% S. Alamo St. 

Mrs. H. C. Willmann, La Grange, Tex., 
was in town recently, buying her Fall stock. 

Raphael Penaloza, watchmaker with the 
E. Hertzberg Jewelry Co., was married re- 
cently. 

M. & M. Jaffe have opened a loan office, 
the M. & M. Jaffe Loan Co., at 107 W. 
Houston St. 

M. & M. Rosenman, owners of The Lib- 
eral Loan Office, have opened a store at 501 
W. Houston St. 

Ben M. Hammond has just returned, with 
his family, from Corpus Christi, where he 
enjoyed his vacation. 

Eric Harker, with the E. Hertzberg 
Jewelry Co., recently enjoyed several weeks 
at his home in Brundage, Tex. 

T. D. Riebe has recently purchased the 
stock of J. M. Robinson, 309 W. Commerce 
St. He is now in business for himself. 

F. L. McCullough, formerly of Pitts- 
burgh, Pa. has come to Texas and has 





bought the Schwab jewelry store at Beeville. 


Newton McCurdy, of the Wm. N. Mc- 
Curdy Co., Lockhart, Tex., has opened a 
branch store under the same name at Bishop, 
Tex. 

Wm. Bumgardner, Refugio, Tex., is 
spending several months in the mountains 
at Kerrville, Tex. During his absence, his 
son is taking charge of the establishment. 

Dr. Dan Rittimann has resigned from his 
position as manager of the optical depart- 
ment of the Pfaeffel Jewelry Co., and is 
again with his father, Joseph Rittimann, at 
Boerne. ; 

B. W. Hammond & Co., local wholesale 
jewelers, are outfitting a very up-to-date 
building at 111 W. Commerce St., and will 
move from their present location at 227 W. 
Commerce St. Sept. 15. 

Arthur H. Ball, in charge of the jewelry 
repair department at the FE. Hertzberg 
Jewelry Co.,, motored with his family to 
Waco, Fort Worth and Dallas, visiting 
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friends in the latter city. Before going on 
his trip, Mr. Ball had charge of the music 
for the Shriners’ ceremonial and his work 
in that line was very successful. 





Rochester, N. Y. 





Leroy Present has left here for Chi- 
cago, representing P. Present & Son. 

Wm. Levinson, of M. Rosenbloom & 
Co., is away west on business for four 
weeks. 

Geo. P. Klue and family, have returned 
from an automobile trip to Adirondack 
Mountains and Lake George. 

Some miscreant is giving the police an 
interesting time during the nights along 
Main and State Sts. Many of the large 


‘plate glass show windows in the district 


have been cut across the glass by some 
sharp instrument. The damage amounts 
to thousands of dollars. Marks & Abra- 
hams on State St. had their windows cut. 
The operator, up to the present, has not 
been apprehended. 

A special meeting of the Rochester Re- 
tail Jewelers’ Association was held 
Thursday evening, Aug. 26, at Powers 
Hotel. President E. A. Handy held a 
short business session after dinner and 
reported that the local jewelers’ resolu- 
tions were forwarded to the secretary of 
the A. N. R. J. A. at Buffalo, where the 
convention has been held this week. 
Some of the jewelers will join the Syra- 
cuse autoists when the latter arrive here 
Sunday and others will go by train. The 
following members and their families are 
listed to attend the state and national 
conventions: President E. A. Handy, Sec- 
retary R. G. Scheer, Treasurer G. P. Klee, 
J. Given, C. H. Sunderlin, E. J. Scheer, J. 
Humburch, F. Torrey, F. Tarrant, S. D. 
Burritt, L. M. Cambell, J. O’Keefe, R. R. 
Howden, G. C. Schaefer, C. F. Vander- 
pool. 





Canada Notes. 





C. E. Slater has opened a jewelry store 
in Winnipeg. 

J. Claude Daze, Arnprior, 
assigned to J. R. Tierney. 

Crawford & McAdam are commencing 
the jewelry business at Assiniboia, Sask. 

W. W. Walton, jeweler, of Windsor, 
Ont,. has given a chattel mortgage to R. 
B. Ellis for $16,021. 

An accident which might have had a 
much more serious result occurred on Sept. 
6 to F. Shonback, jeweler, of Hamilton, 
Ont., when attempting to fill the tank of 
his automobile while the engine was run- 
ning an explosion occurred and the car 
was destroyed by the flames’ which 
threatened to spread to the neighboring 
buildings but were quickly got under 
control, 

Out of town jewelers calling on the 
Toronto trade recently included: W. F. Mc- 
Carty, Lindsay; Lloyd Duffield, Norwood; 
T. Fox, Lendon; I. Bernstein, Timcoe; 
Nelson Pequegnat and James Pequegnat, 
Stratford; C. E. Walker, Wiarton; W. H. 
Smith, Selkirk; T. R. Diller, Thedford; 
G. A. Redmond, Sydenham; F. R. Clark, 
Peterborough—all Ontario; and A. Lang- 
lois, Quebec. 


Ont., has 
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Another improvement in National Cash Registers... 
Low-priced receipt printer. 








To all merchants: 


J. BLANK 


When you press a key on this register — 214 Main Street 
Blankville 


@ It shows the price of the article. 


-.40 


@) It prints a record for the merchant. 





Amount of 
> ° ° Purchase Sh 
@ It prints this receipt for the customer. : — ~~ oe 
@ It opens the cash drawer. 05 SEPT 1. 


© It adds up the money received for the day. 











Copy of receipt printed 
for each customer 


Now there is a receipt-printing National Cash Register for every line of business. 


Old registers bought, sold, repaired, and exchanged. 
Easy payments. Liberal allowance for old registers. 


We make cash registers for every line of business. Priced $75 and up. 


NATIONAL 


CASH REGISTER CO. 


DAYTON. OHIO. 




















STORES 





That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CIRCULAR regarding any advantageous 
device or ~~ which they are utilizing in con- 
nection with their business. 























Take Advantage of the Changing Season 





Written Expressly for The Jewelers’ Circular 




















THE jeweler can take advantage of the 
changing seasons with the conse- 
quent change in the mode of living. 
When the people run home from their 
summer vacations they take up a mode 
of living that is entirely different to that 
just left. New needs are apparent, 
others can be created by the jeweler. 

What does the new home life begun 
with the lengthened evenings bring the 
public up against that the jeweler can 
get in on? What needs are there that 
the jeweler can supply? 

1. Ornaments for the home, to brighten 
and beautify it. 

Among these may be classed such 
articles as antiques, bronzes, vases, jar- 
dinieres, leather novelties, curios, Japan- 
ese and Oriental art objects, etc. All of 
these have a call at this season for home 
decoration if the jeweler will push them 
for that purpose instead of holding them 
back as gifts for the coming Christmas 
season. 

2. Useful articles for the home. 

Among these may be classed lamps, 
electroliers, candelabra, clocks, flower 
vases. 

3. Dining room and buffet requisites. 

This class includes silver, both flat- 
ware and hollow ware, fine china and cut 
glass, chimes, casseroles and bake dishes. 

4. Living room and library necessities. 

Desk sets, book ends, fountain pens, 
pencils, stationery, table lamps, smoker’s 
sets. 

5. Bedroom comforts. 

Toilet sets, electrical appliances, bou- 
doir lamps, manicure sets, ornamental 
bric-a-brac, clocks. 

These lists are perhaps not as full as 
they might be. It was not the intention 
of the writer to give a full list, but to 
give a few to indicate the type of article 
teferred to. The jeweler will do well to 
80 over these lists and add every line he 
can to the number in each classification. 
When he has this done he will have a 
Pretty good idea in his head that there 
is really a need for some of these articles 





at once. Then he may use the best 
method at his command to get the pub- 
lic to recognize the need, which will in 
the end be by suitable publicity. 

The personal needs of the men and 
women are increased or renewed with 
the change in the method of living, from 
outdoors to indoors. These needs may 
be roughly classed into the following: 

1. Needs created because of formal 
entertainment: 

Into this class fall all kinds of jewelry. 
The jeweler in compiling a list of this 
kind will do well to divide it into two, 
viz., (1) the needs of women, (2) the 
needs of men. In the former falls every 
fashionable article of jewelry. Besides 
this many other lines may be added, such 
as fans, lorgnette, fancy hair combs, etc. 
The men’s needs are fewer, but still dis- 
tinctive, and embrace such articles as 
cigarette cases, cigar cutters and lighters, 
canes, watches, etc. Both will need 
opera glasses, umbrellas, etc. 

2. Needs created by entertainment. 

Besides the enlarged demand for orna- 
ments for the home because of entertain- 
ment, there is a need for prizes, for cards 
and cases, games, etc., that the jeweler 
can supply. 

3. Wedding gifts. 

There are many weddings in the Fall, 
this being a favored time for this event, 
the culmination of the vacation engage- 
ment. 

4. The style element in jewelry. 

The jeweler should foster the style 
element in all jewelry. It is improper 
for a man to wear a straw hat in Sep- 
tember, although the weather is often 
more suitable for its use than during part 
of the earlier days of Summer. In just 
this way there should be established some 
similar drastic style restrictions. It is 
just possible that this should be taken 
up through the associations, but the local 
jeweler can do something towards a be- 
ginning of this desirable change in jewel- 
ry wearing by advertising suitable arti- 


cles for Fall as suitable for that period | 
only. 

Naturally the costume styles have a 
great deal to do with the style element 
in jewelry. For instance, this Fall black 
is being worn a great deal. Jet jewelry 
has been created to accompany these 
black garments. Will they be continued 
to be worn in the Spring when some dif- 
ferent color scheme will be evoked by 
the gentlemen who create styles for ; 
women? 

Not only does the color favored for a: 
season affect the jewelry to be worn, but 
the style of the costume has its bearing - 
on the style of the jewelry. The jeweler - 
should insist on having the better lines : 
to correspond with the costume and in- | 
sist upon the customer wearing the cor: ' 
rect style. 

If the jeweler will persistently push 
the lines suitable for the moment he will — 
find his sales growing beyond his belief. 
This will be an aggressive policy, not 
a passive one. 

Each article or line should be adver- 
tised as if for the moment it is the only 
line on earth. It should be the only | 
thing the jeweler tries at that time to: 
project upon the mind of the prospective | 
customer. 

Naturally the social events of a city 
or town are of considerable value in 
creating timely advertising. Suppose an |; 
annual ball or dinner is to be given at | 
which will appear the elite of the city. 
That means new gowns, and new gowns 
mean new needs in jewelry. The jeweler 
advertising his wares as “for this event” 
is going to take the foremost place 
among all the advertising jewelers. 

The jeweler has fallen into a rut in 
his advertising. He has followed the 
same lines as those who have gone be- 
fore. This is not a good policy. If he 


will select the good from the old and 
add to it good from the new then his 
advertising will be irresistible. 

The advertising of the jeweler should 
be a little more human in its appeal. 


The 
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There is durability and good workmanship in our 


Sample Cases, Trays and Trunks 
Agents for “Faber Utica” Trunks 














No. Y ditties Case 


saniities: Rae Burrkert Manufacturing Co. ~~ Se*o 


717 Market St. 
San Francisco 


New York PROVIDENCE, R. I. 

















ELECTRIC FURNACES= || | JOHNSON BROS. 


Manufacturing Jewelers 
For ENAMELERS, TOOLMAKERS, 2 
DIE SINKERS, ROLLED PLATERS, 
KNIFE MANUFACTURERS 
and for all other trades requiring an even 
high temperature. 


Cheaper than gas furnaces and does better, 
quicker, work. 


Write for further information or see actual working tests 
at any of our offices. 
























































——] * BERBERI AN— Rings All Hand Pierced in Platinum and 
Main Office, 185 EDDY ST., PROVIDENCE, R. I. Solder Never Shows 1 Sb ee 
New York City, 80 Lexington Ave. Sold to Jobbers Only 

100 West 21st St. NEW YORK 

|. ROGERS SILVER CO., Inc. 
MANUFACTURERS 
. Silver Plated Hollowware O 
came Jobbing Trade Only Solicited 
13-15 LAIGHT STREET NEW YORK 


| en | (RS nara eaamag 
SSS BS SSE Ea ES ee ee 




















September 14, 1921. 


Sterekeeping Department. 


formal uncongenial appeal of the better 
class jewelers may be all right for them, 
put it is a poor thing for the average 
jeweler whose business depends more 
upon the medium and popular trade than 
upon the exclusive. 

Take the two following appeals for 
business and compare them: 

“NECK CHAINS. In Black Onyx 
and Amber, Green Gold and Amethyst. 

“Graceful, fascinating, with a touch of 
the Orient, these exclusive novelties are 
being sought by women to complete the 
plain gown or add the appealing femi- 
nine touch to a severe garment.” 

“PEARL NECKLACES. The pearls 
in these necklaces are exquisite. They 
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to the ridiculous. The jeweler can carry 
the human element too far. When he 
passes beyond the line of good taste and 
becomes humorous he descends in the 
scale of merchants, from a merchant 
prince to a common buffoon. 

Humor in advertising is hard to man- 
age. Few indeed can keep within the 
limits. It’s a wise merchant who knows 
when to stop. Miller, Detroit’s humor- 
ous jewelry advertiser, seems to get away 
with a great many things that the aver- 
age jeweler would not care to father. 
But sometimes his ideas are very well 
put. The following is sure to. strike 
some men as just right. The result will 
be a visit to Miller. 

“As a rule when your wife has some- 
thing to talk to you about it’s about 
something she hasn’t got—maybe that 


es 
Moment’ 
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Window Display Linked Up with a 
Popular Movie Film 


HERE is a photograph of a window in the 

store of Frank Holt & Co., jewelers at 
707 Broad St., Newark, N. J., showing a 
display that is co-related to a moving pic- 
ture play given at a local theatre. The name 
of the film was “The Great Moment,” and 
the star was Gloria Swanson, who played 
the part of a bride. Her only wedding ring 
was one made of a bent hairpin. 

The hairpin wedding ring used in making 
the film was in the center of the display 
shown in the window. It may be seen in 
the photo on a smalk white ring box. 

Above and back of this hairpin wedding 
ring was a plaque upon which was a photo- 
graph of Gloria Swanson, and the words, 
“Right Now is The Great Moment for 





on 


MOVIE PICTURE TITLE USED AS THE THEME FOR A TIMELY WINDOW DISPLAY 


are perfectly matched and will please the 
most fastidious of our customers.” 

The woman who reads these two an- 
nouncements will surely be interested in 
the former. There is a human interest 
in it that is entirely lacking in the formal 
Statement of the latter. While the state- 
ments of fact given in the latter appeal 
are perfectly genuine and truthful, they 
are hard facts, not sentimental reasons 
for buying, and these sentimental appeals 
are the best in the long run. 

Note the human note in this appeal. 

“Fashion Daintily Fans Herself This 
Season. 

“—not because we are to have a warm 
winter, but because there is such a pretty 
grace in the waving of a plumed fan; 
and such an opportunity for adding a 
magic flash of color that will transform 
an evening gown delightfully.” 

What woman would go without a fan 
who Tead that appeal? 

It is only a short step from the sublime 


diamond ring you promised her is just 
the thing to make her stop holding up 
her sister’s husband as a pattern saint— 
AND WHY NOT? Miller’s diamonds 
are as safe as money in the bank and 
increase more in value. Be a sport this 
Christmas.” , 

Find out what you have that someone 
wants right now. Then advertise it now 
and you'll very likely be surprised now 
at the sales you make now. Don’t wait 
until next month to commence that 
Christmas advertising; begin now, even 
if you don’t say a word about Christmas 
for a month or so. 

The time to advertise is now. Adver- 
tising pulls, it does not jerk. Why not 
have the pull all the time on your line? 

) , Pan a Se 





“This little book tells you how to be 
popular with the girls.” 
“What style of car 


does it recom- 


mend ?”—Boston Transcript. 


jewelry purchasers.” Another card. in. the 
window had the following “Every Moment 
is The Great Moment when you purchase 
jewelry here.” 

On each side of the hairpin wedding ring 
was a tray of rings—one containing gold 
wedding rings, and the other platinum and 
white gold bands. At each end of the dis- 
play was a silver trophy. 

While the hairpin wedding ring was on 
display, someone one night broke the big 
plate glass wmdow in front of the display. 
Nothing in the window was stolen, however, 
and it is thought that whoever it was that 
broke the window was scared away. 


Because the break occurred at the time of 
the display linking up jewelry sales with a 
movie play, many thought that the break 
was for the purpose of making a press agent 
story. A JEWELERS’ CIRCULAR representative 
was assured at the store, however, that this 
was not so. It was said that everything 
indicated an attempt to rob the jeweler’s 
show window. 
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EDWARDS-LUDWIC-FULLER 
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6 Hawkes Crystal Ash Trays 


—reflect credit on your store 


Individual ash trays of the same luminous crystal as the 
other table appointments will please the woman who takes 
entertaining seriously—your most desirable customer. They Cut Glass 

| 








will make her rely on your taste in her really big purchases. Engraved Glass / 
Rock Crystal 
You need not tie up much money because you have our immense stock Class 


= 


todraw upon. Just try a few of these traysin your window and re-order . re 
as fast as hey sell themselves—that will be pretty fast. We will start —, —_ 
shipments to you on the day your order reaches us. Decorated Gall 
Glass 
Decorated 
Enameled Glass 
Auto Vases 
Desk Sets 
Cigarette Boxes 
Monograms 
Engraved and f 
Gold Decorated , | 
Colored Glass 
Old English and f | 
Irish Glass | 
Period Glass 


T. G. Hawkes & Company Odd Matchings j) 


a. Inventors and Patew 
neem taeeieoe tees of Hawkes Fa | 
Pacific Coast Office: mous French Dressing 
140 Geary St., San Francisco Mixing Bottle. At 








a, Your Profit? Better than usual 


— No. 3352 *‘Millicent” $1.50 er oe 
net. (to the right) Ps 
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0 oe Ash Trays. Copper whee ee 
graved. 3 in. diameter. No. 3352 Lin 
4 and Basket pattern (above) net $1.30. 


No. 3352 Alcazar pattern $1.50 
i} net. (to the right) 
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"Electrifying a Dull Market 


‘4° WESTERN dealer who carries a line 
of electrical appliances evolved a 
plan‘ for stimulating business last vacation 
season when trade was very light. Briefly, 
he simply advertised that he would give five 
thousand watts of electricity to each and 
every customer who would buy any elec- 
trical cooking, heating, or labor-saving ap- 
pliance from him during a certain period. 
There was absolutely no red tape con- 
nected with the sale in any way. When a 
customer purchased an electrical appliance 
of any kind, she was given a coupon and 
instructed to present it with her bill for 
electricity the next time she made her reg- 
ular payment. The store then settled with 
the power company after the sale was over 
and the merchant knew how much current 
he had given away. 


Encouraging Home Athletics 


One Detroit jeweler is securing excellent 
publicity at moderate cost by equipping 
athletic teams of boys and young men. These 
teams usually belong to some kind of local 
league and play jam-up games. 

The cost of financing such a team is very 
small. In baseball, for example, the boys are 
merely furnished with suits at the beginning 
of the season and with a new ball for each 
game. The dealer’s name appears on the 
blouses in conspicuous letters and the team is 
known by his name. 


Games attract more or less attention on the 


sand lots and in the parks and the news- 
papers frequently give some publicity to 
them, designating the teams by the names of 
the dealers who sponsor them. 


Connecting Up with Manufacturers’ Ads 


A Canadian dealer gets a great deal of 

cheap newspaper advertising by connecting 
up with the manufacturers’ advertisement of 
goods which he handles. 
_ He contracts with the local papers to buy 
space underneath every such advertisement 
and in this space he runs his card, prefaced 
by the words “sold by.” In this way he 
receives the benefit of the entire advertise- 
ment, while paying for only a very small 
Portion of it. 


Intensive Advertising 


A Canadian merchant who runs a weekly 
announcement in his local paper has an 
unusual plan for intensifying the distribu- 
tion of his publicity. 

After the issue of the paper is off the 
Press, he has the printer run off several 
hundred extra copies of his ad to be used 
as handbills. Some of these are distributed 
by boys after school hours, while others 
are placed on the show cases in the store 
and are wrapped with purchases. 

n this way the dealer is sure to reach 


{ 15; yA, hE et 


THE JEWELERS’ CIRCULAR 


every resident of. his community, many of 


them several. times. . 


Thinks Right-Hand Side of Store Best . 
| A Detroit ddaler claims that by very care- 
ful experiments he, has established. the fact 
that the right-hand:Side of his store is worth 
several times 4s much. as the left-hand side. 

He has tried shifting merchandise from 

one side of the store.to the other and from 
the center-aisle show cases’ to the sides, with 
the result that he is firmly convinced that 
the right-hand side is by far the best for 
merchandising vanity goods and attention- 
catchers of all kinds. 
’ For example, there are two telephones. in 
the rear of this establishment, one on the 
right the other directly opposite, on the left. 
There is a directory beside each, and there 
is no apparent reason why one of these 
*phones should be used any more than the 
other. Yet the fact remains that the instru- 
ment on the right-hand side of the store col- 
lects about four times as many nickels as the 
other. 

A penny scale also took in far more coins 
on the right of the entrance than it did in a 
similar position on the left. 

This dealer had a-display of the usual kind 
of well-known pencils on his front-center 
show case and the pencils were not going 
well. He shifted the same display case over 
to the show case directly opposite on the 
right and the pencils immediately began to 
move rapidly. 

Many similar experiments netted the same 
results. 

This dealer explains the tendency of per- 
sons to go to the right side of a store to the 
fact that traffic always keeps to the right and 
to the further fact that the majority of people 
are right-handed. They have a tendency, he 
says, to bear to the right as they enter the 
store and anything displayed on the right is 
mote likely to attract their attention. 

He advocates displaying vanity goods and 
attention-catchers of all kinds, articles which 


~ customers will buy on the inspiration of the 


moment, on the right, while staples are rel- 
egated to the left-hand side of the shop. 


“Hey Dad, Ask Ma’’ 


A jewelry store recently hit on a novel 
idea that incréased its business among 
men. The store was located on a street 
where a large number of men passed. 
They of course always made full use of 
their show windows so they naturally 
worked out some plan that would make 
them still more valuable. 

The famous cigarette slogan: “Ask 
Dad, He Knows” was felt to offer possi- 
bilities and the use of a slogan coined 
from it would seem to prove the correct- 
ness of their contention. 

“Hey Dad, Ask Ma, She Knows,” was 
coined from the famous cigarette slogan 
and a neat window sign was made. with 
it on. Then in trimming a window with 
jewelry intended for the women folk 
this window sign was used in a prominent 
place in connection with a special sign 
about the articles displayed. 

And it had the desired effect. The 
men were quick to recognize this familiar 
slogan and their attention was attracted. 
The house backed up the idea with good 
merchandise so the idea naturally proved 
to be a winner. REV. 
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Straight Facts About South America 





Straight Business in South America, by 
James H. Collins. D. Appleton & Co., New York 
and Boston. 305 pages, bound in cloth. 
MAN UFACTURERS .and others  inter- 

ested in South America are fortunate 
in being able to secure authentic and ‘first 
hand information. direct: from: the ‘South 
American/firing line of business, This book 
is a presentation of facts. It is plain fabric, 
free from all lace and embroidery. 

The countries which’ supplied, the. material 
are Argentina, Brazil, Chile; Uruguay and 
Peru. The book is a sequence to a series 
of articles which appeared in the Philadel- 
phia Public Ledger in the interest of which 
the author visited these South American 
countries. Many misconceptions of the geog- 
raphy of South America are corrected by 
the author, who mentions, for instance, that 
Brazil alone is larger than the United States; 
Argentina larger than Mexico and all Cen- 
tral America. “Subtract Brazil] and the 
Guianas,” he says, “and South America is 
still as large as Canada, Subtract Mexico 
and Central America from our continent and 
lump them in with Latin America to which 
they belong racially, and then Latin America 
is larger than the United States and Canada.” 

The reviewer can appreciate the value of 
this book because a few years ago he made 
an investigation of South American condi- 
tions through a broad gage survey from 
merchants and salesmen who had traversed 
the continent on all sides and their amusing 
stories of the befuddled geographical knowl- 
edge of many a manufacturer were interest- 
ing. 

The thought occurs that it would be well 
for our public schools to devote more pains- 
taking attention to the map of South Amer- 
ica. The plan would eventually help exporters 
and importers.. Ask the elementary school 
graduate a few simple questions about.,the 
relative positions of cities in different parts 
of South America and his answers will be 
a revelation. 4 

Mr. Collins’ book,‘contains. history, in- 
formation and inspiration. 

The psychology of the Latin type is some- 
thing that ‘ought to’ be ‘understood by every 
prospective exporter or importer,. and the 
book gives a good insight into this, bringing 
out native traits, characteristics,. customs, 
etc. 

’ Among* the interesting chapters are: 

“Wanted—Business Imagination for Ex- 
port.” 

“What South America is Like.” 

“What the People and the Countries are 
Like.” 

“The Tools of the Trade—Our Own 
Banks.” 

“Doing Business with South America.” 

“Why South America Needs Continental 
Methods.” 

“The Other Fellow—Our Competitor.” 

“What Do South Americans Think About 
Yankees ?” 

“The Importance of Buying as Well as 
Selling.” 

“About ‘Picking Up’ the Spanish Lan- 
guage.” 

“What Chance for Me in South America.” 

“What You Will Need in South America.” 

“The South American Farmer.” 

“Who Was Who in South America—Para- 
graphs of History.”"—R. F. N. 
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s Collapsible 
V ICTOP’ Fountain PEN 
—the utmost in refined taste, exquisite 
workmanship and writing efficiency. 


A practical necessity of such beautiful de- 
sign as to appeal instantly and universally to 
a select trade. 

Suitable as a token, gift or favor for wed- 
ding, birthday, anniversary, party or com- 
mencement. Makes an attractive prize or 
desirable trophy. 


Telescopes to 4 in. Extends to 6 in. Self- 
filling, positively non-leakable. Made in 
Rolled Gold, Sterling Silver and 14-K. Gold. 


Attractive selling plan and Catalog of com- 
plete line sent on request. 


U. S. Victor Fountain Pen Co. 


109 Lafayette Street New York City 
Western Clock Building 
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Ml WESTERN TRAY & CASE CO. 


Established 1864. 
427-429 Plum Street CINCINNATI, OHIO 
_MANUFACTURERS OF— 

Jewelers’ Show Case and Window Display Trays 
Wholesale Jewelers’ Trunks, Telescopes, Trays and Cases 
Window trimming silk plush, 24”, 27”, 36”, 50” wide. All colors in stock. 

Our New 1921 Catalog and Price List is ready for distribution. 
No. 84. Ind. Bracelet Watch Trays Shall we send you one? 
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Perfect Sealing Wax Impressions Made by 


The Electric Sealing Wax Machine 


to save 50% of Wax and Time. 
against waste. 
(Gvaranteep to make every seal a perfect seal. 
protection against fire hazard. 
for the period of one year. 
Now in use by the United States Postal and Customs Service 
Heated electrically. Attachment will fit any electric light socket. 


LET US SEND YOU ONE. A TRIAL WILL TELL THE STORY. NO OBLIGATIONS. 


Electric Sealing Machine Corp. wap iy 
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Increasing Sales Via the 
Show Window 





Written Expressly for The Jewelers’ Circular 

















NY people accept as a truism the 
M statement that “every cloud has a sil- 
ver lining,” but when the clouds appear, 
some of these people forget all about the 
wonderful optimism they preached to others. 
it is quite natural that this should be so, for 
it is the man possessing stability, sound 
judgment, and clear vision who realizes that 
periods of unusual prosperity must in due 
time be followed by times that test the 
mettle of the individual. 

Such men do not become too wildly en- 
thusiastic over temporary good fortune, nor 
excessively depressed when the conditions 
are reversed, They realize that this is sim- 
ply the working out of one of the laws of 
nature, which decrees that the fittest shall 
survive. There are quite a few people who 
seem capable and successful during times 
of prodigal spending, but who fall to the 
wayside as soon as put to the test, because 
their temporary success was not founded on 
a thorough knowledge of the business and 
sound business principles. 

On the other hand, the man whose suc- 
cess is based on sound policies comes 
through dull times much the same as through 
any other time, though with possibly some- 
what smaller profits. To him periods of 
depression mean putting forth a little ex- 
tra effort and a little closer attention to the 
various phases of the business. 

The business clouds of today have a silver 
lining, and the problem is to get at the sil- 
ver. Believing that it is there, is of little 
value. It must be visualized and capitalized. 
This is not the time for radical changes and 
expenditures, but a small amount invested 
where it is certain to bring fair returns is 
a safe policy to follow. 


Not all merchants are in a position where 
they can devote much time or capital to ad- 
vertising, but many of them are in a posi- 
tion where a little money judiciously ex- 
pended on window displays will repay them 
well, 

In an eastern town is a man with a modest 
business, who never paid much attention to 
his show window; in fact, did not believe 
that attractive window displays exerted 
much of an influence on the mind of the cus- 
tomer. 


He at length took a younger man into 
Partnership, who did believe in the effective- 
ness of window displays and who kept the 
window clean and attractively arranged. 
Very little money was spent in making these 
displays, but it has resulted in a 100 per 
cent increase in business at the end of the 
first year of the partnership. And this in- 
crease was accomplished during a period 


when business in that town was below 
normal, 


Quite recently a banker was approached 
Y a merchant for a large loan to finance the 


purchase of a property much larger than 
the merchant had been occupying. The 
banker stated that he hardly thought it nec- 
essary for the business man to increase mer- 
chandising facilities at the present time, as 
all business men seemed to be complaining. 
The merchant then asked the banker to 
come to the store the next day, which hap- 
pened to be Saturday. 


CIRCULAR 





149 


Two Noteworthy Window Displays from 
the Pacific Coast 
THIS unique jewelry display, for which 
the sea gull furnishes the motif, was de- 
signed and made by the Baranger-Fletcher 
Co. and displayed in San Diego by the 
Ernsting Co. The background comprises 
three large panels, the center piece carrying 
a beautiful marine scene showing sea gulls 
at sunrise, and the end pieces. 

The coloring is in silver gray woodwork 
with ornamental blue velvet pads and a spray 
of gold on the carving. The silk drapes are 
of old rose silk brocaded with silver gray. 

. oa 


The display in the second photograph was 
designed and made by the Baranger-Fletcher 
Co. and shown in Los Angeles by Feagans 
& Co. The design is a departure in jewelry 

displays, following the lines of Queen Anne — 





ARTISTIC AND DAINTY DISPLAY BY 

The banker decided to visit the store on 
Saturday evening. He found crowds in 
front of the show windows, which he ad- 
mitted were the most attractive in town. 
After walking about in the store for one 
hour he said, ‘I am astonished at the num- 
ber of people that have patronized this store 
during the one hour I have been here. I 
had no idea that any store in the town was 
doing as large a cash business as I have seen 
here.” 

While this merchant is a consistent adver- 
tiser, he gives especial attention to his win- 
dow displays, changing them very fre- 
quently. He admits that in this manner only 
has it been possible for him to increase his 
volume of business. 


THE ERNSTING CO., SAN DIEGO, CAL. 


furniture. The background represents a 
draped window of the throne room looking 
out upon a garden scene. 

The woodwork is in gold with emerald 
green thrown upon the carving in relief. The 
velvet jewel pads are of cardinal red, with 
silk drapes of lustrous pink, making a most 
unusual and striking jewelry window dis- 
play. 





The Customer’s Picture 





OXE dealer placed a handsome card in a 

conspicuous spot in his window, stating 
“Here is the picture of a person whom we 
want for a customer.” 





THIS DISPLAY 


BY FEAGANS & CO, 

At the present time many people are put- 
ting off buying the little things they actually 
want and need. And they are most likely 
to buy them at the places where they see 
them attractively displayed. Let the win- 
dow display be the silver lining to the pres- 
ent cloud.—R. H. B. 


IS REMINISCENT OF THE QUEEN 


ANNE PERIOD 


Beneath the sign was a sterling silver 
mirror. The ones who paused to see the 
“picture” of course saw their own likenesses 
in the mirror. 

This always brought a smile and in many 
instances resulted in the looker’s actually 
becoming a customer. 
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| WELDED PLATINUM 
ON GOLD 


FOR ALL PURPOSES 





Special Combinations of Plati- 
num and Gold or other metals 
made to Order in any ratio of 


thickness. 





R. & H. PLATINUM WORKS 


Refiners and Workers of 
Platinum, Gold and Silver 


New York Office: 
709-717 SIXTH AVENUE 





JAPANESE INITIALS 
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46" 346” 14” SIZES 


Made in 14 Karat Gold (Yellow, White and Green) 


Also in Silver and Platinum 


HERPERS BROS. 


18 CRAWFORD ST. 


ESTABLPSHED 1865 


NEWARK, N. J. 


























Refiners 


Gold 
Silver 
Platinum 


HANDY @©® HARMAN 


31 Gold St., New York City Bridgeport, Cenn. 


SHIP TO EITHER PLANT 

















Established 1858 


Refiners 


Gold 
Silver 
Platinum 


Smelting of Sweeps our Specialty 
Filings, scrap, plated scrap and bench sweep 





Fine gold, silver, platinum in any degree 
of hardness 
Gold, silver and platinum anodes 


L. LELONG & BRO. 


Halsey, Marshall and Nevada Sts. 
NEWARK, N. J. 



























































“Don’t Be a Watch Butcher,” 
Says This Old-Timer 








Reader’s Advice to Beginners in Watch Making 

















“Sr. Louis, Mo., Sept. 12, 1921. 


Editor, Horological Department, THE 


JEWELERS’ CIRCULAR. 


66 A NY young man who is making an 

effort to learn and become efficient 
in the art of watchmaking should be physi- 
cally able to stand the strain of indoor 
work, for there is hardly a trade that is 
so eye- and nerve-straining as that of a 
watchmaker. If, after three or six months, 
he is losing weight or his general health 
is below par, he had better quit and try 
some outdoor work. 

‘Tf I were called upon to teach anyone 
the watchmaking cr jewelry trade, I would 
want the apprentice to have good health, 
a good and true eye, steady hands, and be 
mechanically inclined. I have seen too many 
young men start this trade only to give 
it up afterwards on account of showing 
signs of tuberculosis. In teaching the ap- 
prentice, I would impress him with the im- 
portance of orderliness and cleanliness and 
a system of keeping his tools in a place 
where he can put his hands on them when 
wanted. A habit thus acquired will save 
time and money. Dust and dirt is an enemy 
of the watch, and he should see that none 
is about his tools or bench. 


“The first thing the apprentice should 
know is how to flat file. I would keep him 
practising on that for a week, then give him 
instructions in the different sizes and makes 
of movement, to get him familiar with the 
names of the different parts of the move- 
ment. Then, if I could, I would get an 
enlarged movement, so that all the parts 
could be readily seen with the naked eye. 
This would be a great help to the beginner. 
He could see and become familiar with the 
different parts, how they are made and put 
together. He should be then taught how 
to take the movement apart and should be 
shown how to pick up with his tools the 
different parts so as not to scratch or mar 
the surface. I have seen many fine move- 


ments where the highly polished surface 
of the wheels was tool-scratched by care- 
less handling. 

“After a few months 


the apprentice 


should be able to clean and assemble the 
ordinary movements. To thoroughly clean 
a watch is most important. When all lint, 
dust, dirt, tarnish and gummed oil are re- 
moved, all rusty spots removed and re- 
polished, there is no reason why any watch 
should not run, provided all other parts are 
in perfect condition, the same as it was 
when it left the factory. In this case, the 
watch stopped only because it was dirty 
and needed cleaning and reoiling. But sup- 
pose it does not run, after a thorough clean- 
ing, then the watch has seen hard usage; 
perhaps it fell, or has not been cleaned for 
years, the parts are dry and are cutting, 
or the parts are bent, or a jewel cracked; 
there are a hundred and one things that 
can be wrong and cause the watch to keep 
poor time, or not run at all. 

“T would advise this to the beginner: In 
taking a movement apart, remove the bal- 
ance wheel and escapement. Now try and 
see if the train moves freely by moving the 
center pinion with your tweezers. If the 
train moves freely, that is what we call 
the movement. When the balance wheel 
and escapement is removed, then there 
should be no trouble there, and if you have 
any trouble it will be in .the escapement. 

“The mainspring is an important factor. 
It is the motor power that drives the works. 
A watchmaker must know just what 
strength of spring is required to run a 
particular movement, for a spring too strong 
will make a watch run slow and a weak 
spring too fast. The apprentice should not 
take for granted that the old broken spring 
was the right size. He must know that 
for himself. All American-make movements 
have a chart, showing what size spring is 
used in each size movement they make. 

“Another thing the beginner must know 
is that all wheels of a watch must have 
end and side shake, just enough to be per- 
ceptible. This is also true of the main- 
spring. There must be binding of the 
spring in the barrel. In other words, there 
must be no binding and as little friction 
as possible in any watch. 


“Now we come to the escapement, the - 


heart of the watch, where nine-tenths of 





all trouble is found when a watch is out 
of order. To explain in plain and under- 
standable language to a beginner the mys- 
tery of the escapement is to my mind not 
possible, so when the apprentice is far 
enough along to study the escapement of 
a watch, he must rely on his instructor 
to teach him, but like most things the 
knowledge to locate and correct the trou- 
bles of the escapement is a gradual growth, 
and it will take years to master the art of 
correcting escapement troubles. 

“My advice to beginners is to read up 
on anything pertaining to the escapement. 
Perhaps some of our watch experts will, 
through THE JEWELERS’ CircuLAR, show 
designs and drawings to explain as much 
as possible the most important parts of the 
movement, for it would be so much more 
easily understood. 

“Now to all who are taking up watch- 
making as a livelihood, I would like to 
say that the field is broad, and very little 
chance that there will ever be a surplus of 
good and efficient watchmakers. And it is 
only by hard work and diligent study that 
you will succeed. If you do not think this 
is necessary, you had better not waste your 
time. Whatever you do, don’t be a watch 
butcher—we have enough of them now. 

way beg 





Main Objects of the Horological 
Institute of America 





Cur this out and keep it as a remainder 

of the great work outlined by the H. I. 
A. Here are the main objects of the in- 
stitute: 


(1) To promote the science of time- 
keeping. 

(2) To develop and establish a system 
of horological schools. 

(3) To promote short, practical try-out 
courses in horology in manual training 
schools. 

(4) To provide a satisfactory means for 
the certification of watchmakers. 

(5) To create a helpful public epinion 
concerning the economic value to the 
country of correct time-keeping. 

(6) To advance the cause of watchmak- 
ing in America. 

(7) To unite into one national organiza- 
tion all persons interested in the art. 

(8) To establish headquarters in Wash- 
ington, D. C., in co-operation with the Na- 
tional Research Council. 

Comprehensive reports of the conferences 
of the organization committee of the H. I. 
A. have already been published in the 
JEWELERS’ CIRCULAR. 
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For the Popular Moderate-Priced Flexible Bracelets 
The New American Platinum One-Piece Solid Top Gold Boxes. 


Made in all sizes shown in our Blue Catalog (except Series 1) 


Furnished already slotted and with our “H” connection, they may 
be quickly, strongly and “almost invisibly” joined. 


AMERICAN PLATINUM WORKS 
N. J. R. R. AVE. AT OLIVER ST., NEWARK, N. J. 


30 CHURCH ST., N. Y. 
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ELLIOTT 
LONDON MADE 


HALL CLOCKS 


\:7 
Goud 


Movements Chiming on 5, 9 
and 12 Tubular Bells or Gongs. 


Grandfather, 
Grandmother 


and 


Bracket or Mantel 
Clocks 


or 
Movements Only 
Striking and 
Chiming. 


WRITE FOR PARTICULARS TO 
THE SOLE MANUFACTURERS. 


GRIMSHAW, BAXTER 
& J. J. ELLIOTT, Ltd. 


29/37 Goswell Road, London, England 
Cablegrams, Grimbax, Barb, England 








J. C. Solomon S. A. Peck J. L. Hankia 
‘Records Over 37,000 Records 
do not de not 


Lie!” Watches Repaired — lie!” 


Our Success is not due to the Profits We Make but the 
Service We Render. After two (2) years of Service 
to the Retail Jewelers throughout this Country we have 
fostered a Confidence that is hard to shake—Especially 
with the Discriminating Jeweler who always Plays 
Safe, that has convinced himself of our Sincerity and 
Integrity. It is Safe to believe as a general proposition 
that the man who Knows he is giving full value for 
Money Received is always willing to let the Customers 
see what he is getting, and stand the Acid Test. 


Today, after repairing over 37,000 Watches of all 
Grades and Makes, we are the Leading Independent 
Watch Repair Organization to the Trade in this Coun- 
try, with a Force of the Highest Grade, Well Expe- 
rienced Watch Makers that can be had; in fact, None 
are too Good for us. Many Jewelers know this, and 
have built up a Reputable Watch Repair Business by 
sending their work to us—Because of a Responsible 
representation. 
Respectfully yours, 


b / J r 
Oy ea ey a aN 


WHOLESALE 


8 South Dearborn St., CHICAGO, ILL. 





























Platinum Solders 
White Gold Solders 
Green Gold Solders 
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PLATINUM—GOLD—SILVER 
SWEEPINGS 


20k White Gold 
14k White Gold 


White-Green Alloy 















NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 
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lA Catalogue of Books on Horology 
from Many Lands 





Compiled by Ferdinand T. Haschka 














(Continued from issue of Sept. 7.) 

Mr. Haschka, in preparing this compre- 
hensive list, had in mind rendering a serv- 
ice to the Horological Institute of America 
the broad scope of which has been men- 





tioned in these columns on several occa- 
sions. 

Abbreviations used: ed.—edition; vol.—volume; 
mal, a°, 8°, 12°, 16°—sizes of books; N. D.—no 
date; p—pages; fig.—tigures, diagrams; ill.—illus- 
trations; pl.—plates; J. 8. a’H.—Journal Suisse 


d’Horlogerie; ca—about. 


Bain, Alexander—A short history of electric clocks, 

with explanations of their principles and mechan- 
and instruction for their management and 
London, Chapman & Hall, 1852, 8°. 


ism, 
regulation. 
31 p., 16 ill. 

Bahr, K.—Ueber die Einwirking der Reibungs-Elek- 
trizitiit auf das Pendel. 1870. 56 p. 

Belavoine, F.—L’échappement d detente. 
J. S. a@’H, 1902. 2me ed., 48 p., 41 fig. 

Balavoine, F.—Encliquetages. Genéve, J. S. 
1914. §°, 28 p., 50 fig. 

Balet, Leo.—Fiihrer durch die Uhrensammlung des 
kénigl. Wiirtenbergischen Landes-Gewerbemuseum 
zu Stuttgart. 1913. 8°, 108 p., &4 ill. 

Barfuss, Dr. Fr. W.—Geschichte der Uhrmacher- 
kunst von den iiltesten Zeiten bis auf unsere 
Tage. Weimar, 1856. 3d ed. Edited by BE. 
Schreiber. 8°, 385 p., 13 plates. First edition, 
1837, & plates. Second edition, 1850, 10 plates. 

Barker, A.—How to examine and clean clocks. 
Stockton, 1903. &°, 8 p. 

Barlow, Peter—On the effects produced in the rates 
of choronometers by the proximity of masses of 
iron. (Phil. Trans.) London, 1821. 31. p., 1 pl. 

Barnard, F, A, P.—On the pendulum. With a de- 
scription of an electric clock, constructed by E. 


Genéve, 


at., 


S. Ritchie, of Boston. New York, 1859. 8°, 20 
p., 1 pl. 
Barolin, Johannes C.—Der Hundertstundentag. 


Wien, W. Braumueller, 1910. 98°, 142 p. 
Barraud, H.—Patent correcting weight for chronom- 


eters, etc. With testimonials. London, 1848, 8°, 
16 p., 1 pl. 
Barrére, M, Jean—Traité élémentaire d’horlogerie 


i l'usage des horlogers. Dijon, 1892. 8°, 71 p. 
Barrington, D.—Observations on the earliest intro- 


duction of clocks. London, 1778. 4to, 14 p. 

Bartrum, C. 0., B.Sc.—A clock of precision. (In: 
Proc. of the Physical Soc. of London. Vol. 
XXIX.) 20 p., 13 fig. 


Bassermann-Jordan, Dr, Ernst—Die Geschichte der 
Riideruhr unter besond. Beriicksichtigung der 
Uhren des Bayer, National-Museums, Frankfurt, 
H. Keller, 1905. 4to, 35 p., 24 plates. 

Bassermann-Jordan, Dr, Ernst—Katalog einer Samm- 
lung von Goldemail-Uhren, vorwiegend des XVIII. 
Jahrhunderts, aus Berliner Privatbesitz. Miinchen, 
H. Helbing, 1912. 4to, 26 p., 15 plates. 

Bassermann-Jordan, Dr, Ernst—Uhren. Ein Hand- 
buch fiir Sammler und Liebhaber. Berlin, R. C. 
Schmidt, 1914. 8°, 162 p., 110 ill. 

Baudon, A, & Ernest—Nouvelle notice sur la col- 
lection de cadrans de montres appartenant a M. 
C. Roblot. Paris, 1904. 8°, 134 p., ill. 

Bauer, Joh, Christ.—Abhandlung yon der richtigen 
Beschaffenheit, dem rechten Gebrauch, der Er- 
haltung und gehiérigen Behandlung der Taschen- 
uhren, Wien, 1798. 8°, 46 p. 


Bauer, J, B.—Hemmungen und Pendel fiir Priici- 
sionsuhren und die Uhren des Riefler’schen Sys- 
tems. Miinchen, 1893, Wolf & Sohn. 8°, 54 p., 
25 ill. 

Baumer, J, U.—le roahillige des montres. 
J. S. @’H., 1894. 8°, Si. p.,. F-0g; 

Baumgartner—Die Decimaluhr. Leipzig, 1867, 12°. 

Bauppen, J.—Gnomonica mechanica oder: Mechani- 
Sche Sonnen-Uhr-Kunst. Lindau, 1708. &°. 

Bayer, T, S.—De horis sinicus et cyclo horario com- 


Genéve, 


mentationes, Petropoli, 1735. 4to, 32 p., 8 pl. 
Béache—Lhorlogerie éléetrique. (In: Génie Civil.) 
Tome 57. 


Becher—J. J. Becheri Theoria et experientia de 
nva temporis diminiendi ratione et horologiorum 


constructione. Londini, 1680. 8°. 
Beckett, Sir Edm,—A rudimentary treatise on 
clocks, watches and bells. London, 1850. 6th 


ed., 1874. Tth ed., 1883. 400 p., 1 pl., 81 ill. 
Beckmann, Joh.—Beitriige zur Geschichte der Erfin- 


dungen. Stiick II. Hamberger, Geschichte der 
Uhren.—Stiick III. Barrington, Ditto, 1785. 

Beckmann, John—A history of inventions. 2 vol. 
1846. 4th ed. (Clocks and watches, clepsydras, 
automata). 


Bedos de Celles, Fr.—La Gnomonique pratique, ou 
l’art de tracer les cadrans solaires. Paris, 1760. 
8°, 406 p., 34 pl. 

Beeck-Galkoen, J, F,—Dissertatio mathem.-anti- 
quaria de horologis veterum sciothericis. Amst., 
ima. . 3, 

Beillard, Alfred—Recherches 


sur l’horlogerie, ses 
inventions et ses célébrités. Paris, 1895. 8°, 


216 p., 22 portraits. 
La montre depuis son origin jusqu’a nos 





jours. La forme son mechanism, sa fabrication et 
sa réparation. Besancon. 

— Note sur l’horlogerie francaise a Vlex- 
position univ. de 1889. 

———— Petit recueil historique de lhorlogerie. 
1€82, 


Béliard—Reflections sur l’horlogerie en général et 
sur les horlogers du Roy en particulier. 1767. 
Benedicti, Io, Baptista —De Gnomonum umbrarumque 
solarium usu. Augustae. Nicolas Bevilaquae, 1574. 
(En folio carton. Con muchos grabados en el 

texto:) 

Benjamin, M,—Das rationelle Drehen des Uhrmach- 
ers. 1881. Hamburg, 1885. 2d ed., 32 p. ill. 
Bennet, J.—On a new (anti-friction) metallic alloy 
for the pivot holes of watches. London, 1830, 

8°, 16 p. 

Benson, James W.—Time and time tellers. 
1875. £°, 196 p.. ill. 

Berger, Ph.—Ausfuehrl. Abhandlung von den Ubren. 


London, 


1738. (See Alexander.) 

Berger, Th.—Die Ordnung des Geschiftsbetriebes 
auf dem Papier... fiir Gross- und Klein-Uhrm, 
Tutlingen. 1870. 12°. 


Berlioz—L’horlogerie dans toutes ses parties. 
Rapport sur l’horlogerie a l’exposition de 
1878. 
———— Horlogerie de precision: Les chronométres, 
les compteurs, les piéces de voyage. Horlogerie 
ordinaire. 3 pl. 
Berly, J, A.—Distribution of time by a system of 





pneumatic clocks. (In: Jour. of Soc. of Arts. 
London, 1882. Vol. 30, p. 54-65.) 
Berner, Paul—Cours d’horlogerie. Degré inferieur. 
Chaux de Fonds. 1897. 4°, 19 p. 
— Du rouage. Cours d’horlogerie pour les 
éléves de lo division pratique. Sme ed., 1912. 
4°, 16D 


Cours d’horlogerie. IVme cahier. Theorie 
des echappements. (Ecole d’horl, de la Chaux de 
Fonds.) 1908, 4°, 98 p. 

Berner, Alb,—Initiation de l’horloger a l’électricité 
et & ses apyvlications. Chaux de Fonds, 1910. 8°, 





254 p., 7&8 ill. 

—— Tes mécanismes et organes moteurs de la 
montre. Bienne, E. Magron, 1914. 8°, 123 p., 
86 ill. 

Berner, G, F.—L’échappement duplex. J. 8S. d@’H., 


1012. 8°, 20 p., 2 fig. 
Berner, Paul—Coordonnées polnires des courbes 


Phillips, J. S. d@’H. 1907. 








- Cours d’horlogerie. Chaux-de-Fonds, 1908, 
Théorie des échappements. 4°, 98 p. 

—— Rapport sur les mouvements de montres 
de fabrication Americain. Neuchatel, 1909. 4°, 
62 p., ill., 4 pl. 

— Historique du _ réglage de_ precision. 





Bienne. N. D. 8°, 20 p. 

Bernouilli—Nouvelle théorie du centre d’oscillation. 
Paris, 1714. 

Berthoud, Ferd.—L’art de conduire et de regler les 
pendules et les montres. Paris, 1759. 12°, 80 p., 
4 pl. 

————-. Histoire de la mesure du temps par les 


horloges. 2 vol. Paris, 1802. 4to, 23 pl. 


Essai sur l’horlogerie. 2 vol, 
1763. 38 pl. 1786, 2nd ed. 
——_———_ Traité des horloges marines. 
27 pl. 1773, 4to, 590 p. 
Eclauircissements sur l’invention, la cons- 
truction, etc., des nouvelles machines pour la de; 
termination des longitudes en mer pour la mesure 


Paris, 


Paris, 1763, 





du temps. Paris, 1763. 4to. 1773. 4°, 172 p. 
de la mesure du temps par les horloges. 
Paris, 1802. 23 pl., 4°. 
Les longitudes par la mesure du temps. 
Paris, 1775. 4°, 90 p., 1 pl. 
————— Traité des montres A longitudes. Paris, 
1792. 4°. Supplément, 1807. 


Mesure du temps appliquées a la naviga- 
tion, ou principes des horloges a longitudes. 1782. 
Supplement au _ traité des montres Aa 
longitudes, suivi de la notice des recherches de 
l’auteur depuis 1752 jusqu’an 1807. 
— Suite du traité des montres a longitudes. 
Paris, 1797. 
De la mesure du temps par les horloges 
Paris, 1797. 4°, 292 p., 11 pl. 











dans l’usage civil. 








———— Supplement a_ l’essai sur l’horlogerie. 
Paris, 1765, 
Entretiens sur l’horlogerie de la marine, 
Paris, 1812. 
————  Versuche, Grundsiitze und Regeln zur 
Erreichung der mégl. Vollkommenheit der Tasch- 
enuhren, etc. Meissen. 1790. &°, 246 p. 


Anweisung zur Kenntniss, etec., der Tasch- 
1791 and 1818. 4 pl. 

Die Kunst mit Pendel und Taschenuhren 

umzugehen. Ilmenau., 1828 and 1838. 5 pl. 


Berthoud, Ferd.—L’arte di orologi a 
pendolo e da tarea. Fir., 


enuhren. 





regolare gli 
1780. 


————- L’art de l’horlogerie enseigne en trente 
lecons. Paris, 1827. 620 p., 17 pl. 2me ed., 
1844, 

———-— Die Uhrmacherkunst vorgetragen in 30 


Vorlesungen, Leip., 1829. 

Berthoud et L, Janvier—Nouveau manuel compl. du 
régulateur des horloges, des montres et des pen- 
dules, ete. Paris, 1838. ww. (Re-issue, with 
addit. of: Art de conduire et les pendules, 1759.) 

Berthoud, L, A.—Liste chronol. des memoires ou 


notes relatifs 4 la mesure du temps, inserés dans 





les actes de l’Acad. Royale des Sci. Paris. Rev. 
Chron., 1892. 

Bessel, F, W.—Untersuchungen ueber die Laenge 
des einfachen Secundenpendels. Berlin, 1829. 
4to, 2 pl. 

———— ditto ed. H. Bruns, 1889. 171 p., 2 pl. 

Bestimmungen des einfachen Secunden- 
pendels fiir Berlin. 1835. 4°. 
— Abhandlungen. 1876. 3 vol. 





Bilfinger, Prof. Dr. Gustav.—Die Zeitmesser der 
antiken Vélker. Stuttgart, 1886. Wildt. 78 p., 
iw & 

———— Antike Stundenziihlung. Stuttgart, 1883. 
4°, 41 p. 

—— Die babylonische Doppelstunde. Stutt- 
gart, 1888. 4°, 55 p. 

———— Die antiken Stundenangaben. Stuttgart, 

1883. 8°, 169 p. 





Der biirgerliche Tag. Untersuchungen fiber 
den Beginn des Kalendertages im klassischen Al- 
tertum und im christlichen Mittelalter. Stuttgart, 
Kohlhammer, 1888. 8°, 286 p. 





—_— Die mittelalterlichen Horen und die mo- 
dernen Stunden. Stuttgart, Kohlhammer, 1892. 
8°, 289 p. 


Billeter, C.—Le réglage de précision. Bienne, E. 


Magron, 1912. &°, 280 p., 28 pl. 

Bion, N.—Traité de la construction et usage des 
instrumens de mathematiques, 2me. ed. Paris, 
Boudot, 1716. (Cadran au soleil, Horloge, etc.) 
4°, 3me. ed. Paris, 1725. 4to. 

The construction and principal uses of 

mathematical instruments; to which is added such 

instruments as are omitted by Bion, part. those 
of English invention. London, 1723. Folio, 26 pl. 


Bion, Nikolai—Neu eriffnete mathematische Werk- 
schule, oder grfindliche Anweisung wie mathe- 
matische Instrumente zu verfertigen und zu ge 
brauchen sind. 4°, 29 pl. Frankfurt & Leipzig, 
1712. 

Blagrave, Joseph—The art of dialing. 4to. Lon- 
don, 1682. 

Bley, Georg F.—Wozu dient dem Schiffer das 
Chronometer. Halle, 1893. 





Die Thurmuhr des Berliner Rathauses, 
gebaut in 1870 von Johann Mannhardt, nebst einer 
Biographie des Erbauers von E. Gohlke. Halle 
Knapp, 1894. 4°, 12 p., pl. 

Block, Dr, Walter—Masse und Messen. (Zeitmasse), 
Leipzig, Teubner, 1913. 


(To be continued) 
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LEES & SANDERS, 


Leading Manufacturers Now Send to Us 
and Are Well Satisfied 


SWEEP SMELTERS. 
BIRMINGHAM, ENG. 











Here is your chance to get the best 
Jewelers’ Drilling Machine. 








Equipped 

with a 

Jacobs Chuck 

Which At the 

Will Hold Reduced 

No. 80 . 

Drills Price of 
$90.00 
F. O. B.N. Y. 

Only a 

few left— complete 

get your with motor 

order in _ = 

now. illustrated 


A. Zarembowitz & Son 


271 Canal Street, New York 


Machinery, Tools and Supplies for Jewelers, 
Silversmiths and Machinists 


Large Stock always on hand. Orders shipped same day 


as received. 














Jewelers’ Cuttle Bone 
WE ARE DIRECT IMPORTERS 


Genuine Italian Bone—Qualities and Sizes Correct—Prices 
Right—Prompt deliveries and entire satisfaction assured. 


Write Phone John 432 


JACQUES WOLF & CO., 112 John St., N. Y. 








Every Jeweler Can Afford to Have 
Leiman Bros. Polishing Dust Collector 


In fact, no jeweler ean afford not to have it; it brings back the 
money you pay for it in the gold dust recovered—it sucks all 
the dust into the tanks—keeps the shop clean. Catalog 4BP6, 








Leiman Bros. Polishing Dust Collecting Outfit 


LEIMAN BROS. 81 Walker St. New York 


Manufacturers for 35 years of Jewelers’ machinery and work benches 





C.W.BUTTS, Inc. 52H" 


Manufacturers of 


Crowns, Pendants and Bows 


We make a specialty of white gold crowns and bows, and are 
prepared to make very prompt deliveries of same for bracelet watches. 





























Septe 


mber 14, 1921. 


eM 





[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 





———— 


UNITED STATES PATENTS 





Issue of August 16, 1921 


1,387,497. COLLAR-HOLDER. Franx J. Le 
Crarr, Attlebcro, Mass., assignor to Freeman- 
man-Daughaday Co., Chartley, Mass. Filed 
May 17, 1921. Serial 470,358. 5 Claims. 

A ccllar holder comprising a pair of oppositely 
disposed bars secured together at their central 
portions, one at least of said bars being resilient, 





each of said bars having each of its end portions 
folded inwardly upon itself and constructed and 
arranged to provide an elongated and substantially 
straight gripping surface for co-operation with the 
corresponding surface of the other bar, said co- 
operating surfaces being normally disposed to di- 
verge cne from the other. 


1,387,878. COLLAR-HOLDER. Cuar.es H. ALLEN, 


Attleboro, Mass. Filed June 6, 1921. Serial 
475,297. 2 Claims. 
In a collar holder, an cblong body, inwardly 


directed arms upon the ends of the body, out- 
wardly directed arms upon the inner ends of the 
first arms, arches cut from intermediate portions 
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of the first arms and raised from the planes there- 
of, and similar arches cut from intermediate por- 
tins of the second arms and raised from the 
planes thereof in the direction of the first arches. 


1,387,919. BELT-BUCKLE. Samuext BucusBAum, 
Chicago. Filed Jan. 31, 1921. Serial 441,232. 
8 Claims. 


A belt buckle of the character described com- 
prising a front plate, a clamping plate having a 
smooth curved belt engaging pcrtion mounted for 
movement toward and away from said front plate, 





and means for moving said clamping plate toward 
said front plate, said clamping plate being mounted 
independently of said last mentioned means. 


1,387,978. SPRING-CLIP. Wrurtram- Hatket, 
Holyoke, Mass., assignor to L, D. Van Valk- 
enburg, Holyoke, Mass. Filed Jan. 21, 1929. 
Serial 353,117. 1 Claim. 

A spring clip consisting of a pair of members, 
one of said members being provided nearer one 
end than the other with lateral ears provided with 
circular openings and the other member being pro- 
vided with lateral trunnions extending into the 
openings of the ears and providing a pivotal con- 
nection between the two members, the first member 
having a handle extending rearwardly from said 
ears and a second member having a handle extend- 
ing rearwardly from said trunnions, the first mem- 
ber having a relatively wide flat jaw extending 
forwardly from said ears and a second member 
aving a relatively wide flat jaw extending for- 
wardly from said trunnions, said second member 
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having the body of its jaw offset to prevent the 
terminal portions of said ears from contacting 
with the flat surface on which the clip is associated, 
one of said members being provided with a spring 


2 10 i 3 " 


tongue formed integral therewith and deflected in- 
wardly to engage the other members to maintain 
said jaws in contacting relation, each of the 
handles being connected to its jaw by a diverging 
portion to permit of the assembly of the two mem- 
bers. 





UNITED STATES TRADE-MARK. 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Sec- 
tion 6 of said Act.] 





Trade-Marks Published August 16, 1921 


Ser. 132,241. (CLASS 27, HOROLOGICAL IN- 
STRUMENTS.) Emit GisiceEr, Selzach, Swit- 
zerland, and New York. Filed May 10, 1920. 


Timely 


of goods. — Watches, 
Watch-Movements, and 


Particular 
Watchcases, 
Alarm-Clocks. 

Claims use since January, 1920. 

Ser. 132,242. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Emit Gisicerr, Selzach, Swit- 
zerland, and New York. Filed May 10, 1920. 


description 
Watch-Dials, 





Particular 
Watchcases, 
Alarm-Clocks. 

Claims use since January, 1920. 

Ser. 132,243. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Emit Gisicer, Selzach, Swit- 
zerland, and New York. Filed May 10, 1920. 


Okeh 


Particular 
Watchcases, 
Alarm-Clocks. 

Claims use since January, 1920, 

Ser. 132,244. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Emit Grsicer, Selzach, Swit- 
zerland, and New York. Filed May 10, 1920. 


Atlantis 


of gocds. — Watches, 
Watch-Movements, and 


of gocds. — Watches, 
Watch-Movements, and 


description 
Watch-Dials, 


descripticn 
Watch-Dials, 


of gocds. — Watches, 
Watch-Movements, and 


descripticn 
Watch-Dials, 


Particular 
Watchcases, 


Alarm-Clocks. 
Claims use since January, 1920. 
Ser. 132,245. 


(CLASS 27. HOROLOGICAL IN- 
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STRUMENTS.) Emit Gistcer, Selzach, Swit- 
zerland, and New York. Filed May 10, 1920. 


Swisstimes 


Particular descripticn of goods. — Watches, 
Watchcases, Watch-Dials, Watch-Movements, and 
Alarm-Clocks. ; 

Claims use ‘since January, 1920. 

Ser. 132,246. (CLASS 27. HOROLOGICAL IN-) 

“STRUMENTS.) Emir Gisicer, Selzach, Swit- 

zerland, and New York. Filed May 10, 1920. 


Resulta > 


Particular description of goods. — Watches, 
Watchcases, Watch-Dials, Watch-Movements, and 
Alarm-Clocks. 

Claims use since January, 1920. 

Ser. 132,247. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Emir Grstcer, Selzach, Swit- 
zerland, and New York. Filed May .10, 1920. 


Okay 


Particular descripticn 
Watchcases, Watch-Dials, 
Alarm-Clocks. 

Claims use since January, 1920. 

Ser. 145,093. (CLASS 28. JEWELRY AND PRE- 
CIOUS METAL WARE.) Tue R. Wattace 


of goods. — Watches, 
Watch-Movements, and 


& Sons’ Mrs. Co., Wallingford, Conn. Filed 
March 22, 1921. 
No claim being made to the word “Alpaca” 


apart from the mark shown in the drawing. 


W ALPACCA 32 


Particular description of goods.—German-Silver 
Flat-Ware—Namely, Knives, Forks, Spoons, Ladles, 
Tongs, Servers, Shears, Bottle-Openers, Nutcrack- 
ers, and Salad Sets. 

Ciaims use since March 7, 1921. 








Items from Here and There. 





H. W. Bounds, Dallas, Tex., recently 
had his store burglarized and goods 
amounting to $200 taken. 

Notice has been published of the sale 
of the business of Mendell Greenberg, 
Sacramento, Cal., to I. Greitzer. 

Burglars stole merchandise worth about 
$250 when they recently broke into the store 
of Christianson & Co., Omaha, Nebr. 

Jewelry worth about $700 was stolen by 
window smashers who recently visited the 
store of S. F. Hollander, Eureka, Cal. 

Burglars recently visited the store of 
H. Anderson, Broken Bow, Nebr., and car- 
ried off about $400 worth of jewelry. 

The Levin Jewelry Co., Calumet, Mich., 
recently reported that thieves had entered 


‘their store and stole considerable jewelry. 


Window smashers recently robbed the 
establishment of L, H. Lotz & Co., Girard, 
O., and escaped with $200 worth of mer- 
chandise. 

O. M. Nelson & Son, jewelers at Mad- 
ison, Wis., since 1882, have opened for 
business in their new building at 21 
North Pinckney St. The concern moved 
from 112 E. Main St., quarters which it 
had occupied since 1887. The new 
building was purchased from Dr. Philip 
R. Fox last year. On the return of O. 
M. Nelson, Sr., who founded the con- 
cern, there will be a formal opening in 
October. 
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Veit Bros. 


181 Harman Street 
BROOKLYN, N. Y. 


GENUINE 


Walrus Teeth 


200 V Selections sent on request. 201 V 
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ROLLS AND BAGS FOR 
SILVERWARE trv ramet ro are 


est quality workmanship, low prices and prompt delivery. 
Write Us For Samples and Prices. 


| THE GRAHAM ROLL CO. 


LOUISVILLE KENTUCKY 







































































Established 1879 
Our facili- 
41 years of ties for de- 
satisfactory signing and 
service to an manufacturing 
increasing are at your 
number of cus- service on re- 
tomers quest 
Fraternal 
Prompt Emblems 
Service Medals and 
Fair Prices ORK Class Pins 
Goods of 
° Fire and Police 
Quality 10-12 %.. w*’ Maiden Lane Dept. Badges 








ROSA Qe} 


MANUFACTURERS, 
OF 
HIGH GRADE 


PLATINUM 


PAT. PENDING 


MOUNTINGS 


Shee 


sual 


YAPPELLI . BROTHERS 


108 FULTON ST. NEW YORK, N.Y. 
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LAN Lea é 
FINE PLATINUM JEWELRY 


~e Cpe. DESIGNS OK 


64 E.JACKSON CHICAGO 








Mesh Bags (GY 
Velvet Bags 5 


For years we have successfully repaired, replated 
and relined every kind of bag. Competent men 
in our factory specialize on this work— 
We can do any bag job brought to your store. 
Estimates furnished. 


GILBERTSON & SON 


Silversmiths 


5 So. Wabash Ave. CHICAGO, ILL. 


Bead Bags 
Leather Bags 
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Webster-Whitcomb, Magnus and Elect 
Watchmakers’ Lathes 


Manufactured by 


F. W. DERBYSHIRE Waltham, Mass., U. S. A. 

















Revelation Plating Corporation 


Gold and Silver Plating 
Hard and Soft Enameling 


Specialty of Karat Plating in all Karats. Rose 
Gold, Light and Dark Green Colors. Hard and 
Soft Enameling of all kinds. 


Largest Mesh Bag Repairing Department in Middlewest 
Estimates Furnished—Good Service 
3146 Van Buren St. yicp'o9a, = CHICAGO 








